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A Short History of the Brooch 

















We have it on good authority that 
brooches will be worn more this Win- 
3 than they have been lately, says the 

A. G. Journal, of London, the official 
ies of the National Association of Gold- 
smiths of England. The shape of the more 
recent jumpers and other apparel demand 
the ornamental fastener of the brooch, which 
lately has been conspicuous by its absence. 
Not that brooches have ever “gone out”— 
next to rings, we suppose, more brooches are 
sold and stocked than any single article of 
jewelry, and there are good reasons for this, 
says this Journal, which continues: 

The brooch is the one item of jewelry that 
is an article of utility as well as adornment. 
It was utility that first brought it into being. 
The pin and the brocch came into use with 
“clothes.” As man found the necessity of 
wearing apparel, and invested himseli with 
coverings of knotted grass or leaves, he, or 
she, soon found the need of a ready fastener, 
which was provided by a thorn or small 
bone, making a natural brooch. Then came 
the carving or ornamentation of the end of 
the bone or thorn, and during the Bronze 
Age we find numbers of ancient pins or 
brooches made in imitation of the natural 
thorns or fish bones originally used. 

At the time of the Roman invasion of 
tritain there were already native brooches 
or fibule here, but the Romans no doubt 
introduced bronze pins of their own make, 
and there are metal brooch pins in existence 
from this period, and a little later, showing 
a pin with a fancy head, often flattened out 
and pierced with a hole at one end. Then, 
through this hole was drawn a coil of wire, 
afterwards developed into the annular and 
penannular brooches usually assuciated with 
Celtic art. The annular brooches have a 
complete circle at the top, the penann«lar 
have the circle broken, so that by a twist 
the brooch is firmly fixed on the material. 
At first the pin was much longer than the 
diameter of the circle, but afterwards the 
circle, which was the ornamental part, was 
made larger and the pin shorter. So, dur- 
ing the ninth to 12th centuries we have a 
number of these penannular brooches, which 
include such well-known specimens as the 
“Ardagh” and the “Tara” brooches, the 
latter being the finest existing example. It 
was found in 1850, and is now in the Royal 
Irish Academy at Dublin. . 
Scotland also has some famous old de- 
signs. These are still copied, and are regu- 
lar selling lines today, especially in Ireland, 
but are made with the modern joint and 
catch. 

The Romans developed this type of brooch 
still further, but the pin was reduced, until 
it did not exceed the diameter of the circle. 





Circular and oval brooches of many varie- 
ties are among Roman remains. 

In this country the open circle was the 
favored design for brooches. Often a plain 
Hat ring set with gems, and sometimes 
chased or modeled with animals and birds, 
which was also a favorite method of deco- 
ration in Lombardic and Scandinavian 
jewelry. The open circle was then nat- 
urally filled in, and became a disc, or plaque, 
with all kinds of ornamentation, inlaying, 
enameling and setting, but this involved a 
different arrangement with the pin, the 
brooch so far having been fastened by pull- 
ing a portion of the material through the 
circle, which was pierced by the pin, which 
rested on the rim of the circle, and pulling 
the material flat. In the case of the disc the 
pin was entirely behind it, simply passing 
through the material and resting in a little 
hollow prepared on the brooch—from this 
“the catch” of the present day has developed. 

The Egyptians do not seem to have used 
brooches, but every other known country ap- 
parently contributed to the variety of this 
period, and beautiful Anglo-Saxon specimens 
may be seen in the gold room of the British 
Museum. One of the most famous is 
the “Hamilton” brooch, dated about the 
ninth century—a round brooch of arabesque 
design with a “cross” motive in the center, 
embossed and granulated and set with eight 
pearls and enameled floral work of great 
beauty. 

We must go back a little to mention the 
growth of other shapes of brooches which 
overlap the oval and circular kind 

described. The prototype of the 
modern “Safety” pin is found in the Roman 
and Greek fibula, because the metal itself 
is bent round to form the pin—the front be- 
ing howed. 

Many Roman brooches found in Britain 
have a cross-piece at the head—probably 
used at first as an aid to bend the wire 
round to form a spring and afterwards in- 
corporated into the design, giving it the ef- 
fect of a cross. These are called “Tau” 
brooches. We find both kinds later in 
Scandinavian jewelry, and both kinds com- 
bined, making the “Tau fibula.” Many va- 
rieties of pattern were gradually produced 
from these bases, and have done so ever 
since. History repeats itself, and even 
round and oval brooches still come and go 
in the cycle of fashion, but the development 
of the fichu, or long-shaped brooch, has held 
swav for generations. 

New patterns are old, and old patterns are 
“new” again and again. Even the mysteri- 
ous emblem, the “Swastika,” often used in 
design today, was found in brooches of ear'li- 
est times in Indian work, borrowed by the 


really 
already 








Greeks, and also used by the Romans. 

The neat arrangement of the modern joint 
and catch is a natural development of con- 
venience, but most that could be discovered 
in the making of brooches was discovered 
long before the resources of the present-day 
jeweler’s workshop—where nowadays ma- 
chinery and tools undreamt of by our an- 
cestors turn out brooch parts by the thou- 
sand. Up-todate patterns are simple in de- 
sign, the simpler the better. What can be 
more pleasing to the eye than the present 
style of a plain slender bar of platinum, or 
goid faced with platinum, and a cluster of 
diamonds in the center—or a single diamond 
or sapphire or aquamarine on such a bar. 
Fashion will always demand ‘changes, but 
whatever change that fashion or art may 
demand, the jeweler may be trusted to re- 
spond with adequate supply. 


Limitations and Possibilities of the 
Metallic Medium 


H° W many times THE JEWELERS’ CIRCULAR 

has printed comments on the above sub- 
ject, yet always there is hidden in the ex- 
pressions something new or original in 
statement. The following comes from the 
pen of Augustus F, Rose in “Jewelry 
Making and Design.” He says: 

“Every crude earthy substance or material 
that is capable of being transformed.to a 
humanly useful object has its limitations 
and its possibilities. Metal is one of the 
few substances taken from the earth that 
is capable of unlimited transformation as 
is evidenced by various metallic objects in 
daily use. Gold, silver, and platinum may 
be rolled out into thin sheets or into the 
finest wire or may be made into almost any 
conceivable shape. These metals may be 
made into small forms or into granulations 
of minute sizes. They resist deformation 
and at the same time yield to the blow of 
a hammer, which makes them rank supreme 
among metals. 

“Fortunately these same metals are 
capable of receiving enamels to a much 
better degree than others used more ex- 
tensively for commercial purposes. How- 
ever, because these precious metals permit 
themselves to assume any form it is not in 
accordance with the principles of the fine 
arts to abuse this privilege by so treating 
motives as to have natural ornament assume 
a realistic appearance. Natural forms 
chased on the metal must assume’ a bas 
relief effect, thereby retaining the flatness 
of the plane if they are to achieve their 
greatest beauty. Pierced work should not 
he so delicate as to cause the design to be 
weak or the article to resemble lace-like 


patterns.”—C. W. C. 











S. H. Stokes has opened a jewelry store 
at Nampa, Idaho. 
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The Importance of Jewelry to Dress 








French Jewelers Lead the Way in Use of Colored Gems and Dress Designers 
Accept the Idea in Gown Material 
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ps spite of taxation and other vexatious 
measures, one thing is certain—the jewel- 
ry trade is flourishing. It has been doing 
$0, everywhere in France, Belgium, Switzer- 
land and other European countries, since 
the armistice, even if the immense volume 
of trade that has swollen so greatly of 
late years did not originate still earlier. 
That of course was a matter of political 
conditions, varying from country to coun- 
try, from town to town. In Paris, for in- 
stance, the jewels worn by lady nurses began 
to scandalise the country as early as 1915. 
These nurses, women of position and often 
fortune, enrolled in the Red Cross that was 
eager to take in all and sundry, without 
training or previous instruction if they could 
only help the worn out professionals and do 
a turn of any sort. They insisted on wearing 
their jewels. Maybe they did not care to 
leave them at home, for in Paris one never 
knew whether the house would be standing 
on ones return or not, a shell might have 
demolished it during one’s absence, Thus 
many women carried their jewels around 
with them. That they were quite unsuitable 
for nursing the wounded did not occur to 
them and as no one dared offend these 
amateur nurses they continued to carry food 
to the soldiers bedsides with costly pearl 
necklaces adorning their sombre persons. 


The new rich type appeared soon after- 
wards. Men who made large amounts of 
money by turning out munitions when the 
French army was in desperate need of 
them, others who made money rapidly in 
provisions and others again who went in for 
supplying the clothing department, and 
realised immense profits. The wiyes of 
these men put much money into jewelry. 
They displayed their gems at restaurants 
and at the theatre. Somewhat reckless, as 
everyone constantly exposed to  shell-fire 
and bombardment from above had become 
towards the end of the war, the women 
who remained with their men in one danger 
zone felt that they ought to have some com- 
pensation for their privations and went out 
as much as they pleased in their magnificent 
jewels. In the dressmaking department, at 
that epoch, everything was at a standstill. 
Most of the best designers were at the war, 
and the manufacturing districts in France 
being occupied by the enemy, new woollens 
were not turned out. Silk was cheap and 
seen in wonderful new realisations, but few 
people cared to air new dresses in silk or 
velvet. Thus the old black dress—black 
was the colour par excellence during the 
war—could only be enlivened by gems. 
With the excuse that it was dangerous to 
leave them at home, they could be worn 
as much as possible, on all and every oc- 
casion. It was at this time that jewelry 
designers began to create the fashions, to 
anticipate the models of the Rue de la 
Paix, to impose new ideas and above all 
colors and combinations of colors upon that 
coterie, so to speak. Ornaments, instead 





of being a finish to a costume, became the 
centre round which the costume was created 
and to which it was ‘subordinate. This 
advance upon the dressmaking trade—this 
does not apply to tailor-mades of course 
or to costumes proper—has been held by 
the jewelry trade ever since. Indeed its 
dominance of modes is surprising, if not 
causing something like indignation in the 
other luxury trades. For nearly two years 
now, the designer of jewelry has been using 
two or more colors to make a sautoir, has 
been mingling different hues of gems to make 
a ring. The dressmakers let him continue, 
without following suit. They copied his 
black and white combines, grudgingly it is 
true, but decided that nothing would induce 
them to make toilettes of different colors, 
when all the interests of the trade lay in 
keeping to one color. For every kind of 
dress material is very costly and still some- 
what hard to come by in France. The using 


of two different colors and two different. 


materials for one and the same dress means 
greater expenditure for the dressmaker and 
greater risk of having lengths of material 
unutilised, left over. At present prices this 
is something in the shape of a misfortune 
for him. In spite of this he is now follow- 
ing the fashion in jewels. Afternoon gowns, 
dainty little trifles for five o’clocks and 
dancings, in fact everything worn between 
lunch and dinner, exclusive of real; low-cut 
evening gowns, is in several hues or colors. 
The commonest type of gown is a silk 
sheath in black satin, the material some- 
what stiff, with a good deal of body to 
it, covered by a white crepe de chine tunic, 
hanging unevenly,. showing something of 
the sheath below. This gown naturally 
requires black and white jewelry. The 
same model is carried out in old gold and 
deep browns, in pale yellow and “tobacco” 
color, in some tones of mauve with greens, 
or in two contrasting shades of color, so 
chosen that they complete each other. 
Blue and red, to create an impression of 
violet from a distance are used, or some 
shades of yellow and green. Silver lamé 
is used with royal blue, gold lamé 
with cream, while even more. startling 
combinations are seen. Skirts and coatees, 
tunics or overdresses are seen of every 
kind of material and in differing colors. 
Sometimes the sleeves are in two colors, to 
match the skirt and tunic respectively. 
Naturally masses of lace are used to finish 
these sleeves while this trimming is re- 
peated at the neck, both cuff and _ neck 
being very wide. 

This copying of the jewelers idea of 
fashion, naturally means that ornaments are 
to be still more variegated in color than 
ever, for afternoon wear. For the mode 
in gowns reacts on jewelry, and vice versa. 
With this riot of color, plain ornaments 
would look almost absurd, they must match 
the multicoloredness of the dress. Thus 
the designer is busy with his new year 
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modes. Even if the fashions for the Winter 
in gowns are already fixed, the jeweler 
has not yet completed his work for Monte 
Carlo and the Riviera generally. Therefore 
this color note must be taken into account for 
everything except strictly evening dresses, 
which are often quite plain, forming a start- 
ling contrast to the gown worn a couple of 
hours before. This also means that the jewels 
worn of an afternoon will be of little 
use for the evening. The two-color dress 
calls for all kinds of half-precious stones, 
to make elaborate ornaments, to give a 
color note that is lacking, or to accentuate 
one of the colors. A barette to match the 
tunic in color, will be worn amid the frothy 
lace that fills the loose fastened throat, 
bracelets, of the same color will be worn 
on the arm, left bare, by the sleeve which 
is too full to cover it properly. Sautoire, 
made of the same stones or material, will 
again recall the color of the tunic and 
so a wonderful harmony will be established. 

Another type of gown where jewelry 
will be of extreme importance is the black 
afternoon and informal evening robe, which 
is relieved. by a touch of vivid color. Some- 
times the wide sleeve bottoms,—the top is 
tight—are’ lined up with bishop purple, 
while there is a splash of color running 
down the front of the robe, which is left 
open to show it very slightly. This means 
amethysts, garnets or even rubies as jewels. 
If this is impossible, something in 
enamel to match the color of the silk 
must be found. For it is absolutely neces- 
sary that ‘jewels match any introduction of 
color, or ‘that they are a violent contrast 
to make a relief. 








The Menace of Too Much Gold. 


ONE serious complication of foreign éx- 

change in the United States at. the 
present time is the recent turn of the tide of 
gold toward this country, just when we were 
beginning ‘to hope for the reduction of our 
unwieldy stock of the precious metal, says 
the Business Builetin of the La Salle Ex- 
tension University of Chicago, and con- 
tinues : 

“The flow of gold toward us is the natural 
result of our large favorable trade balance, 
and it causes us, in our comparatively new 
position of a creditor nation, to wonder how 
we will ever be paid. If we are ever to get 
rid of our plethora of gold—which is a con- 
stant impetus to commodity-price inflation— 
we must import more liberally and perhaps 
sell less freely, so that the balance of trade 
will be in favor of foreign countries, requir- 
ing us to settle with gold shipments. 

“Much of the gold we now have lies idle 
in our vaults. It would be far better to 
have it at work in Europe stabilizing the 
value of currencies there and giving export- 
ers and importers more stable rates of for- 
eign exchange. But we cannot stem the tide 
of incoming gold unless we import more of 
other commodities in relation to our exports, 
or make more investments in foreign securi- 
ties. Investing abroad, however, means pay- 
ments of dividends and interest from foreign 
countries later on, and these payments will 
then tend to cause more gold to come from 
those countries. Thus, in the long run, we 
can Icse gold only by an excess of imports 
over exports.” 
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STYLE 523-C. Six-strand collarette of small iridescent, uniform $ 00 
pearls, thirteen inches long. Has 14-kt. white gold engraved clasp. 4 7 
STYLE 523-B. Six-strand bracelet to match the above, 


six and 
one-half inches long. Has the same clasp. $7920 


Prices subject to Jewelers’ Circular Key 


Similar collarettes and bracelets in less expensive styles may be had in four to eight-strand 
effects at prices upward from $7.50 for the bracelet and $13.00 for the collarette. 


ALBERT LORSCH @ CoO., Inc. 


FOUNDED 1869 FOUNDED 1869 


MAIN OFFICES AND SALESROOMS: 35-39 MAIDEN LANE, NEw York, N. Y. 
UPTOWN SALESROOMS: 24-26 WEST 36TH STREET, NEw YorkK, N.Y. 
BRANCH OFFICE: 131 WASHINGTON STREET, PROVIDENCE, R. I. 


PAcIFIC COAST: LEE & KIERSKI DOMINION OF CANADA 


704 Market Street, San Francisco, Cal. P. W. ELuis & Co., Ltp. 
542 South Broadway, Los Angeles, Cal. 31-37 Wellington St. East, Toronto, Ont. 
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Miscellaneous Notes on Platinum 





Supplementing the Atthor’s Report on 


By George Frederick Kunz, Sc., Ph.D., A. M. 


the Production of Platinum in 1924 

















Platinum Price Fluctuations 
The official prices of platinum fluctuated 
in 1924 from $117 to $125 per troy ounce. 
The highest point was reached in [ebruary, 
1924, the lowest in November of the same 
year. The fluctuations in 1925 ranged from 


$117 to $120. 


Per Troy 
late Ounce 
}  Sarrenretrerr Terres — 
OS Perr rT ere : 
rr 123.00 
SD sisvxctebbahoeresexansetys 120.00 
ery errr rrr rrr Tc. 118.00 
| Peer 115.00 
Ct 116.00 
folly 10 0.0... cc esccceccccscccccees 118.00 
SS errr eee 120.00 
Goat, 15 .....cecceccescscscoccccees 118.00 
ON eer rrr rere re 117.00 
Jan. 30, 1925........eeeeeeecveees 117.00 
| Serre 118.50 
OS ate 120.00 


—_— 


* The oficial price of platinum has been quoted at 
$120 since May 4, but actual selling prices by 
refiners and dealers have been under this and 
yaried according to the amount bought, the condi- 
tion of the platinum sold and the conditions of 


payment. 
STOCKS OF PLATINUM METALS 
At the end of 1924 stocks of crude plat- 
inum metals in the hands of refiners was 
74,539 ounces, an increase of 3,814 ounces 
as compared with stocks on Jan. 1. 





PROPERTIES OF PLATINUM METALS 


Hard- Sp. Atom. 
ness Gravity Weight Fusion 
Platinum .. 4-4.5 Native, 14-19 195.21 1779°C, 
Refined, ‘ 
21.48-21.50 
Palladium .. 4-5 4; TES 106.66 1360°- 
1380° C, 
Osmium ... ... 21.3-22.48 190.9 Bin 
Iridium ... 6-7 22.6-22.8 193.1 2200° C. 
Rhodium ... ... 12.1 102.93 1940° C. 
Ruthenium... ... 12.26 101.7 : 
(or 11-11.4, 
after fusion 
12.063) 


Platinum in Idaho 


Ernest W. Ellis, Assistant Metallurgist of 
the Idaho Bureau of Mines, writes from 
Moscow, Idaho, of a curious occurrence of 
platinum. Through his association with the 
Idaho Bureau, he had not long since occa- 
sion to examine some black sand for pos- 
sible platinum group metal. This sample 
had been sent in by the Superior Dredging 
Co., operating at Bridgeport, Ore. It had 
been obtained from the clean-up of the table 
riffles, and when assayed according to the 
methods of the United States Bureau ot 
Mines, it showed platinum, iridium and a 
trace of uruhenium. The presence of os- 
mium, while suspected, was not verified. 
The other half of the sample, when concen- 
trated in a horn spoon and examined under 
the binocular microscope, showed grains of 














STOCKS OF PLATINUM METALS IN HANDS OF REFINERS IN UNITED STATES DECEMBER 31, 1920-1924, 
IN TROY OUNCES 

Year Platinum Palladium Iridium Others Total 
SRAM Ce Pesce ae 46,747 16,565 4,196 216 67,724 
Re ere er 38.514 21,042 4,99) 3,113 67,660 
| EAD ere ee eee er 41,900 24,975 7,559 1,583 76,017 
DED fesse ened aaaiee 36,534 26,266 5.208 2,697 70,725 
RAR IOC Ie ae 40,464 27,400 3,622 3,053 74,539 
NOM et eckeagees 204,179 116,248 25,576 10,662 356,665 








CONSUMPTION OF PLATINUM 1921-1924 

The total consumption of platinum for 
1923 has been put at 152,376 troy ounces, 
and in 1924, 130,350 troy ounces. The dis- 
tribution of platinum metals through the 
various industries was as follows :* 


PLATINUM CONSUMPTION 1N 1921, 1922, 1923, 1924, 
IN TROY OUNCES 

1921 1922 1923 1924 

Jewelry industries.101,258 108,527 105,699 87,151 

Electrical industries 20,574 24,988 18,596 16,588 

ental industries.. 13,181 11,651 16,288 11,092 

Chemical industries 12,273 8,834 8,637 10,507 
Miscellaneous indus- 

rere 3,791 2,838 3,156 5,012 


fo 151,077 156,830 152,376 130,350 


MELTING POINT OF PALLADIUM IN ATMOSPHERE 
The melting point of palladium in atmos- 
phere has been determined by Arthur L. 
Day and R. B. Sosman as 1549.2° C., the 
crucible used being of pure magnesia.” 


'Prof. James Lewis Howe, “Consumption of the 
Platinum Metals,” Engineering and Mining Journal, 
July 5, 1924, 

* Realization of Absolute Scale of Temperature. 
No. 456 of Papers from the Geophysical Laboratory, 
Carnegie Institution of Washington (1922). 





platinum-iridium, tin-white in color, with 
basal cleavage, which had a hardness of 
approximately 7. 

A number of small ring-like objects were 
present in the sample. These resembled 
segments of spirals rather than true circles. 
The photomicrograph shows a magnification 
of some 15 diameters. None of these rings 
were closed and the two ends were turned 
slightly away from the plane of the ring 
itself. In cross-section the metal is circular, 
and the suggestion is that of pieces of very 
small springs. The actual diameter of the 
rings approximates 0.5 mm. The metal 
composing them is insoluble in hot aqua 
regia. 

The origin of these rings and rods is mys- 
tifying. Some were sent, mounted on a slide, 
to C. W. Davis, platinum specialist of the 
United States Bureau of Mines, Rare and 
Precious Metal Station, at Reno, Nev., who 
was unable to determine the manner of their 
occurrence. They were then sent to Dr. 
Tames Lewis Howe, of the Department of 
Chemistry at Washington and Lee Univer- 
sity, Lexington, Va., author of an exhaus- 
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tive bibliography of metals of the platint:m 
group. Dr. Howe inclined to regard their 
occurrence as artificial. However, his. opin- 
ion was not a positive conclusion, but rather 
a negative deduction based upon the fact 
that he could not explain their natural 
origin, 

In conclusion, Mr. Ellis queries whether 
these rings are natural or artificial. That 
they were placed there by man seems to him 
hardly reasonable, as the operation whence 
they are derived is in strong financial 
and substantial hands, and the sample con- 
tains considerable platinum-iridium in grades 
of typical normal occurrence and of natural 
origin, and the presence of the platinum- 
iridium (?) rings and rods would change 
this analysis only slightly.’ 

* * * 

The search for platinum continues, ana 
Colombia is one of the greatest producers. 
It is almost impossible to obtain correct fig- 
ures concerning the Russian output, as they 
come from so many sources. Large interest 
is exhibited in the technology of platinum 
and many interesting papers have been pub- 
lished, notably some work by the Bureau 
of Standards, particularly by Mr. Wichers 
and O. L. Jordan. 


ts 


A discovery of platinum in association 
with tourmaline, diamond and gold in the 
conglomerates near the Kaieteur Falls, - on 
the Potaro River, British Guiana, has been 
reported. This is the first recorded plati- 
num discovery in British Guiana, and was 
announced by Dr. L. J. Spencer, of the 
British Museum, at the anniversary meeting 
of the Mineralogical Society of London on 
Nov. 6, 1923,? 


Platinum in Chile* 


Chile is among the few countries in the 
world possessing lapis lazuli in commercial 
quantities. Thirteen claims, covering de- 
posits aggregating 65 hectares, were regis- 
tered with the Mines and Geological Serv- 
ice in 1924. Only one deposit, the largest 
in the country, consisting of 29 hectares, is 
being worked. 

The active mine, owned and operated by 
the Cia. Minera de Lapis-lazuli,* is located 
in the Department of Ovalle, Comuna de 
Caren, in the Province of Coquimbo. 

Stone taken from this property is of ex- 
cellent quality, being heavy blue in color, 
and contains a fair amount of iron pyrites, 
so that when polished it presents an excel- 
lent appearance. 

Some 2,000 kilos of lapis lazuli were 
taken from the Ovalle property during the 
Summer months, it being impossible to work 
the mines in Winter because of their in- 
accessibility at that time of the year and the 
altitude, 3,500 meters. 

Government engineers who have recon- 
noitered the property of the Cia. Minera de 
Lapis-lazuli, estimate that the company’s 
claims contain 5,000 tons of commercial ma- 
terial. However, until a road is constructed 
up to the property, which is 80 kilometers 
distant from the nearest railroad, only small 


1 Engineering and Mining-Journal-Press, Jan. 10, 
1925, Communication addressed to the Editor. 

2“Chemical News,” London, Nov. 23, 1923. 

*A report of Clarance C. Brooks, Assistant Trpde 
Commissioner, at Santiago, Chile. 

4The Cia. Minera de Lapiz-lazuli is located at 
Calle Bandera 131, office 7, Santiago. 
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eces of lapis lazuli for decorative purposes 
or for conversion into ultramarine pigment 
can be extracted. Once access to the mine 
ig made easy, it is stated that the formation 
of the stone is such that it may be cut out 
in huge blocks. 

Platinum Stamping in Germany 

The law regulating platinum punch marks 
of so-called utensils (Gerathe) calls for 
their containing 950 thousandth parts fine 
metal, inclusive of solder, in their individual 
arts. 

That the platinum utensils made for ex- 
port beyond the customs border can be of 
any kind of content whatever. ; 

The fineness of the platinum utensils is 
to be denoted by the figures 950. The im- 
pression of the figures as to fineness is a 
responsibility of the party. 

The parts that are false, insofar as they 
are not recognizable, are to be provided 
with the words “metal” or “false.” Such 
parts as it is not possible to mark “false,” 
must not be gilded or silvered. 

Articles that are not genuine, must not be 
plated with platinum so thick that the 
scratch test is hindered. The attaching of 
platinum decoration to articles similar to 
platinum is not permitted. 


Transvaal Platinum 

The directorate of the newly organized 
Transvaal company, Alluvial Platinum, Ltd., 
consists of Colonel F. Leslie Brown (chair- 
man), Messrs. H. M. Slade, M. Colomon, 
J. D. Anderson and D. Anderson. The con- 
sulting engineer is V. Grindley Ferris. The 
capital is £14,500 in 58,000 shares of five 
shillings each. In view of the low values, 
which are successfully worked in the Urals, 
the yield as tested is regarded as holding 
out every promise of profitable working. 
The gravel as exposed today consists prin- 
cipally of boulders of granite and felsite, 
while occasional boulders of diorite, epidote 
rock and lode matter occurs. Those ex- 
posed in the gravel to date vary in size from 
a hen’s egg to a cubic foot. These large 
boulders indicate not only a strong agency 
of denudation but also that the gravels 
should extend over a large area. 

The results of assays completed up to Oct. 
16, 1924, are reported to be as follows :’ 


1. Bori hole, 20.0 pennyweights. 
First hole, 3.125 pennyweights. 
Second hole, 14.800 pennyweights. 
Prospect holes, 41.5 pennyweights. 

A. B. C. Pens, Paddock D 
. Transvaal Platinum Co.’s assay from 
E. & F. Paddock, 110.8 pennyweights. 

6. Transvaal from D. Paddock, 7.8 pen- 
nyweights. 

Total, 346.92 pennyweights. 

x ok * 


A new company recently formed to ex- 
ploit Transvaal platinum has been jointly 
floated by the Rietfontein Platinum Pros- 
pecting Syndicate and Platinum Farms, 
Ltd, and is to be registered in the Trans- 
vaal with a capital of £14,500. The secre- 
lary of the Rietfontein states that mineral 
rights have been acquired over the farms 
Diamant and Rietvalley, in the platinum 
area, and that eight representative samples 
taken from these areas over a distance of 


‘Alluvial Platinum in the Transvaal. 


South 


African Mining and Engineering Journal, Johannes- 
burg, Nov. 8, 


1924, 
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3,000 feet yield an average assay value per 
ton of concentrates of 43.4 divts., or an 
equivalent value of 27 divts. per ton of 
gravel over an average sampled width of 
three feet.’ 


Platinum Centers in Colombia’ 

The principal producing centers of plati- 
num in Colombia are: The Lower and 
Upper Choco regions, including the upper 
part of the valley of the Atrato River and 
most of its tributaries, from both banks, the 
Baudo River and its tributaries, especially 
the Condoto River, where the large English 
and American dredges are at work. There 
is another region to the south, called the 
Barbacoas region, which includes some of 
the tributaries of the Patia and Telembi 
rivers. In all these places platinum is found 
together with gold in a proportion of 1 of 
platinum to 2 of gold. All the mines, so 
far as known, are alluvial mines. The beds, 
carrying values averaging from ‘20 to 50 
cents per cubic yard and in some places as 
far as 75 cents, have a thickness of 10 to 
70 feet. These beds or alluvial conglom- 
erates have been classified as early Post 
Tertiary formation.’ 

The main ports of shipment for platinum 
are Cartagena, Buenaventura and Tumaco. 
We understand that the British and Amer- 
ican companies make direct shipments from 
a small port located at the mouth of the 
San Juan River. The leading mining com- 
panies are: The South American Gold and 
Platinum ‘Co., the Paris Transvaal Gold 
Mines and the Anglo-Colombian Develop- 
ment Co. 

The bulk of the platinum produced by the 
native miners is traded for by the branch 
houses of the merchant firms of Cartagena 
and Buenaventura. Cartagena is the port 
that exports the largest amounts of platinum. 

The declared exports of platinum from 
Colombia to the United States amounted to 
40,324 troy ounces, at a value of $2,538,201 
in 1922; to 36,763 troy ounces at a value of 
$3,457,353 in 1923. Total exports in 1924 
Kilos, 1,753, at a value of $4,380,242. 


Platinum in Latvia 
A platinum stock valued at £30,000 ster- 
ling is reported by cable from Latvia with 
the assurance that regular shipments can be 
arranged. Persons interested should com- 
municate with Acting Commercial Attaché 
Carl J. Mayer, c/o American Mission, 4 Gr. 
Koenig Strasse, Riga, Latvia; cable address, 

AMCOMAT, Riga (Latvia).’ 


1S. A. Mining Engineering Journal, Oct. 25, 1924. 
2 Colombian: Government Information Bureau. 
% Foreign Trade Notes, Dec. 4, 1924. 


[THE END] 








Swiss Watch Industry Affected by British 
Customs Duty of 3344 Per Cent 


Wasuincton, D. C., Dec. 17.—The Swiss 
watch industry has been seriously affected 
by the British customs duty of 33% per 
cent., which became effective July 1, 1925, 
Consul C. M. Nitch, Basel, advises the 
Department of Commerce. 

During the quarter ended June 30, 1925, 
the exports of watches from Switzerland to 
England were valued at 33,677,243 francs 
($6,501,400), while for the quarter ended 
Sept. 30, 1925, the exports had decreased to 
3,338,438 francs ($644,500) which was less 
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than 10 per cent. For the same periods, the 
exports. of watch movements decreased 
from $1,156,950 to $221,003. It is not be- 
lieved that this situation will continue for 
any considerable time as the heavy stocks 
purchased by British importers in May and 
June in anticipation of the new customs 
duties will gradually become exhausted, 
necessitating new purchases. 








W. S. Taylor, San Jose, Cal., Claims 
the Distinction of Having Traveled 
the Greatest Number of Miles 





Ww Hat man in the jewelry business today 
has traveled the greatest distance? 

The question came up a few days ago 
when a group of San Francisco and San 
Jose, Cal., jewelers were discussing the 
great distances covered by jewelry traveling 
men in the course of their careers. The 
jewelers, however, were unanimous in think- 
ing that W. S. Taylor, of San Jose, holds 
the long-distance record, though he only 
travels between San Francisco and San 
Jose. Everyone in the jewelry trade of both 
cities knows Mr. Taylor. 

Forty-three years ago, last July, Mr. 
Taylor started out as special messenger be- 
tween San Jose and San Francisco. Prior 
to that he was a school teacher, and even 
earlier, he had helped in the engineering 
department that built the Union Pacific 
Railroad, the first “iron horse” track across 
the plains. When asked, for THE JEWELERS’ 
CIRCULAR, about beginning as a messenger, 
Mr. Taylor, pausing a minute in his daily 
round of purchasing, said that he had never 
solicited business. It had come to him. San 
Jose jewelers asked him to buy for them in 
San Francisco, lawyers had entrusted im- 
portant documents to him, and other com- 
missions had been executed by him. * He 
buys for all the San Jose jewelers. 

During the whole 43 years and 5 months, 
Mr. Taylor was only out for two months 
and that on account of temporary illness. 
Roughly speaking, he travels 100 miles a 
day by train, or 600 miles a week for 52 
weeks in the year. That makes 31,200 
miles a year and for 43 and one-third years 
reaches the grand total of 1,349,400 miles, or 
close to 54 times around the world. 

Mr. Taylor, in spite of his advanced years 
is alert, capable and an excellent buyer. He 
visits the San Francisco wholesale jewelry 
centers every week day, making his head- 
quarters, when in town, with Nordman & 
Aurich. His cheerfulness and quiet courtesy 
have made him a favorite everywhere, added 
to which, he brings substantial business. 
When asked how he had been able to go 
over the same route so often, Mr. Taylor 
said he guessed it is because he has a sense 
of humor. He sees the funny side of the 
incidents of travel and there is always some- 
thing new in observing his fellow passengers. 











Alfred E. Gover has sold to Guy N. Ash, 
the Richard A. Porter jewelry store at 
Patchogue, N. Y., which Mr. Gover recently 


purchased. Mr. Ash took possession Dec. 1 
and will hereafter make his home in 
Patchogue. Mr. Ash has been in the employ 


of Chester L. Darling, of Port Jefferson, 
N. Y., for some time. 
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The News from France 

Franco-American Expedition Finds Gold Diadem and Precious Stones in Tomb 
of Tin Ahan, Queen of Hoggar—Restrictions Increasing on French 

Frontier—Jewelry Trade Reported Brisk 




















Paris, Dec. 6.—Telegrams from Algiers 
give an account of the finding of the tomb 
of Tin Ahan, Queen of Hoggar, in the 
desert, the site of the legendry Atlantide 
country. The discovery was made by a 
Vranco-American expedition, with Count 
Byron of Prorok at its head. The sar- 
cophagus, which dates from prehistoric 
times, perhaps from a hundred thousand 
vears before Christ, is the most unique and 
valuable find excepting for another similar 
discovery of a Venus called the “Lausselle” 
Venus and other objects now in Belgium 
that belongs to the same epoch. Queen Tin 
Ahan was evidently as fond of jewelry as 
her descendants. Her head was covered 
with a gold diadem with diamond “stars,” 
she was wearing five rows of pearls around 
her neck and no less than 18 bracelets, nine 
in gold and nine in silver. She was pro- 
vided with beautifully modeled toilette acces- 
yries in precious metals, evidently in prepa- 
ration for her awakening, while food in gold 
zoblets had been placed by her side. Heaps 
of precious stones were laid beside the body 
of the dead queen, among which the explorer 
recognized agates, rubies, amethysts and 
onyx. There was also a beautiful statue 
of Venus, 30 centimetres in height, evidently 
the private idol of the queen. 

* * * 

Frontier restrictions are gradually dimin- 
ishing, everywhere, throughout Europe. On 
the French frontiers, however, they are be- 
ing intensified as regards the export of 
money of any kind and more particularly 
of gold or silver coins. Everyone leaving 
France is asked whether he has more than 
5,000 francs upon him, and whereas some 
time ago the matter did not need reflection, 
nowadays with the varying exchange it is 
necessary to do some mental arithmetic to 
avoid the unpleasantness of being “caught 
out,” when innocent of all evil intentions, 
whatsoever. No gold coins may be taken 
out of France. Questions as to the amount 
of silver coins of any kind and even as to 
the “gold” coins, made of an alloy, espe- 
cially compounded, that makes the owner 
of two-franc, one-franc and half pieces 
look like the owner of a fortune, are also 
asked, 

k * * 

Two commercial travelers carrying each 
a bag, containing more than 10 kilograms 
of gold and silver coins, were arrested near 
Bordeaux station, when about to travel to 
Toulon and the Italian frontier. They are 
accused of having traveled the southwest of 
France in a car, collecting gold coins from 
the peasants for which they paid sums far 
above their face value to carry across the 
frontier, and realize there. It is to prevent 
this traffic in precious metals that frontier 
festrictions have been tightened up. 


* aa * 
i’ clockmaker, of the village of Ducharne 
€ Fleurieux, has just been arrested on the 
Toulon and the Italian frontier. 


There is a 


charge of having shot’ a man named 
Barinque, last Summer. Barinque, who was 
70 years of age, was suspected of dealing 
in gold and it is thought that the clock- 
maker robbed and murdered him on this 
account. Both live in the department of 
the Rhone, near the frontier. Clock and 
watchmakers are frequently suspected of 
illicit dealings in gold and silver, needing 
the metals for their work. 


* * 


In spite of robberies and other incidents, 
the jewelry trade seems to be as lively as 
ever, as is natural at this time of year, when 
everyone is purchasing Christmas and New 
Year gifts. No doubt that the uncertainty 
of the action of certain forms of taxation 
makes people eager to buy at once, before 
prices have risen, while at times when the 
exchange shows a tendency to inflate pur- 
chases of precious metal always increase. 
It must never be forgotten that the price of 
jewelry, more especially as regards the 
workmanship put into the various articles, 
has not risen in proportion to the exchange. 
Unlike necessities, that cost the same price 
on either side the front’er, averaging a trifle 
higher in lands of depreciated exchange, 
luxuries incline to remain more stable, being 
only affected long after all other prices 
have risen in obedience to the law that 
makes prime necessities the same price all 
the world over. Thus everyone has a dis- 
tinct benefit in putting money into jewelry 
especially when the larger proportion of the 
price has been put into the fashioning of the 
article. Naturally the jewelry trade, like 
every other form of trade and industry suf- 
fers here as elsewhere from the general 
slackness, the fear of buying anything at 
all, that remains at the back of the con- 
scienceness of most people. But against 
that general depression must be set the feel- 
ing that it is well to possess something of 
intrinsic value, rather than large and cum- 
bersome objects, difficult to turn into money 
should need arise. Jewelry, too, although 
it goes out of fashion, can still be worn, 
when the particular mode has passed. It is 
not affected to anything like the same extent 
as other wares, by the uncertainty of the 
mode. And both metal and precious stones 
remain, their value increased in all proba- 
bility. Thus the annual stock-taking in the 
jewelry trade is not likely to show the same 
depression as will be felt in some other 


trades. 
* co * 


Rudolph Caesar, vice-president of the 
Chamber Syndical of the diamond and jewel- 
ry trade and president of the special com- 
mission in charge of matters relating to 
cultivated pearls, has announced that a labo- 
ratory has been established in Paris to make 
official examinations of pearls. 

The cost of examination has been fixed at 

*one franc per grain, with a minimum charge 
of 50 francs. 
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Standards Bill 
Congress 


WasHINGTON, D. C., Dec. 16.—One of 
the first bills introduced in the new Con- 
gress is the Metric Standards Bill (H. R. 
10), sponsored by Fred A. Britten, Repre- 
sentative from Illinois. It provides for the 
gradual adoption of metric units of weights 
and measures in merchandising throughout 
the United States after a transition period 
of 10 years. 

Under the proposed law, manufacturers 
will continue to use any measures they de- 
sire in production, but commercial trans- 
actions are to be on the decimal basis, al- 
ready employed to advantage in United 
States coinage. The Britten Bill establishes 
familiar terms for the main metric units, for 
the meter may be called the “world yard,” 
the liter “world quart” and 500 grams “world 
pound.” ’ 

Nationwide interest in the issue is indi- 
cated by more than 100,000 petitions on file 
with the Department of Commerce, urging 
Congress to enact metric legislation. The 
States of Illinois, California, North Dakota, 
Tennessee and Utah through their legisla- 
tures have memorialized Congress to pass 
such a metric law. 

Metric advocates declare that adoption of 
the world standard units will benefit inter- 
nal and world trade, education, agriculture 
and household economy. 


Before 


Metric Comes 








Sneak Thief Robs Ellis Bros., Toronto., 
Can., of Diamonds Valued 
at $10,000 


Toronto, Can., Dec. 17.—One of the most 
daring and astute jewelry robberies ever 
perpetrated in this city occurred Saturday 
evening when diamonds, valued at $10,000, 
were stolen from the store of Ellis Bros., 
98 Yonge St. At a time when there were 
several customers in the store, the thief 
managed unobserved to unfasten two doors 
leading to the diamond show room, where 
he secured two diamond rings and an unset 
diamond and escaped unnoticed. 

The door of the diamond show room was 
secured by locks opening from the inside 
and from scratches on the door it is thought 
that it must have been opened by some in- 
strument. The staff at the diamond circle 
in the store were busy at the time with cus- 
tomers, and it is conjectured that one of the 
latter was an accomplice of the thief, keep- 
ing a clerk’s attention engaged while his 
confederate was at work. 

A short time before the robbery took 
place a prospective customer had been taken 
to the diamond show room and had inspected 
the gems which were afterwards taken. 
On leaving the room the clerk, instead of 
putting them away in the safe, left them on 
the counter. Ellis Bros. are of the opinion 
that the robbery was carefully planned and 
was intended to be carried out on a more 
extensive scale. 

The diamonds stolen are described as fol- 
lows: One square unmounted diamond val- 
ued at $4,000; a 2-diamond and emerald 
ring, the emerald set in the center, valued 
at $3,800, and a square colored canary dia- 
mond ring set with two white diamonds on. 
each side surrounded by smaller diamonds, 
valued at $2,200. The diamonds are all in- 
sured. 
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Diamond Rings 

Diamond Bracelets 
Diamond Watches 
Diamond Bar Pins 
Diamond Brooches 


e 


cA wonderful Wheeler assortment, 
available to help you make sales. 


We are ready for your valued orders 


Nothing compares with 
Wheeler service. 


e 


WRITE, WIRE OR TELEPHONE 


ESTABLISHED 1852 


The Wheeler Trade Mark is of Quality, Service 
Your Guarantee and Satisfaction 


REGISTERED 


Hayden TW- Wheeler & Co.Inc 


OFFICE AND FACTORY 


» 58 West 40th Street - New York 


Telephone Longacre 7300 
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German Gem Cutting Industry in Bad Shape 





American Consul Reports That Cutters of the Idar-Oberstein District Are Making 
No Profit on Export Business and Are Badly Handicapped for Lack of Capital 

















— 

WasHincTon, D. C., Dec. 14.—The out- 
look for 1926 in the gem-cutting industry 
of Germany is very discouraging, reports 
Consul Harold B. Quarton, at Coblenz, to 
the Department of Commerce. The indus- 
try centers principally in Idar-Oberstein 
and is sustained to a large extent by its 
export trade with the United States. 

With regard to the stones which are ex- 
ported to this country, Consul .Quarton 
sates that these are mostly rimg stones, 
both precious and synthetic, and are now 
» poorly paid for that it is hardly worth 
while to manufacture them. The same ap- 
plies to crystal necklaces which, according 
to the trade, can scarcely be supplied for 
the low prices offered by American im- 
porters. Many of the American importers 
do not understand the poor state of the in- 
dustry and insist on long terms of credit 
while the German buyers are prepared to 
pay cash but they only buy very small 
quantities. 

The inland buyers are not placing large 
orders. A few German firms who formerly 
paid cash, are now seeking to obtain goods 
against exchange drafts. It seems that there 
is no money for articles of luxury on ac- 
count of the high cost of living at present. 
England and the northern countries are also 
placing few orders and the English colonies 
are not buying at all. 

The decrease of shipments to the United 
States is probably on account of several 
failures to receive the payments due and 
some of the business houses which have 
allowed credit must have lost a good deal 
on this account. In former years it was 
very seldom that such occurrences hap- 
pened in the American trade, said Consul 
Quarton. 

In the United States and _ continental 
jewelry centers the following articles are 
mostly in demand : 


(a) Cheap jewelry with glass and 
other cheap imitation stones; or 

(b) Fine jewelry with diamonds, 
emeralds and pearls. 


The diamond cutters here are principally 
engaged for the Dutch, Parisian and Lon- 
don merchants while the Idar semi-precious 
stone cutters are without work. 

_Aquamarines are principally demanded by 
New York buyers but on account of the 
expert knowledge required for the cutting 
of these stones and the enormous capital 
necessary to acquire them in Brazil and 
Madagascar, it is not possible for the Idar 
merchants to develop the industry on ac- 
count of the lack of capital. The prices of 
ajuamarines are not at all in proportion 
with the risk and difficulties entailed in 
finishing the stones. 

Certain goods are being sold below the 
manufacturing price, such as synthetic 
tubies, which in some instances can be had 
4 low as from 5 to 6 cents per carat while 
the cost price is about 7% cents. The 
quality of the articles which are being scld 


now is naturally not what it was; however, 
some American dealers, who are not dis- 
criminatory with regard to their merchan- 
dise, buy such goods and consequently ruin 
the chances of selling the better stones on 
the American market. In spite of all this 
the synthetic material seems to remain the 
standard article in the United States while 
in this country there is practically no one 
who buys synthetic stones in large quantities. 
The Pforzheim manufacturers have been 
using glass for about a year as they say, 
“that as long as they use an artificial prod- 
uct, they might just as well use glass.” 

Some of the larger stone dealers of Idar 
now say that they are unable to do satis- 
factory business with American importers. 
These firms are trying to keep up a certain 
standard of quality by cutting the merchan- 
dise according to the best principles of the 
lapidary craft, however, they have to ask a 
little more per carat which brings up the 
price, although the goods are really cheaper 
in the end than those purchased from a cut- 
ter who cuts stones with the idea of making 
them weigh as much as _ possible. This 
method of cutting does not allow the bril- 
liancy of the stone to be brought out proper- 
ly as does the right way of cutting; how- 
ever, thereby the price per carat may be set 
lower than otherwise. Although it may 
appear that the price per carat is higher 
for a well-cut stone, the piece price is lower 
as each stone weighs much less and is 
better cut. Most of the American dealers 
would rather buy the cheap grade of mer- 
chandise though they pay a higher price for 
the same, when all is calculated out by the 
piece, says the report. 








Board of Directors of Jewelry, Leather and 
Fancy Goods Association Holds Meeting 
to Discuss Banquet Plans 

The board of directors of the Jewelry, 
Leather and Fancy Goods Salesmen’s Asso- 
ciation, Inc., held a meeting Monday eve- 
ning, Dec. 14, at the Waldorf-Astoria Hotel, 
New York. The important feature of the 
evening was the discussion of plans for the 
annual banquet of the organization, which 
will be held at the Waldorf-Astoria on 
Feb. 20. The publication of the year book, 
which is also issued in conjunction with the 
banquet, was discussed after which the 
nominating committee named candidates to 
serve as officers and members of the board 
of directors. These nominees will be voted 
tipon at the annual meeting which will be 
held in February. 

The committee in charge of issuing the 
year book reported progress in the number 
of advertisements received, and it was pre- 
dicted that both the banquet and the year 
book will surpass all previous accomplish- 
ments. 

The nominating committee submitted the 
names of the following to serve as officers: 
For president, Ira Barzilay; first vice-presi- 
dent, Lester Guiterman; second  vice- 
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president, Sig. W. Fragner; third vice- 
president, Charles Fitzgerald; secretary, 
Benjamin Wurzburger, and treasurer, Philip 
Cohn. For members of the board of direct- 
ors to serve for a period of one year, two 
of the following are to be voted upon: Bert 
Halberstadt, Harry A. Stern, Bert Gold- 
berg and Jack Israel. Six of the follow- 
ing are to be elected to serve for a period 
of two years as members of the board of 
directors: Samuel W. Oppenheimer, Urie F. 
Mandle, Jules W. Brandt, Rudolph Roths- 
child, Robert E. Sommers, Michael Rosen- 
blum, Max Morganthau, Mortimer A. May 
and Morris J. Black. Edward N. Mayer, 
president of the organization at this time, 
automatically becomes a member of the 
board of directors for a period of two years 
after his term of office expires. 








DEATH OF ADOLPH LUDWIG 





Retired New York Silversmith Passes Away 
in His Eighty-fourth Year 


Adolph Ludwig, who, for a number of 
years was a member of the old firm of Lud- 
wig, Redlich & Co., silversmiths, at one time 
located at 860 Broadway, New York, died 
on Tuesday, Dec. 15, at his home, 92 Haw- 
thorne St., Brooklyn. Mr. Ludwig always 
acted in the capacity of factory man while 
connected with the trade and was known to 
only a few of the older members of the in- 
dustry. Funeral services were held at his 
late residence Friday morning. 

Mr. Ludwig was a native of Germany, 
and was in his 84th year at the time of hjs 
death. He learned his trade as a silver- 
smith abroad and after coming to this coun- 
try when a young man he became affiliated 
with the concern of George W. Shiebler & 
Co., well known silversmiths at one time 
at Liberty Place and Maiden Lane and later 
at 177 Broadway. Mr. Ludwig acted as 
factory superintendent for the Shiebler con- 
cern. After remaining with this house for 
a number of years, he went into partnership 
with Alex Redlich, who was then in the dia- 
mond business, starting under the firm name 
of Ludwig, Redlich & Co. This concern 
engaged in the silverware business and was 
located at 860 Broadway. The factory and 
production end of the business was handled 
by Mr. Ludwig, who was considered an 
expert craftsman and posessed the ability 
to bring out the best in the men working 
under him. This partnership continued for 
about five years, when Mr. Ludwig retired 
and his interest in the business was bought 
out by Mr. Redlich. Following his retire- 
ment Mr. Ludwig never returned to busi- 
ness. 

He had been a resident of Brooklyn for 
more than 50 years and was a member of 
Pythagoras Lodge, No. 86, F. & A. M. 

The deceased is survived by a widow, 
two daughters and one son. 








The Jewelers’ Security Alliance offers 
$100 reward for the arrest and conviction 
of the person or persons who on Friday, 
Noy. 13, at 5:50 p. m., entered and robbed 
the jewelry store of C. A. Jensen, 740 Ist 
St., LaSalle, Ill. Diamond rings, loose 
stones and watches were included in the 
loot. 
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Paris Jewelry Fashion Notes 





By L. Reid 
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Brilliants are being worn on shoes and 
dippers. A pair of shoes with very high 
heels, had a buckle three inches across, 
composed of brilliants and “rubies.” An 
anklet of brilliants and rubies was attached 
ip the buckle, by a line of brilliants. Some- 
times the shoe, in lamé, is cut very low, 
the whole space to the ankle being filled 
with “diamonds,” sometimes complicated 
ornaments in “diamonds” and sapphires or 
diamonds and emeralds are seen on the foot. 
No doubt the prettiest fancy, but only for 
women who have their own cars, is the 
silver lamé slipper with “diamonds” sewn 
round the edges of the slipper, while a string 
of diamonds, attached invisibly, holds the 
dipper in place. As the brilliants are not 
very secure, they can hardly be worn in 
public conveyances, White suede shoes, for 
dancing, are trimmed with brilliants, the 
line of stones being sewn on the edge. of 
the shoe and in the middle of the strap. 
This is much less happy than the rope of 
“diamonds”, holding the dainty slipper in 
place. A great deal of steel is being used 
for shoe buckles. Sometimes designs are 
sewn on the toe of the slipper, worked out 
in silverbeads. Pearls are also used, but 
asa rule the slipper is almost covered with 
the tiny seed “pearls,” the white satin almost 
disappearing under the beads. Neither 
silver, gold, steel or pearl beads are any- 
thing like as popular as the “diamond” for 
slippers, however. 

*x* * * 

To correspond, there is a diamond head- 
dress, just a fillet, holding the bobbed hair 
in place, sometimes a Greek key pattern is 
seen, sometimes a flower pattern. Some- 
times a single line of big “diamonds” at- 
tached invisibly, holds the curls back. This 
is very effective, especially if these cas- 
cades of “diamonds” are used elsewhere in 
the toilette, as they glitter and shine in 
the light as the wearer moves. 


* * * 


For evening wear, motifs, either single, 
on the one side of the gown, very low 
down, or on either side to match, are 
carried out in brilliants. Sometimes it 
iS a great rose or other round flower, 
sometimes leaves, arranged. circular-wise. 

* * x 

For young girls white tunics with bril- 
liants are seen. For their mothers, black 
gowns, seen with diamonds or with jet 
beads are much worn. ‘There is even a 
tendency to mingle colored stones with the 
white brilliants, to make the gown even 
gayer. Black gauze is sometimes sewn with 
sapphires or emeralds, white fabrics with 
“rubies”, Everything combines to sparkle 
and shine from the head dress to the shoes, 
and there is no kind of doubt that it is 
a “diamond” year. 

s * * 


Western Europe is being invaded by many 
of the glass products of Czecho-Slovakia, 
the ancient Bohemia, where the making of 
artificial jewelry and beads is a cottage in- 





dustry. Made in the mountains, during the 
long, dark evenings, and sometimes even in 
the day time, when the region is snowed in, 
some of the objects offered for sale are 
very cheap indeed at the price. Usually 
copies of existing models, with slight varia- 
tions, the patterns being new rather than the 
objects themselves, Bohemian jewelry usually 
passes among the other artificial ornaments. 
This year, however, Czecho-Slovakia is 
flooding the Christmas and New Year 
market with something quite distinctive. 
Small fetiches, warranted to bring good luck 
are made in multicolored beads. Either in 
wood or glass, the beads are threaded on 
wire and thus can be turned and twisted as 
desired. They are very well made and this 
year, more especially, will be very welcome, 
just as Nenette and Rintintin were received 
with great delight during the great war. 
These mascots are being used for automo- 
biles, being supposed to protect the party 
from accident or death. While most of the 
mascots are being bought ready-made, some 
people are buying the outfit for manufac- 
turing them at home. It is not cheap, but 
just as the two funny little woolen dolls, 
Nenette and Rintintin, were supposed to 
bring better protection so the tiny mascot 
is believed to be more powerful when home- 
made. As a rule white or pink beads are 
used for hands and feet on the more elabo- 
rate mascots, while the simpler and perhaps 
more interesting specimens are just made 
up of any beads that happen to be lying 
around. This careless mingling of colors, 
generally contrasting, makes something very 
quaint and original. 








Philip Silverman, New York Platinum 
Mounting Manufacturer, Pays $100 Fine 
for Violating Platinum Stamping Law 


Philip Silverman, manufacturer of plati- 
num mountings, 121 Canal St., New York, 
who recently pleaded guilty to a-charge of 
violating the Platinum Stamping Law, was 
brought before the Court of Special Sessions 
on Monday, Dec. 14, and was given the al- 
ternative of paying a fine of $100 or serv- 
ing 30 days in jail. The defendant paid the 
fine. 


According to the complaint lodged against 
the defendant by Thomas F. Morgan, chief 
inspector of the Bureau of Weights and 
Measures, Mr. Silverman sold him a mount- 
ing stamped “platinum” which, when as- 
sayed, it is claimed, showed that it contained 
metals of the platinum group assaying 75.31 
per cent. A summons was served on Mr. 
Silverman, and after being given a hearing 
in the Magistrates Court the case was trans- 
ferred to the Court of Special Sessions, 
where on Monday, Dec. 7, the defendant 
pleaded guilty. In admitting his guilt, how- 
ever, Mr. Silverman explained that he had 
purchased the platinum from _ reputable 
established dealers and did not know what 
it contained and had no intention of de- 
ceiving anyone. 
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Jewelers Urged to Co-operate with Censue 
Bureau in Getting Accurate 
Statistics for 1925 
Wasuincton, D. C,, Dec. 17.—It is 
understood that in arranging for the census 
of manufactures for 1924, the Bureau of 
Census, of the Department of Commerce, 
has developed the questionnaire which is 


' being sent out to the jewelry trade so as to 


cover specific statistics of different lines in 
the industry separately under the head of 
“goid and platinum jewelry unset,” “gold 
and platinum jewelry, gem set,” “electro- 
plated jewelry” and “rolled plated or filled 
jewelry,” in order that the next census will 
give more specific information of this indus- 
try and not contain these various lines alto- 
gether. 

The schedules or questionnaires have al- 
ready been mailed to all the manufacturers. 
The success of the census will depend not 
only on the accuracy of the statistics but 
on the promptness with which they are pub- 
lished. The Director of the Census has 
agreed to make a tabulation for each indus- 
try. within a short time after the receipt of 
the last schedule, properly and accurately 
filled out, and to publish the results of this 
tabulation in the form of a preliminary 
report. 

It is reported that in the census for 1923 
it was necessary to send more than 100,000 
letters to manufacturers requesting addi- 
tional information or verification or correc- 
tion of their reports. This, of course, de- 
layed considerably the publication of the 
statistics. It is highly important, therefore, 
that all jewelers answer each question as 
accurately as possible and that they mail 
the report promptly to the Bureau of the 
Census. Care should be taken to answer 
each inquiry that applies to your operations, 
Do not combine items that are called for 
separately. If you can not give exact 
figures, careful estimates will be accepted 
by the Census Bureau. 

In answer to Inquiry 6, the value of pro- 
duction, not sales, is called for. The sales 
during the year may considerably exceed 
or may fall considerably below the produc- 
tion during the year. 

All jewelers are urged to co-operate with 
the Bureau of the Census in making the 
coming canvass in the shortest possible time 
and the most economical manner. This will 
reflect credit on our industry and will in- 
crease the usefulness of the census statistics 
by making them available earlier than at 
preceding censuses, 








It is estimated that as many as 5,000 
people attended the opening of the Emory 
jewelry store, 503 Chillicothe St., Ports- 
mouth, O., recently, and at the close of a 
busy day, the proprietor, E. L. Tobias, was 
pleased at the splendid success his new store 
had scored on its initial day. The store is 
one of the most attractive of its kind in- 
this part of the State. While the room is 
small, nevertheless the new fixtures have 
added much to the convenience of customers. 
Goods are displayed in a most artistic man 
ner, and Mr. Tobias was warmly felicitated 
by hundreds upon the complete equipment 
and arrangements of his store and the com- 
pleteness of his stock. Many baskets of 
pretty flowers, donated by local and out-of- 
town concerns, were received. 
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PLEAD GUILTY TO ROBBERY 





Two Young Men Fined and Sent to Prison 

Smashing Window in Richmond, Va., 

Jewelry Store and Taking Rings 
and Watches 


RicuMonD, Va., Dec. 18.—Pleading guilty 
to robbing the show window of Cocke & 
Co, 533 W. Broad St., of four trays of 
rings and one tray of wrist watches, all 
valued at $1,148, Berney V. Wheeler and 
Clarence O. Siddons, young men of this 
city with previous police records, were each 
sentenced to serve terms in city jail when 
they were arraigned in court. 

They said that they had been drinking and 
were only faintly conscious of what they 
were doing. Siddons related that he was 
driving Wheeler around his car at an early 
hour. in the morning when they drew up 
in front of the Cocke establishment. While 
he remained seated in the car, Wheeler 
alighted and proceeded to smash the plate 
glass window with a hammer, grabbing the 
five trays of jewelry. 

All of the jewelry was recovered by the 
police, being found in the homes of the two 
youths. It was brought into court in several 
glass jars as evidence in the case when the 
pair were arraigned and was later turned 
over to the firm from which it was stolen. 
In addition to the prison sentence, the two 
were fined $50 each. The robbery occurred 
several weeks ago. 


for 








Exports of Domestic Jewelry During the 
Month of October 


WasuinctTon, D. C., Dec. 16.—Exports of 
domestic jewelry during the month of Octo- 
ber were valued in all at $108,186 according 
to figures that have just been released by 
the Bureau of Foreign & Domestic Com- 
merce here. Of this amount, over half went 
to Canada, which is credited with taking 
shipments of $66,534 and our next largest 
customer was the Philippine Islands which 
took shipments of $5,275, the third place be- 
ing held by Colombia to which we sent 
shipments of $4,151. 

The full list of countries and the amounts 
shipped to each is given as follows: 


Countries Value 
MN Po oS sg oS pedwaet anette. $500 
EN 5 So csicurscdlaspnnd.dea-s'iid Groen soa eee bees 12 
eee eee 82 
MN 555s 510:0:6-b'n'-p 4 00 6. he by-¥ OC eau ENE 1,368 
POI SS oss -gsokiw 9 406 x 01008 49 Sam hake 150 
NI 455 5,61 ees biscssdn p66 hoe! w° orbrardracactehGeavere 50 
I 06s sp 55:9 1-9 6.4 G.6'9.6-0nw'4-d:509,0%% earatetic 310 
IER cc 26 056 4ce40:b aid 9 0-ardneeravo-adiova dadhack 57 
Sweden Pet p cae 6:4 05-9. oun ord 69-66 dew oen re He 149 
Switzerland ELE TE ee ee ee eee eee a 344 
U nited Kingdom ........................ 2,289 
Canada LEMOS ES Gino0id es the me? eR E DERE LESS 66,534 
Wate ECR scence ees ccccccccscncsevece 35 
British Honduras .................... 73 
Guatemala ...................0.055..,.., 755 
Honduras Mus bkenoase e ovebadaleds vanes cot 442 
Nicaragua Nie ote to'as-avoecew nn ned -babeadeban 33 
I Wl is epithe bid, big beens ccna 2,545 
Mexico ila Gi0's ds Kadee dove Lous cx cack, 1 145 
Bermuda ............................... "656 
Barbados ................. siosacah hace ea sat 161 
gi oa a ven wes sio-veteoeer aera 242 
Trinidad and Tobago..................... 716 
ND ae ics sink ss 0sk¢hsanxieey. 
Dominican Republic ..................... "362 
Dutch West Indies...................... 34 
SO RRR Eds 22% 578 
Argentina Paeatiesson toes cet sacl edad 3,171 
TARR SS apna detent a "52 
DERSLER RES Te eats Beat 2,254 
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EP OR ROT OE EE ee 4,151 
es tule soi o's wicks REE A RTO 1,384 
PA GONG i cia Behe sek ol cepts donee 119 
PIAS 5.n"s Soo os Oe knoe Bales + Ga terce 28 
ee a Pore ree eS eee 87 
MME yea ks ae oc sie 8 bia tes ae Gee Ce pel? neh 679 
SIE gs bone winis £00 dies eau ee eae bat S, 818 
NeetOe. TUES ois oe is ge sss wees s Rane es 524 
Wa se es age hee eee as tees oes 2,882 
PN 2625 noi dca ota 10 Sune + woe nee erie 1,529 
NN os cade oo ca SS eee te ee neer ee 40 
Primippimé: Talands ... 6.66 ccvccsrsecvccecss 5,275 
Oe rie are a Ok eerie cere a: 925 
NINE. Sciluccu es ape oa kaos arom ene ses 594 
reeee, WHEE ATIC 6.5 i ow Werle estas co 186 
rate OO PAR: oko Fcc ee eiwic dace ws 202 
ORM fe vis wake ake cada ih OURS Oe oN ae Me Raine 108,186 








Richmond, Va., Jeweler Offers Ordinance 


to Prohibit “Endless Chain 
Merchandising” 
RicHMonp, Va. Dec. 15.—Fred H. 


Powell, member of the firm of Schwarzs- 
child Bros., retail jewelers, is the author of 
an ordinance designed to prohibit “endless 
chain merchandising,” the new system of 
selling goods whereby each purchaser secures 
discount by selling some of the goods in 
turn. Mr. Powell is president of common 
council. At his request, the measure was 
first introduced in the board of aldermen. 
The purpose of the ordinance, he explained, 
is first to protect the public; secondly, to 
safeguard a legitimate source of municipal 
revenue; and thirdly, to check unfair com- 
petition with established retail merchants. 

Merchandise is now being sold in Rich- 
mond under the plan on rather an extensive 
scale, it is said. A person makes a pur- 
chase of a lot of goods at a very low price, 
with reservations that he or she is required 
to sell a certain number of coupons. The 
purchaser of these coupons must in turn 
enter into a similar contract with the main 
agent, and in turn receive a lot of goods at 
a price contingent upon their selling’ the 
coupons. A break in the chain, it is said, 
means that the contract holder must pay 
full price for the goods. 

The ordinance will not affect in any way 
stores operating under the so-called chain 
store plan. 








DEATH OF EUGENE H. KELLER 





Lancaster, Pa., Jeweler Succumbs in a 
Hospital After a Short Illness 


LANCASTER, Pa., Dec. 21.—Eugene H. 
Keller, of the jewelry firm of E. H. Keller 
& Son, died this morning at St. Joseph’s 
Hospital, after a two week’s illness, from 
a complication of diseases, aged 56 years. 

He was born in Lititz, Lancaster county. 
He came to Lancaster as a youth and en- 
gaged in the jewelry business. Last April 
his son, Eugene G. Keller, became his 
partner in the business, having been with his 
father for 14 years. 

Deceased is survived by his widow and 
also by another son, Rev. H. E. Keller, 
rector of the Catholic church at Chambers- 
burg, Pa. 

Mr. Keller was a member of the Lan- 
caster Jewelers’ Association. 

The funeral will be held on Thursday 
morning. 








Vin W. Farr has opened a jewelry store 


at Montpelier, Idaho. 





WATCH STATISTICS 





Figures Showing Imports and Exports of 
Timepieces During Month of October 
Released by Department of Commerce. 


Wasuincton, D. C., Dec. 17.—In the 
watch statistics for the month of October 
now given out by the Bureau of Foreign 
& .Domestic Commerce, the value of the 
imports of foreign watches and movements 
during the month is given as $656,854 and 
the value of cases and parts of watches im-' 
ported during the same time at $88,075. 
During the same month, we _ exported 
watches valued at $62,722 and parts of 
watches valued at $56,343. 

In the table of imports, Switzerland ap- 
pears to be the one great source of supply, 
the imports of watches from that country 
amounting to $641,586 and of cases and 
parts of watches, $79,862. From France, 
we imported watches valued at $9,347 and 
cases and parts valued at $4,477; while 
Canada is credited with sending us parts 
valued at $4,150 and cases worth $25, but 
it is possible that these last named shipments 
were made through instead of from, our 
northern neighbor. 

In the figures of exports, the United King- 
dom appears as our biggest customer for 
watches, as we sent to Great Britain, ship- 
ments of $14,341 during the month, while 
Australia comes next with shipments of 
$10,590, and China, third, with shipments of 
$7,100. Canada remains our biggest cus- 
tomer for parts of watches, the shipments 
into that country amounting to $32,430, 
while the United Kingdom with shipments 
of $8,483 comes a bad second, and strange 
to say, Switzerland, third, for we shipped 
to this home of watchmaking, parts of 
watches worth $7,683. 

The full list of countries to which we 
shipped watches and parts during October 
is given as follows: 





Complete Parts 
Watches, of 

Countries Number Value Watches 
a, ee ee 14 $111 ee 
b, ROCT Eee er AC 2 120 gels 
Se Ee Tre 71 641 $119 
Malta, Gozo, Cyp..... moan > aaa 120 
Sopttzerieed ok oo ceecsisc 38 388 7,683 
United Kingdom ..... 20,124 14,341 8,483 
CN ok oe oar ane 954 1,149 32,430 
British Honduras .... 5 12 ehene 
COM 5.05 on siase cs 3 102 éulae 
pO er ree ee 240 318 mae 
pe ere ee 24 42 Res | 
POM “Socal ewnee 6 668 1,644 Siete 
MO ins ck % 300 3 42 cet 
PI oa 050d oat ohn ten 327 1,874 4,623 
Newfoundland and Lab. 499 426 soit 
is eee 2 19 
fare PE 36 35 1 tite 
Trinidad and Tob..... 20 401 142 
Other Brit. W. Indies. 1 13 svehiich 
Sei en tavace heats 71 1,090 ese 
Dom. Republic ....... 20 231 76 
WI oe kp take 6 cada 60 58 odo 
Vie Se -60 E'S d as 30 37 
Ce ox tes ated oe 199 133 
Pr re 147 149 
eS GEC CC OORE LY 144 150 
British Guiana ....... 9 51 
NIN © oese's haloes 10 22 
RS 6 ciao soc ures an 432 429 
British India ........ 16 139 pet 
CRN sc tae dosoeaae 619 7,100 173 
TOY pada tina's vx omy ere 323 1,784 1,122 
Philippine Islands .... 1,842 8.468 603 
Pim ag alban 5) a stits's 3,797 10,590 562 
New Zealand ........ 2.780 4,416 nae 
British South Africa.. 1,691 6,197 207 

pi pest) ee 35,221 $62,722 $56,343 
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peautiful Wreath of Silver Sent by 
Danes of Great Britain and 
Ireland to Funeral of Queen 
Alexandra 








HILE the florists in America have in- 

yaded the jewelry field in their propa- 
ganda to use flowers as presents, the silver- 
qmiths of England may be said to have 
tuned the tables on the florists recently in 
having a work of silver used on an occa- 
sion that has generally been represented by 
fowers, namely, in the way of a funeral 
wreath. This occurred at the death of the 
late Queen Alexandra, mother of the pres- 
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terest to the members of both the British 
and American silver trades. 








Members of Jewelry and Horological Trades 
of Toronto Decorated by the Government 


M. Fouquet-Lapar, the president of the 
Syndical Chamber of Jewelry, Silver and 
Goldware, has been receiving many congratu- 
lations, not only by his friends in France but 
from jewelers in England and America, on 
the fact that he has been awarded the Legion 
of Honor. M. Fouquet-Lapar has been 
president of the Jewelry Chamber since No- 
vember, 1921, when he succeeded M. Paul 
Templier, and had previously served as vice- 


BEAUTIFUL SILVER WREATH SENT BY THE DANES OF GREAT BRITAIN AND IRELAND TO THE 
FUNERAL OF THE LATE QUEEN ALEXANDRA OF ENGLAND WHO BEFORE HER MARRIAGE WAS 
A DANISH PRINCESS. 


ent King George of England, when the 
Danes of Great Britain and Ireland sent as 
4 memento of their love and esteem a beau- 
tiful wreath of silver instead of one of 
flowers. 

The wreath, of which an illustration ap- 
pears herewith, was designed and executed 
cd George Jansen, the famous Danish silver- 
smith, and is a work of exquisite art, as 
well as a lasting memento of the esteem 
m which the late Queen (originally a Dan- 
ish princess) was held by the other native 
born Danes of the United Kingdom. 

; Whether or not this action of substitut- 
mg a silver wreath for one of flowers will 
become a precedent to be acted on in Eng- 
land and this country, it is too early to de- 
termine, but both the work and the occasion 
for its production will be a subject of in- 


president of the organization. M. Fouquet- 
Lapar took considerable part in the organi- 
zation of the exhibition of Modern Decora- 
tive and Industrial Arts in Paris this year. 

Others who have been decorated by the 
French government include: M. Louis Bre- 
guet and M. Paul Blot-Garnier, president 
of the Committee of Horology in Paris. M. 
3reguet, who presided over the committee 
of the centenary of his illustrious ancestor, 
is a pioneer in aviation and well known as 
a manufacturer. 








The business of Moe Diamond, Los An- 
geles, Cal., has been closed out. The only 
assets remaining are accounts receivable 
$1,200. The liabilities are $4529. He is 


offering creditors 25 cents on the dollar. 


BANDITS CAPTURED 


Chicago Police Arrest Negroes Who Held 
Up Jewelry Store and Loot 
is Recovered 


Cuicaco, Dec. 19.—Their initial sally into 
the jewelry bandit game brought distress to 
three negroes who, early in the week, entered 
the store of Olson & Stephens, at 1209 
Wilson Ave., and in regulation style tied 
up the proprietors and escaped with about 
$1,000 worth of merchandise and $50 in cash. 
This firm has been in Business only about 
two months. 

A short time before the hold-up was re- 
ported to the Summerdale station the police 
had received a tip that three negroes had 
started out in an automobile of certain make 
and deseription for the purpose of holding up 
a jewelry store. The hold-up and description 
was flashed and in a short time the negroes, 
Nesper Lewis, Carl Johnson and Ben Hall, 
all of 669 Irving Park boulevard, were at 
the station. 

The merchandise and cash were recovered 
and a confession secured. In their confes- 
sion the negroes said it was their first 
hold-up and that they did this for practice 
as they had in mind a larger store they 
intended to hold up. 











National Jeweelrs Board of Trade Votes 
to Increase Dues 


At a special meeting of the membership 
of the National Jewelers Board of Trade 
last Friday afternoon, a number of amend- 
ments to the by-laws were adopted, includ- 
ing an increase in dues for members and 
associate members from $135 to $150 an- 
nually. The meeting was held at the offices 
of the organization, 22 W. 48th St., and 
was presided over by P. J. Coffey, first vice- 
president. 

Promptly at 2:30 o’clock the meeting’ was 
called to order, after which Secretary Backus 
read a copy of the notice containing the -pro- 
posed amendments sent to all members of 
the Board. After the proposed amendments 
were placed before the meeting, Arthur 
Lorsch moved for their adoption. As there 
was no discussion and no objections were 
offered, the amendments were unanimously 
adopted. 

One section places the dues of the mem- 
bers and associate members at $150 annually, 
payable quarterly in advance. These dues 
were formerly $135. Another amendment 
permits the National Board of Directors to 
assess members and associate members for 
the fighting fund for a sum not exceeding 
$25 in any fiscal year. It also provides that 
every assessment in excess of $15 shall be 
submitted to the entire membership by mail 
with a statement of its purposes.and shall be 
binding unless the secretary receives from a 
majority of the entire membership written 
objections within 15 days after the notice of 
assessment has been mailed out from the 
executive offices. 

The other amendment adopted changes 
Article VIIT, Section 1, and provides for the 
appointment of District Adjustment Com- 
mittees of no less than five and no more 
than 30 members to be appointed by the Na- 
tional Board of Directors upon the nomina- 
tion of the chairman of the District Board 
of Directors. 
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GATTLE & HUNTER, wwe. “New Yon” 


Picture of our exhibit of Artificial Pearls 


as it appeared at the New England Jewelry Exposition at Boston, Mass., from Nov. 10 to 14 inclusive. 
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General Comment: ‘‘Worthy of a Place Among Gems” 
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National Distribution Conference Held 








Report of Sessions That Took Place in Washington Dec. 15-16 Under 
Auspices of United States Chamber of Commerce—Important Resolutions 
Adopted—Report on Price Maintenance Legislation Referred Back 
to Steering Committee After Hot Discussion 














—_— 

Wasuincton, D. C., Dec. 19.—Action 
was blocked on the only live issue raised at 
the National Distribution Conference in 
gssion Dec, 15-16, under the auspices of the 
United States Chamber of Commerce. It 
was charged on the floor of the conference 
that the committee’s report concerning the 
application of the Sherman Act to business, 
and resale price maintenance legislation was 
evasive. Felix H. Levy, New York at- 
torney, a member of the committee in ques- 
tion, asserted that certain references in the 
committee’s report to the Sherman Act had 
been changed after the report had left the 
committee's hands. W. H. Clark, attorney 
for the American Fair Trade League, 
criticized the report for its failure to take 
a stand on resale price maintenance. 

Sentiment ran high for rejecting the report 
and after heated debate was finally appeased 
by a resolution from the steering committee 
referring back to the corhmittee that part 
of its report concerning the controversial 
subjects. The report under fire was that 
submitted by Committee VI, on general 
conditions affecting distribution, the chairman 
of which was Gabriel S. Brown, president, 
Alpha Portland Cement Co., Easton, Pa. 

The United States Chamber subsequently 
announced that its policy towards the whole 
question of resale price maintenance will be 
determined by the result of a referendum to 
be submitted immediately to its underlying 
membership. The propositions put up for 
referendum are identical with the terms of 
the Kelly bill to legalize resale price 
maintenance recently introduced in_ the 
House and the Chamber’s referendum thus 
amounts to a straw vote on that bill, 
although there is no likelihood of its enact- 
ment at this session of Congress. 

Numerous resolutions were adopted by the 
conference. The one regarded with the 
greatest favor by the Chamber was that 
recommending that it should set up a joint 
trade relations body, representing manufac- 
turers, wholesalers, retailers and the con- 
suming public, to act as a clearing house 
for complaints. In another resolution the 
conference suggested that the Chamber re- 
quest Congress to authorize the Census 
Bureau and provide the necessary funds to 
make an enumeration of distributors of 
Various classes, and as soon as practicable, 
4 census of distribution comparable with the 
biennial census of manufactures. The con- 
lerence also went on record to the effect that 
volume figures as well as values are de- 
sirable, and that the Census Bureau be re- 
quested to gather volume statistics in its 
census of manufactures, and, where possible, 
segregate distribution expenses from manu- 
factured value. 

_ Regarding the proposed census of distribu- 
a Secretary of Commerce Hoover stated 

addressing the conference that it is “a 
Matter that will be of some expense; and 


Will require the creation of a public senti- 


ment and the willingness of the public to 
further such a survey through appropriation 
by Congress. 

“It is not sufficient simply to issue a re- 
port commending the census,” he said. “We 
must have a large instruction of the business 
public as to what the purposes of such a 
census would be, and what its advantages 
might be to the nation as a whole.” 

In response to a suggestion by Secretary 
Hoover that some kind of an organization 
come out of the conference for the promotion 
and better coordination of research the con- 
ference voted to extend the life of its Com- 
mittee I, on the collection of business 
figures, until superseded by a permanent 
committee of the Chamber whose function 
it would be to conduct a thorough study 
into the present sources of statistics on dis- 
tribution classified by source, by commodity 
and by character. 

The conference declared in a_ resolution 
that the only safe bdsis for advertising and 
marketing plans is an accurate and adequate 
knowledge of where and what the market 
is and the means by which it can be reached 
most economically and effectively. To ad- 
vance the collection of such marketing in- 
formation it recommended that a permanent 
market research planning body is desirable. 
Its function would be to forward marketing 
research projects of common interest and 
to coordinate present facilities as far as pos- 
sible. Trade associations were commended 
for their constructive work in the collection 
of data on distribution and in upholding and 
making more effective high principles of 
business conduct. 

In a report to the conference by Com- 
mittee IV, on the expenses of doing busi- 
ness, the retailer is absolved of a large part 
of the costs of distribution usually classified 
as retailer's expenses. Price inflation was 
attributed in large measure to unreasonable 
demands by consumers for unnecessary re- 
tail services and the committee found, ii 
classifying retail expenses according to the 
extent which they are under control of the 
merchant that, in many instances, the retailer 
is responsible for less than 75 per cent. of 
the cost of retailing. It was found that in 
retail jewelry stores the merchant can con- 
trol only 74 per cent. of his operating ex- 
penses that 19.9 per cent. are not under his 
control and that 2 per cent. represent ex- 
penses for services and conveniences largely 
the result originally of competition which 
have come to be demanded by the customer 
almost as a right. Charge accounts, the 
returned goods privilege and deliveries 
illustrate this class of expenses. 

“Which of the so-called services and con- 
veniences may be classed as contributory to 
success depends upon the conditions under 
which a business is conducted,” the com- 
mittee advised. “While these costs usually 
are confined to certain retail establishments, 
the practice differs in degree in different 
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stores and the committee found it impos- 
sible to approximate even roughly the pro- 
portionate cost of these services and con- 
veniences as related to the total cost of dis- 
tribution. Whatever the amount may be, it 
is significant, not insignificant.” 

A statistical analysis of operating expenses 
in retail jewelry stores was submitted to the 
conference by its committee on business ex- 
penses. The chart covered the years 1919 to 
1924 inclusive and showed operating ex- 
penses for these years, operating expenses 
according to volume of sales and operating 
expenses according to the extent to which 
they are under the control of the merchant. 
(These figures will be given in full in a 
future issue of THE JEWELERS’ CIRCULAR.) 

“Adequate records, intelligent budgeting 
and planning and the adoption of other 
recognized policies of efficient merchandising 
constitute important means of lowering the 
cost of distribution,” the committee said. 
Progress in this direction has been made in 
some of the retail trades, the committee’s 
survey disclosed, and to some extent in 
wholesale trades but information on manu- 
facturers’ distribution expenses is meager. 
This the committee attributes in some degree 
to government restrictions in the past upon 
the interchange of information between those 
engaged in the same kind of business. 


“Rapid turnover is essential to profits and 
can be accomplished by an intelligent analysis 
of the wants and requirements of the public 
for the purpose of simplifying stocks by 
eliminating merchandise which does not 
turn over at a profitable rate, but instances 
have come to the committee’s attention,” it 
reported, “where merchants, in attempting 
to increase turnover, have reduced the size 
of orders to an unreasonable minimum. 
Unreasonably small orders place a burden on 
all preceding steps in distribution; and it 
should be emphasized that even as economies 
in manufacture and wholesaling are passed 
on the the retailer in the form of tower 
prices so, in the same measure, increased 
expenses are passed on in the form of higher 
prices. It is impossible to state exactly what 
is or is not an unreasonably small order 
but the effect of the practice is evident and 
it should at least be modified in the interest 
of general economics.” 


The opinion was expressed that credit 
costs in the United States today are reason- 
able and moderate but that the cost of 
failures demands the attention of every 
American business man. Citing R. G. Dun 
& Co, to the effect that there were 20,615 
commercial failures in the United States in 
1924 with liabilities aggregating $543,225,000, 
the committee stated that this tremendous 
annual waste constitutes a loss which 
obviously the consumer is compelled to 
share with the producer and distributor. 

“If, through lax credit requirements 
scoundrels masquerading as merchants are 
allowed to continue their depredations at the 
expense of honest business, the annual loss 
by failures will amount to a point where it 
puts prohibitive prices on many classes of 
goods,” the committee declared. “If, on the 
other hand, the honest business men of the 
country, seeing this danger, unite and fight 
the commercial crook at every point, the 
losses. through dishonest failures can be 
greatly reduced and prices can be kept at 
reasonable levels,” 
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BELGARD & FRANK, Inc. 


70 West 40th St. 
NEW YORK CITY 


Announce That They Have Purchased the 
New York Business of 


H. NORDLINGER’S SONS, Inc. 


and Will Continue to Import and Deal in 


PEARLS, PRECIOUS, SEMI-PRECIOUS 
and IMITATION STONES 


With the Same European and New York Organizations 
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Diamond Salesman Wanted 


by an old established diamond importer carrying 
loose diamonds. 


Only one who has established trade in the south 
and southwest need apply. 


Communications strictly confidential. 
Address : er eeriliins 2625,” care Jewelers’ Circular 
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LATEST CUSTOMS RULINGS 








Customs Board Rules on Imported Articles 
of Interest to Jewelry Trades 


PUCKET CIGAR LIGHTERS 


A ruling by Judge Sullivan of the Board 
of United States General Appraisers affirms 
the collector’s assessment of duty on certain 
gmail silverplated metal cigar or cigarette 
lighters imported by Lilienfeld Bros. & Co., 
Chicago. The articles in question, being of a 
sje convenient for carriage in a man’s vest 
pocket, were assessed with duty under Par. 
1428, Act of 1922, at the rate of 80 per 
cent ad valorem, as metal articles valued 
above 20 cents per dozen, designed to be 
worn on apparel or carried on or about or 
attached to the person, “such as and includ- 
ing * * * cigar cases, cigar cutters, cigar 
holders, cigarette cases, cigarette holders, 
** * match boxes, * * * and like articles.” 

Many claims for variaus lower rates 
were made in the protest, the one relied 
upon, however, being under Par. 1454 of 
the same act, at only 60 per cent ad valorem, 
as “smokers’ articles, and parts thereof, fin- 
ished or unfinished, not specially provided 
for, of whatever material composed, except 
china, porcelain, parian, bisque, earthen or 
stoneware.” In finding in favor of the Gov- 
ernment, Judge Sullivan writes as follows: 

“The testimony of the witness called by 
the importers, is that he is the manager of 
the importers, dealers in ‘smokers’ articles 
and ‘cigars’; that the merchandise is used 
for cigar and cigarette lighters. It is further 
shown by an analysis, made at the request 
of importers’ counsel by the government 
analyst, that it is silver-plated. 

“It seems to us that these lighters, being 
metal smokers’ articles, valued over 20 cents 
per dozen pieces, such as cigar cases, cigar 
cutters, cigar holders, cigarette cases, ciga- 
rette holders, match boxes, and like articles, 
and heing designed to be worn on apparel or 
carried on or about the person, are more 
specifically provided for under the provision 
of Par. 1428 herein quoted, than under the 
provision in Par. 1454 for all smokers’ ar- 
ticles whatsoever, not specially provided for ; 
for the reason they are specially provided 
for by the language in Par. 1428.” 


SILVER CIGARETTE HOLDERS 


A similar decision to the above overrules 
4 protest of the Stix Baer & Fuller Dry 
Goods Co., St. Louis. In this case the mer- 
chandise involved consisted of certain ciga- 
rette holders composed largely of enameled 
silver, and having a bone mouthpiece, the 
holder being about 4% inches in length. 
Duty was levied thereon at the rate of 80 


er cent ad valorem under the provisions * 


of Par. 1428, 1922 act. The importers pro- 
tested the collector’s classification, claiming 
duty at but 60 per cent ad valorem under 
Par. 1454, but this claim is denied in an 
opinion by Judge Sullivan, who finds the 
assessment under Par, 1428 to be correct. 


BELT BUCKLES, SILVER-PLATED 


Marshall Field & Co., Chicago, lost be- 
fore the Board of Appraisers in a ruling 
affirming the collector’s assessment of duty 
certain belt buckles or slides, silver- 
plated on hase metal. According to the 
record, the buckles in question were re- 
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turned for duty under Par. 1428, 1922 tariff 
act, at 80 per cent ad valorem. The pro- 
testants contended for duty at 20 per cent 
ad valorem and 15 cents per hundred under 
Par. 346, same act, as belt buckles, which 
contention is overruled by Judge Sullivan, 
who writes in conclusion as follows: 

“The mere citation of the decisions re- 
ferred to by protestant’s counsel is of no as- 
sistance to us, and we cannot use our expert 
knowledge of this merchandise, if we have 
any, in reaching a decision. The appraiser 
in his report states that he returned the mer- 
chandise for duty ‘following T. D. 40330.’ 

“That was a letter from the Department 
to the Assistant Attorney General at New 
York, directing an appeal from the decision 
of the Board reported in Abstract 47513, 
wherein the Board held certain buckles duti- 
able under Par. 346. On appeal the Court 
reversed this holding of the Board. (United 
States vs. Weiss, 13 Ct. Cust, Appls..... ; 
T. D. 40860). 

“The presumption of correctness attaching 
to the action of the collector has not been 
overcome by the protestants by the present 
record.” 

APPRAISEMENT OF DIAMONDS 


In a decision just handed down by the 
Customs Board, overruling a claim of G. 
W. Sheldon & Co., Chicago, it is held that 
the appraisal by the single General Ap- 
praiser being invalid by reason of the ab- 
sence of samples, and it not being shown 
that samples were absent when the case was 
hefore the local appraiser, it will be pre- 
sumed that he proceeded according to law 
and that such samples as would be required 
were present or accessible. 

The case involved arose under the act of 
1913. On entry, the merchandise in question, 
consisting of an importation of diamonds, 
was advanced in value by the local appraiser. 
From the value thus found the importer took 
an appeal to a single General Appraiser, who 
sustained the appraised value. The importer 
claimed that there being no samples of the 
merchandise present, the decision of the sin- 
gle General Appraiser, who sustained the 
appraised value. The importer claimed that 
there being no samples of the merchandise 
present, the decision of the single General 
Appraiser as to the dutiable value was null 
and void, and further, that the appraisement 
of the local appraiser was vacated by the 
filing of an appeal to reappraisement. Judge 
Waite, in denying relief to the importers, 
points out that in the case before the Board 
the collector adopted a value which was the 
same as that found by the local appraiser, 
which value was the correct one in the opin- 
ion of the Board. 


MOTHER-OF-PEARL 


Protests filed by the Syndicate Trading 
Co. and by the W. H. Davidow Sons Co.. 
both of New York, against the action of 
the collector in levying duty on certain 
mother-of-pearl atomizers under the pro- 
visions of Par. 1428, are sustained in rulings 
by Judge Sullivan. The articles in question, 
the record disclosed, were taxed at the rate 
of 80 per cent ad valorem under said Par. 
1428, Act of 1922. The Customs Board now 
finds that duty should have been taken, as 
claimed by the importers, at only 35 per cent 
ad valorem under Par. 1440, same act, as ar- 
ticles in chief value of mother-of-pearl. 
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INDUSTRIAL DIAMONDS 


The Franco American Diamond Dye Co., 
Byron & Hall, and the Mistern Import Co., 
all of New York, lose before the Board of 
General Appraisers in a decision upholding 
the collector’s action. Judge Young, in fix- 
ing the correct tariff classification of the 
merchandise at issue, which was invoiced as 
industrial diamonds, points out that  bort, 
wholly or partly manufactured, and used for 
industrial purposes, not having been specially 
provided for in the tariff act of 1922, is 
more accurately described in paragraph 214 
than in paragraph 1459. The latter, the 
General Appraiser continues, comprehends 
all substances, but the former is limited to 
earthy or mineral substances. 


The merchandise, the subject of this de- 


cision, consisting of bort, wholly or partly 
manufactured, was described by the appraiser 
as unmounted wire dies made from rough 
diamonds, drilled to size, countersunk and 
polished. The collector assessed duty there- 
on under Par. 214, as mineral substances 
wholly or partly manufactured, at the rate 
of 30 per cent ad valorem. The importers 
contended for duty as diamonds, cut but not 
set, and suitable for use in manufacture of 
jewelry, either direct or by similitude, at 20 
per cent ad valorem under Par. 1429, or at 
the same rate as unenumerated manufac- 
tured articles under Par. 1459 of the 1922 
law. In concluding his opinion against the 
protestants, Judge Young writes: 

“The claim made by importers’ counsel, 
as quoted above, under Par. 1429 is without 
merit, because that portion of 1429 is limited 
to diamonds and certain other substances 
therein mentioned suitable for manufacture 
into jewelry. It is clear the language has 
reference to precious and semiprecious stones 
to be ultimately used for ornamental pur- 
poses. The merchandise at bar is used for 
industrial purposes only, and is not properly 
classifiable under Par. 1429. 

“At the trial counsel for the importers laid 
considerable emphasis on the decision in the 
case of Anglo Co. v. United States, T. D. 
39976, G. A. 8731. In that case the mer- 
chandise was diamonds described as rough 
and uncut and not advanced by any process, 
which clearly distinguishes it from the mer- 
chandise in the cases at bar. The decision of 
the collector is therefore affirmed, and the 
protests overruled.” 

BEADS 


In again ruling with regard to the correct 
tarrff classification of temporarily strung 
beads, the Customs Board sustains protests 
of Josef Landesberg Importing Co., Bernard 
Judae & Co., J. J. Gavin & Co., the C. R. 
Meissner Co., S. Nathan & Co., C. B. Rich- 
ard & Co., W. A. Yokel, the Manhattan 
Buckle & Trimming Co., Julian Roberts, J. 
R. Robold & Co., D. Cassuto & Co., Pulver 
& Kirschner, the Morris Hollander Co., the 
National Bead Co., L. Schenker, and L. 
Jacobskind. 

Judge Sullivan, who writes the decisions 
lowering the duty on the beads in question, 
finds that the collector should have assessed 
duty at the rate of 33 per cent ad valorem 
under Par. 1403, as claimed by the import- 
ers, rather than at 45 or 60 per cent under 
another provision in the same paragraph. 








A new store building will be erected by 
Alfred Johnson at Mandan, N. Dak. 
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We Wish Dou 


The Compliments 
of the Season 


and 


@ Happy and Prosperous 
1926 





Louts Pressel & Ledeberg, Jue. 


35-37 falatden Lane, Pew Bork 
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THE MELEE HOUSE 


one stone or a thousand 


MELEE 


in any size or quality 


JAMES J. LOEB & BRO. 


22 W. 48th St. New York 
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Subscriptions Continue Though Canvassing Halts 





Soliciting Staff in Drive for $2,000,000 Publicity Fund Withdrawn Until After 
Christmas but Subscriptions Coming by Mail Average Over 1,000 Per 
Day—Canvassing to Start Monday in Pittsburgh District 














— 
—— 


Newark, N. J., Dec. 21.—Fred Millis, 
Indianapolis, the campaign counsel of the 
present drive for the $2,000,000 fund being 
conducted by the National Jewelers’ Pub- 
licity Assn., was in Newark, Saturday, con- 
sulting with P. J. Coffey, chairman of the 
National Jewelers’ Publicity Association, 
and John Drake, the executive secretary, as 
to the present and future work of the asso- 
ciation. Mr. Millis expressed himself as 
very well satisfied with the result of the 
subscription campaign so far and was en- 
thusiastic as to the prospects for the future. 

During the holiday season, the canvassers 
of the organization have been taken off the 
road as it was not believed wise to bother 
the jewelers, particularly the retailers, in 
the midst of their busy time. Nevertheless, 
the impetus that the subscription campaign 
has received so far has been so great that 
the subscriptions in the way of checks com- 
ing by mail are continuing to arrive at head- 
quarters at the rate of about $1,000 a day. 

The subscription drive will be resumed 
Monday after Christmas. at which time 
Campaign Director Pettinger and his corps 
of assistants will go to Pittsburgh, where 
they will make their headquarters for the 
drive in that territory. When the work in 
the Pennsylvania section is completed, Mr. 
Pettinger and his staff will move east and 
expect to start the drive in New York about 
the latter part of January. 

In speaking of the correspondence being 
received, Secretary Drake called attention 
to the many encouraging letters that the 
association is receiving from people in all 
walks of life in the jewelry trade, particu- 
larly travelers and employes who are offer- 
ing their services to make the campaign a 
success. He also spoke encouragingly of 
the friendly rivalry that is existing in vari- 
ous sections of the country among. jewelers 
who wish to put over the quota of their 
districts 100 per cent. in the shortest possible 
time, 

The enthusiastic support of the campaign 
to secure the $2,000,000 necessary to carry 
along the four-year program of national 
advertising, publicity and merchandising to 
teach the nation the way back to the jewelry 
store, has been evidence by J. J. Abelson, 
president of the Jabel Ring Mfg. Co., 
Newark, N. J. Ina letter to the association 
written this week, Mr. Abelson says: 

“We have been getting quite a bit of 
literature pertaining to the new publicity 
campaign for funds, and must admit that 
through pressure of business, have over- 


looked giving this the attention it calls for. 


“We do not know just what the pro- 
cedure would be in our case, but you know 
we were the first ones to subscribe to the 
Previous campaign, and have been paying 
our quota even when we were not obligated 
to do so, 

“We understand that some took advantage 
of the clause you had in the last contract, 
but we felt so keenly the need of publicity 





for the industry, that we continued to pay 
our quota, believing that if each would do 
his share, the trade would get the benefit, 
as we are always anxious to co-operate in 
any movement that stands for the better- 
ment of the jewelry trade, and the promo- 
tion of a better appreciation of jewelry and 
the jeweler’s craft by the public. 

“You may put our name on your list as 
subscribers as long as your organization is 
in existence—whether you raise $2,000,000 
or not. We thoroughly believe in the work 
the Publicity Association is carrying on, and 
are at a loss to understand why it should 
require any urging on the part of anyone 
to subscribe to a proposition. of this kind, 
when it means the one opportunity for an 
increase in the business of each one, from 
the source to the outlet. 

“You can count on us at any time.” 





Newark, N. J., Dec. 19.—Up to date 
neither Cleveland or Cincinnati or even 
Minneapolis has as yet joined the 100 per 
cent. club in the subscription campaign for 
the publicity fund. Kansas City is still the 
sole member, though the other cities are 
working to be included. Kansas City can 
boast of having every single jeweler whole- 
saler in that city accepting his quota to the 
campaign fund for the four-year program 
of national advertising to teach the nation 
the way back to the jewelry store. 

W. H. Cooper, president of the National 
Wholesale fewelers’ Association, of S. H. 
Clausin & Co., Minneapolis, has been very 
active in lining up the Minneapolis whole- 
salers but on account of some of the heads 
of some concerns being out of the city until 
near the first of the year does not expect to 
get over the top until Jan. 1. 

Following are two strong letters of en- 
dorsement that have been sent into campaign 
headquarters at Indianapolis from Minne- 
apolis wholesalers: T. M. Bennett, of the 
T. M. Bennett Co., writes: 

“Please permit me to express my hearty 
approval of the publicity plan which the 
wholesale and retail jewelers are support- 
ing—or at least they should support—100 per 
cent. 

“Tf by advertising we can persuade women 

to wear furs in the Summertime, we can 
surely put over a greater desire for them 
to wear jewelry at all times, and it is very 
much to our interests to get back of this 
movement and put some money into it. 
Every person that makes his living in the 
jewelry business should contribute to this 
fund. , 
“See what the Elgin National: Watch Co. 
did for the jeweler in the last issue of the 
Saturday Evening Post! They should re- 
ceive the endorsement and thanks of every 
retail jeweler in the United States—and this 
plan of yours is just as commendable. I 
hope you will be able to get everybody 
interested.” 

T. G. Enos, of Barth & Schlosser, 
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addresses a statement to the manufacturérs 
and wholesalers of jewélry in the United 
States as follows: i! 

“We wish to give our strongest recommen- 
dation to the campaign that is now being 
made by the National Jewelers Publicity 
Association, under the form “Gifts That 
Last.” We feel that the association has 
put this campaign into competent hands and 
if it is possible to accomplish anything with 
“Gifts That Last” we are on the road to 
success in this respect. Naturally we are 
all anxious to assist in a campaign of this 
nature and we believe that your assistance 
and: subscription of your quota will be well 
directed.” ’ 

The plans of the campaign manager to 
carry along the active work in the field right 
up to Christmas have been suspended tem- 
porarily and the men have had to be recalled 
because the retailers, jobbers, manufacturers 
and importers over the country have been too 
busy to see them, owing to the Christmas 
rush, it was announced by C. J. Pettinger, 


campaign manager, who is maintaining 
temporary campaign headquarters at Indian- 
apolis. 


“This is going to slow up a little bit on 
our program, but we will go after the cam- 
paign again immediately after the first of 
the year with. renewed vigor. It can be 
definitely announced that there isn’t any 
question about at least $1,000,000 being pro- 
vided for the fund by the middle of the 
spring. It is hard to prophesy at this time 
how big the fund will ‘grow, ‘but do know 
that when we have covered. the entire 
country, we won’t be so far from the 
$2,000,000 mark, even though we don’t show 
100 per cent. the first time over. Everyone 
should know that the association is going to 
continue to come back again and again to 
everybody in the industry until each has 
accepted and paid his quota.” ; 

It has been pointed. out by P. J. Coffey, 
chairman of ‘the executive committee of the 
National Jewelers Publicity Association that 
the quotas are small and therefore no one 
in the industry should feel that he has any 
grounds for not coming in and co-operating 
100 per cent. 

This is the industry’s job and it is not 
for a selected’-few to carfy~the burden. 
Necessarily, it must be directed by a properly 
constituted organization, and for the benefit 
of all. Don’t let’s wait for “George” to do 
it. If we want that share of the public’s 
dollars that can be ours, let’s invest the 
small amount each one is asked to contribute 
to make up the total the association needs 
to do a good job. 


Sesqui-Centennial Exposition May Offer Fine 
Opportunity for Jewelry Publicity 

“I am very much impressed. with the op- 
portunity afforded by the Sesquicentennial 
Exposition to be held in Philadelphia from 
June to December, 1926, for the manufac- 
turers of our business to get directly before 
the public their merchandise,’ said Mr. 
Coffey upon his return from attending the 
dinner conference at the Benjamin Franklin 
Hotel Thursday, Dec. 17, at which were over 
225 representatives of the textile, upholstery 
and fur industries. 

Very elaborate, reports were made and 
plans displayed. The principal feature of 
the conference was the decision on the 
central building to be known as the Palace 
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wns, wherein are to be housed the 
art goods, clothing, furniture ana 
extiles. The plan calls for a daily fashion 
revue under the management of Ned W ey- 
burn, on a stage to be constructed in the 
center of this large building. * 
“One of the greatest opportunities Is 
aforded our manufacturers to get publicity 
and to display to the ‘public their merchan- 
dise at much less cost than would be pos- 
ble to secure a page ‘ad’ in one of the 
said John Drake, 


of Fashic 
jewelry, 


ational ©magazines 
executive-secretary. 

It is estimated that more than 30,000,000 
feople will visit the exposition. Consider- 
ing that those who will attend will be the 
dass of people with means and who would 
be interested in our merchandise, the oppor- 
tunity is one that our industry can hardly 
ford to overlook. 

The opportunity is presented to bring back 
to the public the consciousness of jewelry 
and to create interest that could not other- 
wise be done. This was forcibly demon- 
strated at a recent Boston Exhibit as to 
what it meant by inviting the public to a 
practical demonstration. 

It is proposed to expend $250,000 in the 
construction of this building, which is to be 
the handsomest in the group. 

It was also reported at this conference 
that 200 national conventions would be held 
during the period of the exposition, bring- 
ing many thousands of responsible business- 
men to this point. It goes without saying 
that one of the first attractions would be 
the jewelry exhibit. The opportunity for 
world-wide publicity should not be over- 
looked. 

Mr. Coffey, on behalf of the Publicity 
Association, extended his endorsement of the 
movement and gave assurance that the Pub- 
licity Association would co-operate in every 
way. Similar endorsement and assurance of 
co-operation was offered by the American 
National Retail Jewelers’ Association, 
which was also represented at the confer- 
ence, 








Robbers Get Loot Valued at $7,000 at 
Jeannette, Pa., Jewelry Store 


PitrspurGH, Pa., Dec. 21—Robbers en- 
tered the jewelry store of Peter Marks at 
M5 4th St., Jeannette, some time last Friday 
night or early Saturday morning and stole 
jewelry valued at $7,000, according to a re- 
port received in Pittsburgh. The State 
police located at Greensburg and_ the 
Jeannette police are said to be on trail of the 
thieves, 

Entrance to the Marks store was gained 
by forcing a window in the rear of the 
store. Marks and his wife were asleep on 
the second floor at the time of the robbery 
and did not hear the men, according to word 
received in Pittsburgh. The loot taken con- 
sisted of some rings set in diamonds and 
other articles of jewelry. 
Chief Yurt of the Jeannette police force 
tked up a diamond brooch, which, it is 
gaa men dropped in their hurry to 
~ Shag Mr. Marks did not know any- 
ioe — the robbery until he opened his 
notif Saturday morning and immediately 

thed Chief Yurt, who sent out an alarm, 
lt the clues are said to be meager up to 
the present time. 
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NEW RETAIL ASSOCIATION 





Jewelry Dealers in South St. Louis 
Form a Strong Organization for 
Mutual Benefit 

Sr. Lovis, Mo., Dec. 19.—Members of 
the retail jewelry trade in South St. Louis, 
have recently perfected a mutual social and 
business organization, which is expected to 
be influential in promoting the best inter- 
ests of the trade and its members. Perma- 
nent organization was perfected last month, 
after several meetings had been held to 
sound out the trade and to appoint working 
committees to secure the membership ‘and 
co-operation of practically all the jewelry 
stores in this section of the city. 

As a result of the excellent work done 
by the parties launching the association, the 
organization now has a membership of 
nearly 60 representative jewelry _ stores, 
comprising practically all of any size and 
importance in the district. The association 
has adopted a constitution and by-laws and 
plans to have monthly meetings for the pur- 
pose of getting together the members and 
promoting a better understanding among 
them both socially and in a business way. 

Officers elected for the first year of the 
association are .as_ follows: President, 
Walter P. Gummersheimer, 3157 S. Grand 
Blvd.; vice-president, Frank Nickl, of E. 
Nickl & Sons, 3219 Meremac St.; treasurer, 
Fred Halter, 2010 S. Jefferson Ave.; secre- 
tary, August A. Vogel, 1651 S. Jefferson 
Ave. Advisory Board: F. Nickl, Chas. 
‘Hellwig, C. O. G, Mueller, August A. 
Vogel, Wm. Arnitz, Anton Hummel and 
E. Blust. 

The standing committees are as follows: 

Entertainment: Roy Dixon, chairman; 
Joe Lowenstein, A. Nickl, Frank Moellen- 
berg, Jos. W. Niewoehner, Carl Holderle, 
Eugene W. Kieffer, Ed McCarthy, R. 
Slomer, Chas. Kopp. Advertising Commit- 
tee: Wm. Arnitz, chairman; Roy Dixon, 
Emil Blust, Anthony Bertelsmeier, Fritz 
Courvoisier, Anton Hummel. Legislative 
Committee: Clarence O. G. Mueller, chair- 
inan; Wm. Huning, Chas. Hellwig, Albert 
Gammeter. 

A number of social gatherings are planned 
in addition to the regular business monthly 
meetings. The first social gathering was a 
dance held recently which was largely at- 
tended and proved a great success. 








Supporters of Price Maintenance Bill 
Organize Campaign Committee 

Wasuinocton, D. C., Dec. 19.—Supporters 
of the Kelly Bill for legalizing resale price 
maintenance have organized a campaign 
committee for pushing its enactment in both 
the House and Senate. An _ organization 
meeting was held here this week at which 
22 trade associations were represented. EF. 
A. Whittier, secretary of the American 
Fair Trade League, announced that the leg- 
islative committee would include trade as- 
sociation representatives authorized to hold 
meetings here or in New York whenever re- 
quired by the legislative situation. 

The appointment of a committee on ways 
and means also was authorized at the meet- 
ing. Its membership will be nationwide and 
its function will be to educate the public in 
the principles of resale price maintenance and 
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the proposed legislation to give it legal sta- 
tus. The voluntary cooperation of more 
than 300 trade associations is assured, ac- 
cording to Mr. Whittier. 








ASKS BIDS FOR, WATCHES 





Bureau of Supplies and Accounts Calls 
for One Hundred Navigation Timer 
Stop Watches for Naval 
Observatory 


WasHINGTON, D. C., Dec. 21.—The Bur- 
eau of Supplies & Accounts, Navy Depart- 
ment, will open bids on Jan. 5 ‘at 10 A. M. 
to supply the Naval Observatory with 100 
navigation timer stop watches. 

The specifications in general require that 
the watches shall be high-grade instruments. 
It is specified that the movement shall be of 
good workmanship as to accuracy and gen- 
eral appearance. The case must be of solid 
nickel, open face, 20 ligne or 16 size, and 
must be dustproof and of good workmanship 
throughout. The movement must. have at 
least 15 jewels, have Brignet steel hair- 
spring, shall be adjusted for position and 
temperature, and shall be of high-grade 
workmanship. The watch must be equipped 
with a sweep second hand registering one- 
fifth seconds with minute register up to 30 
minutes, and also with a regular second 
hand. The workmanship and accuracy shall 
be such that when the main mechanism en- 
gages the center sweep second wheel - there 
shall be the least possible error. The sweep 
second hand must fly back with perfect stop 
The dial must be made of clear white en- 
amel with all markings in black, graduated 
to one-fifth seconds, with each full second 
accentuated and every fifth second numbered 
in plain arabic figures. 

The watches will be submitted to the fol- 
lowing tests: When fully wound shall run 
continuously for at least 8 hours both with 
the sweep second hand running and at rest. 
The error of starting and stopping shall not 
exceed two-fifths of a second. When the 
sweep second hand is running the maximum 
variation in eight hours shall not exceed 
four seconds, and in any one hour shall not 
exceed three-fifths of a second, not includ- 
ing the error of starting and stopping. The 
variation in eight hours, position horizontal, 
shall not differ from the variation in eight 
hours, position vertical, by more than three 
seconds, and the variations between two con- 
secutive tests in the same position shall not 
differ by more than two seconds. 

Delivery of the watches must be made 
within the shortest time that can be guar- 
anteed to the Superintendent, Naval Ob- 
servatory, Washington, D. C. Each watch 
must be packed in a separate, soft cotton 
pocket and in a suitable pasteboard box with 
cover, each box to contain not more than 
six watches. The box must be marked 
“Timer Sweep Stop Watches, Navy Depart- 
ment, Bureau of Navigation.” Inspection 
and test will be made after delivery. 
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The Jewelers’ Security Alliance has of- 
fered a reward of $100 for the arrest of the 
thief or thieves who on Wednesday, Dec. 2, 
held up the jewelry store of Larson & Co., 
5849 Wentworth Ave., Chicago, and stole 
a number of watches. 
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Emblem Rings 


We are illustrating one of our 
Best Selling Numbers — Many 
others in all Orders to select from. 


No. 175 


14K Green with white eagle, $12 
18K All white, $15" 
Net Cash 


FROHMAN & CO. 


CINCINNATI, OHIO 
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Compend of Diseases of 


the Eye and Refraction 


By Gould and Pyle. Including Treatment and Opera- 
tions and a Section on Local Therapeutics. With For- 
mulae, Useful Tables, a Glossary and 111 illustrations, 
several of which are in colors. Price Cloth, $2.00. 





The Optical Publishing Company 
11 John Street : : : : New York 
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JEWELRY NOVELTIES 


Phone: Cortlandt 5486 
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CARLONE & VITIELLO 


21 Maiden Lane 
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GETS STAY OF SENTENCE 


Taxicab Driver Convicted of Murder to 
Make One More Effort to Avoid 
Paying Death Penalty 


BurraLo, N. Y., “Dee. 18.—George W. 
Bittle, taxidriver who was convicted of 
first degree murder in the death on May 10, 
194, of Rufus Eller, a clerk in August Hoy- 
fer's jewelry store, 313 Genesee St., during 
; holdup, is to make one more effort to 
gvoid paying the penalty in the electric 
dair at Sing Sing. 

His attorney, Thomas L. Newton, of this 
city, today served notice on District Attor- 
ney Guy B. Moore of his intention to argue 
an appeal before the appelate division of 
the Supreme Court at Rochester in the very 
near future. Bittle has been granted a stay 
from death pending the outcome of his 
appeal. 

Eller actually was shot to death by Frank 
H. Minnick, who was executed for the crime. 
Minnick and a girl, Stella Mackowska, now 
grving from five to ten years at Auburn, 
drove to the Hoyler store in a cab which 
Bittle had stolen. 

Minnick and the girl entered the store. 
Bittle remained in the cab. After killing 
Eller and stealing a quantity of diamond 
rings, the man and girl ran to the machine 
only to discover that Bittle had fled with 
the firing of the shots. Unable to start the 
ar the man and the girl also fled but were 
caught the following day through the as- 
tuteness of Stephen Tee, a taxi driver. 
Attorney Newton is appealing on the 
ground that Judge Thomas Noonan wrong- 
fully refused his request to charge the jury 
in two instances during the trial; that Dis- 
trict Attorney Moore’s opening remarks 
were argumentative rather than presentation 
of facts, and that Moore dragged in extra- 
neous subjects in his summation. 








Window Smashers Visit Two Philadelphia 
Jewelry Stores and Secure Valuable . 
Loot 


PHILADELPHIA, Pa., Dec. 21.—Following 
several weeks of inaction, window smashers 
have resumed preying on jewelers and the 
two latest instances exhibited both boldness 
and skill on the part of the criminals. 

One of the most peculiar robberies of the 
kind in local jewelry history occurred at the 
store of Ralph M. Seaman, one of the best- 
known retailers in ‘the northeastern section 
of the city, whose store is at 4668 Frank- 
ford Ave. In this case the window was not 
smashed, but a section cut out neatly and 
left inside the sill. This robbery was com- 
mitted at an early hour in the morning but 
on a usually busy and well-lighted corner 
and at a time when milkmen and other early 
workers were making their regular rounds 
and a newsdealer was on the corner. Eighty 
watches, whose total value Mr. Seaman has 
hot yet had time to check up because of the 
holiday trade rush, were taken. 

The other robbery, a straight window 
smashing affair, was committed also at an 
‘arly hour in the morning at the retail store 
of Louis Lefkoe, 939 Market St. in the 
business center of the city, while many per- 
sons were passing the place. No one, so far 
as known, saw the robbery and the thieves 
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escaped with rings and other jewelry valued 
at $2,500. 

Several things about the Seaman robbery 
baffled the police and Mr. Seaman. Because 
of a lot of work due to the holiday rush, 
the jeweler remained in the store until after 
2 o’clock on the morning of the robbery. 
He did not retire in his apartments over 
the store until almost 3 o’clock. Because of 
the lateness of the hour he felt safe in 
leaving his window display as it was, espe- 
cially as he planned to be in the store again 
after a few hours. 

In the window are three display shelves, 
well toward the back. On the upper shelf 
were arrayed the watches, and all fine goods. 
On the other shelves were gold emblems, 
gold rings for children, silver cigarette cases 
and other jewelry. The thief or thieves 
first cut a circular piece of the window glass, 
leaving a hole large enough to admit a man’s 
arm. The glass was laid carefully inside the 
window and then the robber or robbers 
reached inside and took the 80 watches. 
They did not touch any of the other jewelry, 
although it was within easier reach than the 
timepieces. They were apparently after 
nothing else. How they reached in to the 
watches is a mystery to the police and Mr. 
Seaman, but there was no sign of any in- 
strument or “fishing pole” having been used. 

Mr. Seaman has suspicions as to the iden- 
tity of the robbers and has told them to the 
police, but so far no arrests have been made. 
The ,jeweler believes somebody wanted the 
Watches for a certain purpose and was not a 
professional thief, although the “job” shows 
every evidence of not having been performed 
by an amateur. 

The Lefkoe robbery was equally bold and 
was a case of a robber taking advantage of 
the failure of a clerk to remove two trays 
of rings and bracelets and other jewelry 
from the window and place them in the safe 
as usual. All other goods had been taken 
from the window, preparatory to closing the 
store, but one of the clerks, busy with a 
customer, forgot to notice the remaining 
trays had not been taken and left the estab- 
lishment. 

The exact time of the robbery is not 
known, and the police have not been able to 
find anyone who saw or heard anything un- 
usual about the store, which is almost op- 
posite the main postoffice and in a very busy 
section at any hour, day or night. Break- 
ing the glass, the robber or robbers had to 
reach in through a wire grating to get at the 
trays, but they succeeded in stripping them 
of the contents. The rings, bracelets and 
other jewelry were valued at about $2,500. 

In a gencral raid on all suspicious char- 
acters in town, following the robbery, two 
youths were arrested who had a number of 
pawn tickets for jewelry, but as yet the po- 
lice have been unable to connect them with 
either the Seaman or the [efkoe rob- 
beries. 








On Saturday, Dec. 19, a special Christmas 
bonus was distributed among about 200 em- 
ployes of the Baer & Wilde Co., manufac- 
turers of Kum-a-Part cuff buttons, Attleboro. 
Mass. This is the fifth Christmas bonus that 
has been given by this concern. Each em- 
ploye who had been with the company at 
least six months was handed a bonus check in 
an attractive Christmas envelope. 
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ATTEMPTED HOLDUP. FAILS 


Chicago Police Arrest Man Charged with 
Trying to Rob New York : 
Jeweler 

Cuicaco, Dec. 18—The hold-up of 
Arthur Silberfeld, of 2 W. 46th St. New 
York, on Thursday evening, was thrilling. 
After calling on the Juergens & Andersen 
Co., 108 N. State St., he entered a taxi 





with his jewels in a- locked leather bag. | 


He instructed the driver to take him to the 
Congress Hotel. 

Just as the traffic signals cleared at Moore 
and State Sts., two blocks south, two men 
stepped on the running board and demanded 
the bag under penalty of death for refusal 
or an outcry. As Mr. Silberfeld saw no 
revolver he resisted but the bag was snatched 
from his hand. The man who grabbed it 
ran south and the other man ran north. 
Mr.. Silverfeld and the driver pursued the 
man through the crowds of shoppers who 
took up the cry of “robber.” At the next 
corner a traffic policeman caught a man 
who, it is alleged, had dropped the bag. Mr. 
Silberfeld identified the prisoner as the one 
who held him up. : 

The prisoner proved to be Jules Portugese, 
well known to the police. As a member of 
the Genna gang alcohol ring he was arrested 
on a charge in connection with the murder 
of their rival, Dean O’Bannion, and has a 
long record of arrests but always has escaped 
conviction. 


At the office of Arthur Silberfeld, 2 W. 
46th St., New York, a JEWELERS’ CIRCULAR 
reporter was told that a brief letter had 
been received from Chicago telling of ‘the 
hold-up of Mr. Silberfeld. 

The bag which the thieves stole from Mr. 
Silberfeld contained loose and mounted 
diamonds worth about $300,000, which was 
recovered by Mr. Silberfeld when one of 
the bandits dropped it in his flight, A 
check-up of. the contents of ‘the bag after it 
was retrieved showed that nothing had ‘been 
taken. ; Se Ee 2 








Jewelers’ Gold Bars Withdrawn and 
Exchanged at New York 


Week Ended Dec. 19, 1925 
The U. S. Assay Office reports : 


Gold bars exchanged for gold coin... $652,786.90 
Gold bars paid depositors............ 91,951.67 


i BRP ET renee $744,738.57, 


Of this the gold bars exchanged for gold 
coins are reported as follows: 





Date Exchanges 
Dey BO odiccUuegee nd Soke aee $260,667.47 
ee ORE ea: S! SRemn eee 96,657.41 
(ee ee ar ae rome ie be Sameera 128,152.49 
PM OS pe heo Kak eNAD renee 70,887.18 
DO IG ick Se dedeckeeec enn 66,098.53 
PDS hides ok teat 30,323.82 

SON i. bcScGsGedes dbase $652,786.90 








An outside showcase of the Colonial 
Credit Co., Hampshire St., Lawrence, Mass., 
was broken into one‘ evening recently and:a 
quantity of jewelry stolen. The loot in- 


cluded four watches and two diamond rings 


to the value-of about $150, 
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Merry Christmas— 
Prosperous New VDear— 
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Amertcan Gem & Pearl Co. 
6 West 48th St., Pew Bork 















































EVERYTHING IN THE STONE LINE 


S. NATHAN & CO. 


IMPORTERS AND CUTTERS OF 


DIAMONDS, PEARLS, PRECIOUS, 
SYNTHETIC AND IMITATION STONES 








Rush Order Service 


for everything in the 


Stone Line 


71-73 NASSAU STREET, NEW YORK, N. Y. 























December 23, 1995 








"| 


“ Jewelers Block” 
Policies 


We have specialized since 1907 jn | 
catering to the insurance needs of | 
the Jewelry Trade. 





Consult us before renewing your | 
| present insurance. 


Pendleton & Berger 


Incorporated } 
Barnett Berger Josiah Berger | 
President Secretary 


Insurance Brokers and Adjusters 


| 15 William Street, New York City | 
Telephone Hanover 4789 











| _Members, National Jewelers Board « of Trade | 


THE W ASHBURN 


SECURITY MAGIC NUT 
Automatic Holder for ear studs, scarf-ping 
etc. 


for all sizes of scarf- 
pin wire. Guaranteed, 


EAR WIRES F + 


for unpierced ears. 























SAFETY CATCH 


for Brooches, ete, 
Can be applied to any 
work = pin tongues 


are ae) 


Open. Closed. “<= Closed, 
Descriptive Circular on Application. 
Pearl Drilling and Adjusting a Specialty 
Special Order Work and Repairing 
C. IRVING WASHBURN, 108 Fulton Street, N.Y, 





) Attention — Manufacturers 


ONYX RING STONES 


Furnished for Any Size 
Diamond 
EARRING STONES 
ONYX and AMBER BEADS 


THE DOUBRAVA CO. 
61 Beekman St. New York 
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CRUCIBLES:- pear 


J. & H.BERGE 8. You ci 
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——=== ODD SHAPE>— 
| WATCH GLASSES 
Perfect Fitting Dust Proof 
114 Fulton St., New York 


UGER & FANDE 
Indestructible Pearls 


Balls, Olives, Pears and Buttons Tor Earrings 
or other purposes made smooth or barog™ 


AURORA PEARL CO. 


NOY 
168 HARMON ST., BROOKLYN, 
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WELFARE WORK 





Additional Subcribers to Various Funds 
Now Being Raised in 
Providence, R. I. 


Provipence, R. L., Dec. 19.—The names 
of manufacturing jewelers and others asso- 
ciated in affiliated branches of that industry 
continue to be prominent in the corps of 
active workers and in the lists of contrib- 
utors to the various welfare and _ philan- 
thropic movements that are being conducted 
here. While the number of these individuals 
and firms is increasingly large, still there 
are many donors to the extent of several 
thousands of dollars who make their contri- 
butions anonymously. 

With Theodore B. Pierce, of the Kinney 
Co. as one of the general leaders, and 
Harald W. Ostby, of the Ostby & Barton 
Co. at the head of the jewelers’ division, 
the drive for the benefit of the Providence 
Corps, Salvation Army, has been the most 
successful this year that it ever has. Mr. 
Ostby made a special appeal to the employes 
of the jewelry factories rather than to the 
members of the firms, and the result has 
been very gratifying, many of the shops re- 
porting good subscriptions. Among the 
employes responding have been the follow- 
ing, in addition to those already published : 

George F. Berkander’s employes, $32.07 ; 
Brier Mfg. Co., $25; Blacker Bros., $23.10; 
jaird & North Co., $15.35; Blanding & 
Blanding, Inc., $9.40; Barker & Barker, 
$5; Cohn & Rosenberger, $22.15; Cutler 
Jewelry Co., $13.75; O. C. Devereux & Co., 
$6; R. L. Griffith & Sons, $25; Harvey & 
Otis, $9.25; L. A. Holt & Co., $2.75; Jur- 
gens Jewelry Co., $20; Henry Lederer & 
Bro. Inc., $5.02; Thomas McGrath Co., 
$20.95; A. L. Newman Co., $19.50; Screw 
Machine Products Co., $13.80; Patton- 
McGuyer Co., $6.25; E. L. Spencer & Co., 
$9; Thornton Bros. Co., $8.25. 

Wightman & Hough Co., $50; Saacke 
Schmidt & Co., $17.20; Uncas Mfg. Co., 
$28.86; C. J. Fox Co., $25.05; George L. 
Claflin & Co., $11.70; L. Krichbaum & Co., 
$8.25; FE. L. Logee & Co., $5.75; Potter & 
Buffinton Co., $5.30; Powers & Mayer Mfg. 
Co., $20; Automatic Gold Chain Co., $3.10; 
Gorham Mfg. Co., $245.10. 


Other contributors to the Salvation Army 
fund include: Teller Optical Co., $25; 
Byron S. Watson, $25; Frederick D. Carr, 
$20; Frank R. Budlong, $10; A. W. Claf- 
lin, $10; Edgar W. Martin, $10; Frederick 
V. Kennon, $10; Howard C. Baker, $5; 
Barker & Barker, $5; Charles F. Irons, $5; 
Charles S. Court, $5; Frank T. Fulton, $5. 

The following additional subscribers were 
announced by the sponsors of the fund for 
the “25 Neediest Families”: Callender, 
McAuslab & Troup Co., $100; William A. 
Viall, $25; Paul Nicholson, $50; William 
C. Dart, $25; Walter S. Lederer, $25; John 
5. Holbrook, $25; Mrs. A. T. Wall, Jr., 
$15; George H. Cahoone, $25; Miss Helen 
R, Ostby, $10; Henry D. Sharpe, $100; 
Bickford Engraving and Electrotype Co., 
$10; Frederick V. Kennon, $10; Sigmund 
Fischer, $5; George W. Van Benschoten, 
$5; William A. Ainsworth, $5; Miss Grace 
= Chapin, $5; A. P. Weightman, $5; The 
Jutlet_Co., $100; Winsor & Jerauld Mfg. 
Co., $75; Edward B. Hough, $50; Mrs. Paul 
Nicholas, $25; Mrs. William A. Viall, $25: 
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Albert W. Claflin, $25; Mrs. William P. 
Chapin, $10; Howard L. Carpenter, $10; 
J. O. San Souci Co., $5; Victor H. King, $5. 

Additional contributions to the Overseer 
of the Poor’s Christmas Dinner Fund in- 
clude: Mrs. William L. Mauran, $25; 
Charles F. Irons, $20; The Outlet Co., $10; 
Russell Grinnell, $50; Winsor & Jerauld 
Mfg. Co., $10; Benjamin Brier, $10; Arthur 
O. Ostby, $10; Arthur W. Claflin, $5; Mr. 
and Mrs. Walter Hidden, $15; Conley & 
Straight, Inc., $10; Louis J. Teller, $5. 

In the last week’s list of contributors to 
the Providence Evening News’ Empty 
Stocking Club were Samuel Priest, $5; 
John M. Buffinton, $5; C. Silverman, $5; 
Charles F. Irons, $5. 

The $500,000 fund that the Rhode Island 
Hospital is endeavoring to raise -in order 
to duplicate a conditional one offered to the 
institution has approached within about 
$60,000 of the desired goal, and among the 
latest acknowledgments are the following: 
In memory of Stanton B. Champlin, Waity 
B. Champlin and Carrie FE. Champlin, 
$1,000 each; The Outlet Employes’ Bene- 
ficial Association, $100; Lederer Realty 
Corp., $100; Joseph Baker, Jr., $5; Miss 
Grace P. Chapin, $25; Silverman Bros., 
$50; Mr. and Mrs. William P. Chapin, 
$300; Mrs. Frank W. Matteson, $100; 
Brier Mfg. Co., $100; Robert C. Chapin, 
$50; Westcott, Snow & Balcom, $50. 








Philadelphia Police Arrest Suspect Follow- 
ing Report of Theft of Salesman’s 
Sample Cases 


PHILADELPHIA, Pa., Dec. 19.—Following 
up of one or two clues in the daring rob- 
bery of Philip Marenstgin, who said he 
was a member of the firm of Marenstein & 
Smalbach, 95 Nassau St., New York, failed 
to yield the police any results in the case 
and they admit themselves baffled. The rob- 
bery, which occurred in front of the home 
of Harry Clarfield, a cousin, whom Maren- 
stein was visiting, resulted in jewelry valued 
at $15,000 being taken. 

Marenstein told the police he drove to this 
city by way of Newark on a selling trip 
and spent one day here canvassing his cus- 
tomers. Shortly before the time set for his 
return to New York he drove to the home 
of his cousin to get Mrs. Marenstein, who 
was visiting there, and was to return to 
New York with him. He was in the house 
less than 15 minutes, he told police, and 
when he went out to his auto to wait for 
his wife, he discovered the glass in the 
rear door had been broken and the three 
satchels containing his samples were gone. 

The loot consisted of a number of dia- 
mond and platinum rings, rings set with 
sapphires, rubies and other stones, a number 
of watches and other jewelry. 

None of the neighbors of Marenstein’s 
cousin questioned by the police were able 
to say they had seen anyone near the car. 
Detectives assigned to the case are of opinion 
that the gang that has been trailing jewelry 
salesmen and waiting for an opportunity to 
rob them, followed Marenstein. The 
jeweler stated the goods were insured. 





Philip Marenstein, of Marenstein & Smal- 
bach, wholesale jewelers, 93 Nassau St., 
New York, went to Philadelphia last Satur- 
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day in an effort to identify several pieces 
of jewelry found on a man arrested in that 
city. None of the jewelry, however, was 
part of the contents of three satchels of 
valuables stolen on Dec. 14 from Mr. 
Marenstein’s automobile while he was visit- 
ing a relative in Philadelphia. The jeweler 
stated he stopped to call on a cousin while 
calling on his customers in Philadelphia 
and when he returned to his car discovered 
that a window in the rear of the car had been 
smashed and three cases of jewelry worth 
$15,000 had been stolen. The loss is fully 
covered by insurance. 








FLAMES SWEEP EVERTS STORE 


Damage Estimated at $100,000 Caused by 
Early Morning Fire in Dallas, Tex., 

Establishment 

Datuas, Tex., Dec. 22—A fire of unde- 

termined origin swept the Arthur A. Everts 

Co.’s_ store, just after midnight, causing 
damage estimated at $100,000. 

The business will be resumed this after- 
noon in a store room nearby. 
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Government Suit to Confiseate Smuggled 
Diamonds to Be Tried at Buffalo 
in January — 

Burrato, N. Y., Dec. 18—Attorneys for 
Adolph E. Wilfert, of Toronto, filed in Fed- 
eral Court here on Dec. 15 an answer to the 
libel proceedings started by U. S. District 
Attorney Richard Templeton, seeking the 
confiscation by the government of $27,000 
worth of loose diamonds seized on Wilfert’s 
person after he had failed to declare them 
at the Suspension Bridge, Niagata Falls, last 
February. 

This case now goes on the Civil Court 
calendar and will probably be called at thé 
January term of the Federal Court at EI- 
mira, ° 

Wilfert was recently acquitted of a crimi- 
nal charge of wilfully bringing the diamonds, 
the property of his employer, Isadore Freed- 
man, of Toronto, into the country. He was 
defended by Peter McCoy, a former Assist- 
ant District Attorney in New York city, 
who offered testimony tending to prove that 
the diamonds were intended for Canadian 
consumption and were brought into this 
country through Wilfert’s thoughtlessness in 
failing to leave them behind when called to 
Atlantic City by his employer. 

The federal government authorities argue 
that failure to declare the stones, admitted 
by the defense in Wilfert’s trial, constitutes 
sufficient grounds for confiscation of the 
gems, irrespective of the fact that no crimi- 
nal intent was proved. 








DEATH OF OREL E. DAVIES 


Prominent Rockland, Me., Jeweler Passes 
Away. 

RocKLAND, Me., Dec. 21.—Much sorrow 
has been expressed in business circles over 
the death of Orel E. Davies. Mr. Davies 
was a former president of the Maine Retail 
Jewelers’ Association and a director in the 
organization at the time of his death. 

He was a widely known jeweler and op- 
tometrist of Rockland and enjoyed a State- 
wide acquaintance with the men engaged in 
his line of business. 
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Pioneer Watch Case Co. |# 


Manufacturers of 


Gold Filled Watch Cases 


of the Better Kind 





extend to their many friends and acquaintances in the trade their 


Sincerest Greetings 


for A Merry Christmas and A Prosperous New Year 





To better serve our increasing trade we have moved to larger 
quarters at 


15 MAIDEN LANE 


Telephone Cortland 5283 


New York 
Make 1926 A “Pioneer” Year 8 












































Practical Course in Adjusting 


a review of the laws governing the motion of the balance and balance spring | 
in watches and chronometers, and application of the principles 
deduced therefrom in the correction of variations of rate 
arising from want of isochronism, change of position 
and variation of temperature. 


Elucidated and Demonstrated 


by original experimental researches in the actual problem, showing the 
causes that are operative in the variation of rate, and leading to 
correct remedies. To which have been added chapters on 


HOW TO MAKE A BALANCE ARBOR WITH MODERN APPLI- 
ANCES; HOW TO CLEAN A WATCH PROPERLY; AND, THE 
LEVER ESCAPEMENT—SOME CURRENT DEFECTS IN IT AND 
HOW TO REMEDY THEM. 


By THEO. GRIBI 


Price $1.50 








THE JEWELERS’ CIRCULAR PUB. CO. 
11 John St., New York 
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Sustains Sales Policy of Oneida Community, Ltd. 





Federal Trade Commission in Unanimous Decision Dismisses Complaint 
Charging Unlawful Attempt to Maintain Retail Selling Prices 
on Silver-plated Ware 

















Ovewa, N. Y., Dec. 21.—The Oneida 
Community, Ltd., reports that official notice 
has just been received from the Federal 
Trade Commission to the effect that that 
body, after carefully considering all the facts 
in evidence, has unanimously dismissed the 
complaint and action against the Oneida 
Community, Ltd. 

The matter was argued before the Federal 
Trade Commission, Oct. 21, as told in full 
in THe JeweLers’ CircuLar of Oct. 28. 
Commissioners Van Fleet, Nugent and Hunt 
heard the case, and with their commissioners, 
Thompson and Humphrey, concurred in this 


decision. 





As previously noted in this column, the 
Commission’s complaint alleged that the 
Oneida Community pursued a system of fix- 
ing and maintaining certain specified stand- 
ard prices at which its silver-plated flatware 
shall be resold by jobbers and wholesalers 
and by retailers to the consuming public, and 
in pursuance of this purpose and in order to 
secure the co-operation of jobbers, whole- 
salers and retailers and effect the mainte- 
nance of such prices, it had adopted and used 
numerous practices alleged to be unfair 
methods of competition. 

The company, while admitting that it tried 
to protect its customers against illegitimate 
competition of price cutters, contended that 
it had done so in an upright, honorable and 
legal way and had in no way acted in con- 
travention to the Anti-Trust Laws, and 
every action taken in the interest of the 
trade was. based on what was believed to be 
a proper application of the court’s decisions. 

The Oneida Community freely opened its 
books and records to the Commission’s in- 
vestigators and made absolutely no conceal- 
ment of the details of its policy with cus- 
tomers and the question of cutting prices. 
The company, it was urged, had tried to 
protect itself by a fair and economic argu- 
ment to the trade on the question of prices. 
Its salesmen or representatives were in- 
struced not to examine distributors’ books 
or require that they open their books, and 
the following considerations only influenced 
it in selling or declining to sell to distrib- 
utors: (a) whether a particular area is 
served completely by those already custom- 
ers; (b) whether the credit of the proposed 
distributor is good; (c) whether he will 
carry adequate stock; (d) whether he is a 
jobber oy retailer; (e) whether he publishes 
a catalog; and (f) whether he will ade- 
quately merchandise and display its products. 
In arguing the company’s right to con- 
tinue its policy, at the hearing before the 
Commission, Oct. 21, Gilbert H. Montague, 
the company’s attorney, went into detail as 
to the various decisions on the Anti-Trust 
Laws and told how the company had sought 
to mold its policy so as to conform to the 
law according to these decisions. 

The “fair economic argument” employed 
by Oneida Community since 1914 in seeking 


to persuade its distributors to observe the 
suggested retail prices has consisted, accord- 
ing to Mr. Montague, of a discussion of the 
economics of retailing; interpreting what 
turnover, cost of doing business, and profit 
constitute; pointing out the danger of using 
prices that will not return a fair profit and 
what the effect is upon competitors of using 
such prices; explaining the various efforts, 
such as advertising, selling helps, etc., which 
the company is making to aid in reselling 
its product, and informing them of the 
amount of money which it is spending in 
national advertising. 

Mr. Montague declared to the Commission 
that this “argument” stands foursquare with 
the law under the Supreme Court’s decision 
and that the company has gone no further 
in seeking to maintain the suggested resale 
prices. He said that this is a case which in 
fairness to the Commission’s present policy 
should be dismissed. 

It is evident that the Commission agreed 
with the contention of the attorney, as it is 
reported that its decision dismissing the com- 
plaint was unanimous. 

“Out of all the conversations, letters 
and documentary evidence, running back 
years before the Supreme Court decision 
in the Beech-Nut case in January, 1922, 
the combined efforts of all the commission’s 
examiners and trial counsel turned up less 
than 50 episodes which, in their opinion, 
in any way tended to afford any support 
of any kind whatsoever for this proceeding, 
said Mr. Montague. 

“Less than 50 episodes out of 150,000 let- 
ters from salesmen to customers, and hbe- 
tween 350,000 and 400,000 letters regarding 
customers’ transactions, and between 150,000 
and 200.000 conversations between 65 sales- 
men and 2,000 customers, scattered through- 
out the United States and over a period 
running back years before the Supreme 
Court decision in the Beech-Nut case in 
Tanuary, 1922, cahnot possibly be deemed to 
be representative of the company’s conduct. 

“Each of these less than 50 episodes, with 
negligible exceptions, had been constructed 
by Commission’s counsel out of a few un- 
representative and sporadic suggestions, cas- 
ually volunteered on several occasions by 
thoughtless sales representatives of respond- 
ent, entirely outside the scope of their au- 
thority, and wholly contrary to the com- 
pany’s explicit orders and standing instruc- 
tions. 

“Nowhere in the record, nor in Commis- 
sion’s counsel’s brief, with negligible excep- 
tions, is there any intimation or contention 
that any of these suggestions have ever been 
adopted or carried out by the company or 
by anyone else, and the uncontradicted testi- 
mony of the company’s responsible officers 
throughout this proceeding was that respond- 
ent’s standing orders and instructions have 
heen absolutely and unequivocally to the 
contrary. 

“Nowhere in the record, nor in Commis- 
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sion’s counsel’s brief, is there any intima- 


tion or contention that in respondent’s long 


career have there ever been any more epi- 
sodes similar to the less than 50 episodes 
above mentioned, :or that: the circumstances 
alleged by the Commission’s counsel to have 
existed in respect of these less. than 50 epi- 
sodes have ever been duplicated. 


“Every one of these less than 50 episodes, 
absolutely without exception, occurred prior 
to July 25, 1922, on which date the Commis- 
sion cleared its calendar of all price main- 
tenance proceedings of every kind, with the 
public announcement that before the Com- 
mission would institute any future proceed- 
ings the Chief Examiner must institute a 
new inquiry to ascertain whether subsequent 
to that date the party investigated was still 
violating the law as interpreted by the Su- 
preme Court in the Beech-Nut case. 

“Every one of these less than 50 episodes, 
with merely negligible exceptions, occurred 
prior to January, 1922, when the Supreme 
Court in the Beech-Nut case, as the Com- 
mission itself conceded in its ‘public an- 
nouncement above mentioned, laid down for 
the first time its interpretation of the Fed- 
eral Trade Commission Act as regards price 
maintenance. 


“Every one of these less than 50 episodes, 
with merely negligible exceptions, has been 
constructed by Commission’s counsel out of 
uncorroborated letters, and nowhere in the 
record nor in Commission’s counsel’s brief 
is there the slightest proof that respondent 
or any of its representatives or dealers ever 
did a single act in accordance with any of 
the proposals or suggestions which Commis- 
sion’s counsel ascribed to these letters, and 
in the absence of all proof of any such acts 
of respondent or its representatives or deal- 
ers these letters proved absolutely nothing. 

“These less than 50 episodes, therefore, 
even if susceptible of Commission’s Counsel’s 
interpretation were wholly unrepresentative 
of respondent’s “methods of competition,” 
and were clearly insufficient to establish that 
respondent’s “methods of competition” were 
in violation of the Federal Trade Commis- 
sion Act. 

The Oneida Community, Ltd., and the re- 
ligious community from which the company 
took over its name, its business, its mem- 
bership, and most of its present officers, is 
one of the historic institutions of this 
country. 

“Respondent’s president, whose father in 
1848 founded the original religious com- 
munity at Oneida, has served his country 
with distinction both at home and abroad. 

“To such an institution, and to such men, 
the charge of being “unfair” in their 
“methods of competition” was no light 
matter. 

“If the investigation by the Commission’s 
Examiners preceding this preceeding had 
been directed, as it should have been, to re- 
spondent’s conduct since July 25, 1922, there 
would have been absolutely nothing on which 
to base this proceeding. 

“Indeed, when all the context and sur- 
rounding circumstances are brought into 
view, there would have been nothing on 
which to base this proceeding, if the investi- 
gation above mentioned has been directed 
to respondent’s conduct since January, 1922, 
when the Supreme Court rendered its de- 
cision in the Beech-Nut case.” 
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Charles Perry, of Ford & Perry Co., is 
spending the Winter at Miami, Fla. 
I. B. Harmon has been making a swing 


round the eastern circuit for the Wolcott 
Mfg. Co. 
Howard IF. Barker is one of the incor- 


porators of the new [Elmwood Improvement 
Association. 
Brier Mfg. Co. has taken floor space at 


70 Ship St. formerly equipped by Ford 
& Perry Co. 

John Colavecchio has severed his con- 
nection with the Imperial Pearl Co., 38 


Friendship St. 

A. Pinard has taken charge of the watch 
repairing department of M. I. Guertin & 
Son at Arctic. 

Mr. and Mrs. Horace F. Carpenter, who 
are motoring in the south for the Winter, 
are at Chattanooga, Tenn., for a short stay. 

Mr. Goodwin, formerly of Goodwin & 
Gregory, who recently retired from the con- 
cern, is going south for the Winter for his 
health. 

Paul San 
vice-president 
Men’s Association. 
in January. 

Paul Stern, of Louis Stern & Co., left 
last week for Philadelphia, where he will 
remain with his parents until after the be- 
ginning of the new year. 

Frank Kelley was a business visitor in 
New York and vicinity the past week in 
the interests of the Manufacturing Jewelers 
Board of Trade of this city. 

Walter A. Kilton’s reappointment as post- 
master of Providence was confirmed the 
past week by the Senate to the satisfaction 
of the business interests of this city. 

Sullivan’s Surprise Store, corner of Gal- 
latin and Broad Sts., has opened a new 
jewelry department with a complete line of 
Providence-made gold and silver goods. 

L. M. Wilson, retail jeweler, is now lo- 
cated in room 305 Strand building, 77 Wash- 
ington St., corner of Union St., having re- 
cently removed thereto from 76 Dorrance 
St. 

At the regular quarterly meeting of the 
board of directors of the Tilden-Thurber 
Corp., held Dec. 16, the resignation of How- 
ard D. Wilcox was accepted as of Dec. 12, 
1925. 

Goffe & Sons, 17-19 N. Main St., Paw- 
tucket, are holding a Christmas clearance 
sale, previous to removing to new and larger 
quarters across the street from their pres- 
ent location. 

Irving Lederer and Nathaniel Fisher were 
elected members of the board of trustees of 
Providence Forest, No. 91, Tall Cedars of 
Lebanon, at the annual meeting held 
Wednesday night. 

The case of James H. Smith Co. against 
the Screw Machine Products Co., appellant, 
which was on the calendar of District Court 
of Appeals for jury trial on Friday was 
passed for reassignment. 

Mrs. Edith L. Blanchard has been ap- 
pointed executrix of the estate of her late 
husband, George E. Blanchard, of Wake- 
field, and will continue to conduct his retail 
jewelry business, Main St., that village. 


Souci has been nominated as 
of the Olneyville Business 
The election will occur 
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William IF. Kilkenny has filed a petition 
with Presiding Justice Willard B. Tanner 
of Superior Court asking for the dissolution 
of the Strathmore Co. as a corporation, and 
a hearing has been set for Dec. 30 at 9:30 
o'clock. 

Decision for the plaintiff for $63.55 and 
costs was given by Judge Rueckert in the 
civil session of Sixth District Court on 
Wednesday in the case of Gustave A. Wal- 
lender against Kirker Kirijian for as- 
sumpsit. 

The Scenic Pawtucket Manufacturers’ 
League, which consists of 14 teams, is now 
led by the quintet representing George H. 
Fuller & Son Co., which has won 35 games 
and lost only 9. The team has the highest 
three string total of 1,590. 

Sylvester M. Budlong and Edgar M. 
Docherty were members of the committee 


of -Harmony Royal Arch Chapter of 
Masons for the big Christmas ball last 
week for the benefit of Fidelity Chapter, 


Order of DeMolay. 

Among the special guests at the annual 
“Father and Son” banquet of Providence 
Chapter Order of De Molay were Norris 
(;. Abbott, Albert I. Blanchard, William 
H. Mason, William D. Perrin, William S. 
Greene, Ralph Gregory. 

The Imperial-Amour-Rex Co. has pur- 
chased from the trustees of the will of 
James Hill land and buildings on the cor- 
ner of Hospital and Elm Sts., upon which 
it has given the Rhode Island Hospital 
Trust Co. a mortgage for $12,000. 

Damage estimated at upwards of $5,000 
was done early last Tuesday morning in the 
building at 155 Pine St., starting in a lunch 
room on the lower floor. Among the ten- 
ants were Herbert G. Lee, toolmaker; Con- 


rad J. Keebler, jewelers’ findings, and 
Charles D. Heaton, toolmaker. 
The Providence Exchange Club is fur 


nishing Christmas cheer this year to some 
500 or more crippled children through an 
entertainment, tree and_ distribution of 
gifts. Joseph H. Lancor is first vice-presi- 
dent of the club and Theodore B. Pierce is 
a past president and a member of the board 
of control. 


At the annual communication of Doric 
Lodge of Masons at Auburn last Monday 
night, Alpheus S. Place, of O. E. Place & 


Sons Co., was elected Senion Deacon, the 
installing Deputy being Augustus I. Rose. 
The solid gold Past Master’s jewel pre- 
sented to the retiring Worshipful Master 
was designed and executed by Irons & Rus- 
sell Co. 

Charles FE. Hansen, metallurgist and treas- 
urer of the Platinide Co. of this city, has 
been granted a patent on a new white gold 
alloy which he expects is going to have 
considerable influence upon metal industries, 
especially in connection with the dental pro- 
fession. The patent covers also many alloys 
which are to be used for non-tarnishable 
and acids resisting metals. 

The quintet representing G. Klein & Sons 
in the Casino Industrial Bowling League 
continues to lead the 10 teams in the league, 
although by the narrow margin of two 
games. The contest is becoming very ex- 
citing as the first six teams are all within 
a radius of a dozen points. The Klein team 
has won 34 and lost 14 games. The Ostby 


& Barton team holds the highest three string 
total of 1,731. 
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At the monthly meeting of 
Lodge of Masons last Monday evening 
Norris G. Abbott, Jr., was Master of Core. 
monies at the official visitation of the Djs. 
trict Deputy Grand Master. Among those 
on the Deputy’s Suite were Ralph Gregory 
Ernest L. Manning, and Albert I. Blanch. 
ard. Among the officers of Redwood Lodge 
were Bernard Boas, James A. Hawes, Wij. 
liam H. Mason and Charles Brier. 

The regular monthly meeting of the 4. 
rectors of the Manufacturing Jewelers 
Board of Trade was held Friday afternoon 
at the Turks Head Club, where following 
luncheon the business was transacted. The 
final meeting of the year will be held Fri. 
day, Jan. 15, and the annual mecting with 
election of officers will be Friday, Jan, 2 
At Friday’s meeting several applications 
for membership were favorably considered, 

The Sherman Mfg. Co. has been started by 
Stowell B. Sherman at 108 Eddy St., many- 
facturing artistic display equipment with 
special reference to jewelry, optical and 
similar lines. The plant will be in charge 
of Walter H. Odler, for 12 years with the 
Dennison Mfg. Co., of Framingham, Mass, 
and for 12 yéars with the Young Bros., this 
city. Carrol H. Dexter has been engaged 
as manager of the New York office at 36% 
Fifth Ave., room 1003, and James Pettit 
will be the New England representative with 
headquarters at Providence. 

Fire which apparently started in the mid- 
dle of the second floor caused several thou- 
sand dollars damage to the building and 
contents, 228-232 Eddy St., Friday morn- 
ing shortly after 1 o’clock, and for a time 
threatened nearby structures. Firemen bat- 
tled for more than an hour in below-freezing 
temperature before the flames were brought 
under control. The first floor of the two- 
story wooden building is vacant except for 
the rear part, which, with a portion of the 
second floor, is occupied by Killduff & Me- 
Gough, jewelers’ tool-makers. Other oc- 
cupants are the Strathmore Co., manufac- 
turing jewelers; Kilkenny Bros., manufac- 
turers’ agents, and Arthur Garst, jewelers’ 
tool-maker. Machinery, tools, stock and fix- 
tures in these establishments were damaged 
by water and smoke. When discovered the 
flames were bursting through the roof and 
south side of the building, and leaping across 
an alleyway scorching the sides of the build- 
ing occupied by Conley & Straight, gold and 
silver refiners. 

The annual Fall invasion by jewelry buy- 
ers has continued during the past week, the 
third in this season’s campaign, and while 
the individual buying has not been particu- 
larly large it has been of sufficient volume 
to encourage the manufacturers in the 
thought that all present indications point to 
a more active Spring trade. Among_ the 
buyers reported in this city and vicinity 
during the past week were the following: 
Mr. Ritter, of Ritter-Greenberg Co., Phila- 
delphia; E. A. Gardner, of D. Lisner & Co. 
Inc., New York city; Mr. Hirsch, of Birn- 
baum & Kasper, San Francisco, Cal.; Harry 
Mevy and Mrs. Carroll, of Ben Felsenthal 
& Co., Inc., New York city; Mr. Reichert, 
of W. Reichert & Co., New York cily; 
Mr. Hirsch, of Bernard Hirsch Co., Saf 
Francisco, Cal.; H. Lowery, of the Pear! 
Novelty Co., New York city; Mr. Lesser, 
of Samstag & Hilder Bros., Inc., New York 
city; Mr. Westwood, of C. H. Westwood 
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Mig. Co., Ltd., Toronto, Ont.; Max Bar- 
ish, New York city; Messrs. Wolf and 
Schom, of Wolf Bros. & Co, New 
York city; Sam and Lew Sampson, of John 
s, Sampson & Son, New York city; Mr. 
Hockstedt, of the Lee Merchandise Co., 
New York city; Messrs. Cohen and Wein- 
stock, of Cohen & Weinstock, New York 
city; Mr. Lowenthal, of the Royal Jewelry 
Mfg. Co., New York city; Maurice Cohen, 
of Maurice Cohen & Co., Boston; Arthur 
Kaskell, of Wiener Bros., New York city; 
Mas Barish, of the American Jewelry Co., 
New York city. 











Mr. and Mrs. Stephen Clulee left the 
past week for a tour of Florida and expect 
to be gone the remainder of the Winter. 

Samuel M. Holman participated in the 
Christmas shooting contest of the Provi- 
dence Gun Club last Saturday, taking first 
honors in Class C. 

The Balfour Co. bowlers won _ three 
strings from the D. F. Briggs Co. team 
Thursday evening, their total pinfall being 
1,579 to their opponents’ 1,498. 

James L. Wiggmore, who was elected a 
member of the council at the last election, 
has filed his expense account of his cam- 
paign in accordance with law, which shows 
a total of $21.20. 

Charles A. Walker, for a number of years 
associated with the Sweet Box Co. of Nor- 
ton, died last week at the Bristol County 
Hospital following a long illness. He was 
in his 50th year. 

William H. Lowe, Chicago and Pacific 
Coast representative of Bliss Bros. Co., who 
has been spending a couple of weeks at the 
firm’s factory here, is now on his way to the 
Coast by the southern route. 

The fourth week of the basketball season 
at the State Armory found the Balfour Co. 
team perched on top of the league with 
three wins and no losses, while the R. F. 
Simmons Co. team had two wins and one 
loss. 








Plainville, Mass. 


Frederick Sturdy, of J. F. Sturdy’s Sons 
Co., entertained a couple of New York 
friends over the last week-end on the duck 
hunting excursion on Cape Cod. 

The Whiting & Davis Co. had one of its 
displays of mesh bags and mesh manufactur- 
ing machines as a feature at the opening of 
A. D. Thuotte’s new retail jewelry store 
at Arctic, R. I., last week. 

_ Frederick H. Brown, who has been asso- 
ciated with a number of local firms for sev- 
eral years, both as factory man and sales- 
man, has recently purchased the retail 
Jewelry store at Lynn, Mass., of Zatarian 
Dickran, which he will continue. 

Max Berger has the sympathy of the 
community in the death last Thursday of his 
wife at the Sturdy Memorial Hospital, 
where she was operated on for appendicitis 
4 month ago. She had returned home and 
was apparently progressing satisfactorily 
when she suffered a relapse and was hastily 
taken to the hospital, where she was again 
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operated upon. She is survived by her hus- 
band, a son, her father and mother, two sis- 
ters and three brothers. 

Scofield, Melcher & Scofield is  plan- 
ning to discontinue business with the end 
of the year. An effort was made to dis- 
posé of the plant as a going business, but 
the offers received were not sufficiently 
satisfactory, and unless an adequate propo- 
sition is received it is probable that the 
business will be disposed of in lots. The 
firm is one of the old establishments of the 
town, and for a number of years has been 
conducted by Woodbury Melcher, who plans 
to take up his residence in Florida. 
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Francis G. Pate, a retired manufacturing 
jeweler, is reported as being seriously ill 
at his home here. Mr. Pate is 95 years ot 
age. 

The plant of the J. H. Peckham Co. 
was closed the past week during the funeral 
of Oliver Peckham, son of John H. Peck- 
ham. The young man was sick only a few 
days and was only 23 years of age. 

Last Wednesday evening in the Sociai 
Sowling League at the Anawan alleys the 
Whiting company club defeated the Sturdy 
company two strings. Fawcette put up the 
high single, 113, and Weodworth the high 
total, 302. 

W. C. Wilkins of this town took seven 
prizes with his birds in the chanticleer class 
at the recent Rhode Island Poultry So- 
ciety show at Providence. He got first and 
second prizes on best cock, hen and cock- 
erel and first on pullet. 

Thursday evening in the Social Bowling 
League the Frothingham company team de- 
feated the Evans Case Co.’s quintet 
three strings, the score standing: Frothing- 
ham, 432, 423, 450, total of 1,305; Evans, 
429, 420, 417, total of 1,266. 

Congressman Joseph W. Martin, Jr., for 
many years local correspondent for THE 
Jeweers’ Circutar, in the making up of 
the major committees of Congress the past 
week was assigned to the Committee on For- 
eign Affairs, one of the most desirable in 
the list. 

Samuel Haslam, of the Evans Case Co., 
had a narrow escape the other evening when 
the machine in which he was driving was 
crashed into by a man from Providence, 
who was held by the police. Mr. Haslam’s 
machine was badly damaged but he escaped 
with a few bruises and a shaking up. 








Frank Poirer, known as a hardened crim- 
inal, has been sentenced to serve from three 
to six years in Vermont State Prison and 
to pay a fine of $300, for having robbed the 
jewelry store of W. H. & W. S. Bristol, 
Vergennes, Vt., more than seven years ago. 
Shortly after the robbery, he was arrested 
but subsequently made his escape. He was 


located in Baltimore, where he was serving 
time on another charge, and when he re- 
cently completed his term, Vermont authori- 
ties and Pinkerton detectives were on hand 
with a warrant to take him into custody for 
the Bristol robbery. 





TRADE CONDITIONS 
The past week showed much activity in the 


Memphis retail jewelry trade. Wholesalers also 
report a very satisfactory business not only in 
the immediate section but throughout the south as 
far as the Coast. 





The stores in Memphis are being kept 
open evenings until the holidays. 

D. G. Stegbauer is now with Geo. R. 
Lechler, Inc., manufacturing jewelers at 11 
N. Main St., second floor. 

The auction sales along Main St. con- 
ducted by two or three stores and twice as 
many auctioneers continue and are making 
some sales. 

The Harvey Jewelry Co., operated by Ed- 
ward Harvey, has recently been opened at 
Brownsville, Tenn. Mr. Harvey was a re- 
cent visitor in Memphis. 

S. Floyd Scrivener, long identified with 
the diamond, jewelry and silverware busi- 
ness in Memphis, is now associated with the 
Graves-Dix, Inc., jewelers at 11 N. Main St. 

The. Banes Jewelry Co., 176 S. Main St., 
has enjoyed good ‘trade at its auction and 
Mr. Banes reports planning improvements 
for the new year. While a small store, this 
is an attractive and well-located place. 








Souvenirs of the Season 





The Espositer, Varni Co., importers , of 
precious stones, 15 Maiden Lane, New York, 
recently sent out to its customers blotters 
containing illustrations of various kinds of 
necklaces with the slogan, “Say It with 
Beads.” 

x ok x 


Customers of Jung & Klitz, manufactur- 
ing jewelers and diamond importers, 1 
Maiden Lane, New York, have received from 
the firm their usual souvenir in the form of 
a handsome leather-bound notebook, which 
contains much information of value to the 
jeweler in his business. Among the impor- 
tant features of the book are the poem show- 
ing the birthstones of the different months, 
the illustrations of the average size diamonds 
of different weights, the list of wedding an- 
niversaries, interest tables, information as to 
domestic postage and tables of weights and 
measures and a calendar of the year. 

x * * 


The R. F. Simmons Co., makers of watch 
chains, Attleboro, Mass., have sent to their 
customers a handsome leather-bound note- 
book, which will no doubt be thoroughly 
appreciated, as it contains a quantity of in- 
formation of general interest to the business. 
man. In addition to the identification page 
and the facts on postage, interest laws and’ 
statute of limitations, values of foreign coins, 
weights and measures, it has relative tables 
of troy and avoirdupois weights that will 
answer many questions, as well as a de- 
tailed list of cities of the country by States, 
giving the population. It also contains the 
yearly calendar for 1926. . 








A fire occurred recently which caused 
some damage at the Frank P. D’Arcy 
jewelry store, 126 W. Main St., Kalamazoo, 
Mich. 
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The Strength of the Weekly 








‘The Strength of the Weekly”’ is no by-play on words. 
It is fact, based on such fundamentals as human nature 
and a business foundation. 


A Weekly paper furnishes more fresh news than does a 
Monthly—to be exact, it thoroughly covers its field four . 
to five times a month, while a Monthly is doing as much 
as it can, once. 


The greatest read paper is a Weekly, the Saturday Evening 
Post. In the industrial and professional fields the Weeklies 
also lead—there is the Iron Age, for example, the Jewel- 
ers’ Circular, the Dry Goods Economist, the Electrical 
World, The Hardware Age, The American Machinist, 
The Railway Age, The Boot and Shoe Recorder, The 


American Medical Journal, The Optical Journal, and so on. 


TT 





You know it isn’t natural for a man to read yesterday's 
paper if he can get today’s—and the same feeling applies 
to his trade paper—he wants the latest news first, which 
explains why the majority give the Weekly the preference 
over the Monthly. 


The Weekly receives more from its readers and gives them 
more in return—more news, more special articles, more 
live advertising and more things of vital moment than it 
is physically or mechanically possible for a Monthly to do. 


THE JEWELERS’ CIRCULAR PUBLISHING CO. 
11 JOHN STREET NEW YORK CITY 
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S predicted some- 
time ago, the im- 
ports of diamonds be- 
gan to increase in the 
Fall months and the full figures for October, 
which have now been released by the Bureau 
of Foreign & Domestic Commerce. indicate 
that the diamonds brought in during that 
month amounted to $5,585,368. Of this the 
imports of cut stones amounted to $4,750,348, 
while the value of the rough imported in 
the same time, amounted to $835,020. It 
is believed that a much greater increase, 
particularly in the rough, will be shown in 
the imports of November and December 
of the fiscal year. 

Of the cut diamonds imported, the bulk 
came from the two great centers of Amster- 
dam and Antwerp, the Dutch center again 
leading in both amount and value over 
that of Belgium. Imports from Nether- 
lands amounted to $2,469,367 and from Bel- 
gium, $1,955,251. French diamond cutters 
sent us gems worth $209,286 while direct 
from the United Kingdom, we imported cut 
stones worth $95,107. The remainder of the 
amount was made up of small shipments 
from various countries; from Italy came 
cut diamonds worth $8,686; from Germany, 
$7,434; from Austria, $3,433, and from 
Switzerland, $1,764. 

As far as the rough is concerned, an 
examination of the statistics tells the same 
old story as in previous importations. About 
three-quarters of the amount of the total 
came from the Diamond Syndicate of Lon- 
don, shipments from the United Kingdom 
amounting to $614,764, while from Nether- 
lands we imported rough amounting to 
$107,570 and from Belgium, rough valued at 
$43,960. No rough came to us direct from 
the mines of British Guiana or Brazil, but 
the shipments direct from British South 
Africa amounted to $68,527. In addition, 
there was one small shipment from Den- 
mark amounting to $199. 

As far as the rough is concerned, the 
October imports are believed to show the 
last shipments made from the old Syndicate 
in London, while purchases from the new 
Syndicate will begin to be shown in the 
figures for November and these it is ex- 
pected, will indicate a very much larger 
amount of material of a kind and quality 
which can be cut by the diamond industry 
of the United States. 


Gain in 
Diamond Imports 
During October 


Price Maintenance HAT the so-called 
Bill Will Capper-Kelly Bill 
Need Strong now in Congress, 
Support which seeks to legalize 
contracts between manufacturers and dealers 
looking to price maintenance of trade- 
marked and standard articles, has many 
friends in the jewelry trade is evident from 
the number of letters that have been received 
hy THE JEWELERS’ CIRCULAR and by the 
American Fair Trade League the organiza- 
tion which has for years been behind the 
fight to legalize such contracts. The pro- 
posed act introduced by Representative Clyde 
Kelly of Pennsylvania in the present session 
of Congress, which is identical with the bill 
introduced in the Senate by Senator Arthur 
Capper, was published in full in the last 
issue of THE JEWELERS’ CIRCULAR. It is 
similar and shorter than its predecessors 
though drawn on the same. general lines. 
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That the bill will meet with opposition 
despite the large number of commercial 
organizations which favor it, was made 
clear last week by interviews sent out to the 
press by the secretary of an organization 
in the dry goods trade representing a large 
number of department stores and it is clear 
from this and other publicity matter being 
sent around to the daily papers, magazines 
and business publications of the country 
that the opposition is organized strongly 
and will be felt in this Congress should an 
attempt be made to enact the measure. 
While the opposition does not plead the case 
of the illegitimate price cutter and claims 
to be against the indiscriminate slashing of 
prices, nevertheless, the technical objections 
being raised will be taken advantage of by 
the price cutter to influence his Congress- 
men against the measure. The jeweler 
must realize that the opposition is strong, 
and influential support and the fact that the 
worst offenders under present conditions do 
not come out in thé open in the fight, makes 
this opposition of a more dangerous charac- 
ter than if they did. What is more, the 
fight against the measure will be carried on 
by plausible appeals to the public—appeals 
of self-interest based on sophistry that the 
unthinking consumer will not detect, and, 
consequently, the argument of the opponents 
of the measure will have a backing that the 
ordinary Congressman will feel he cannot 
afford to ignore. 

If the friends of this measure want it 
enacted at the present or even at the next 
session of Congress, they will have to do 
more than sit still or have resolutions 
passed by their associations. They will 
have to get behind the measure and work 
personally, not only with their local Con- 
gressmen but in educating the public as to 
exactly what the bill means and who are 
the real opponents of the measure and why 
they have opposed it. In other words, the 
backers of the bill must “take-off their 
coats” and work. Jewelers who may feel 
that the benefits of the measure will be 
worth such work in favor of its enactment, 
should get in touch with the American Fair 
Trade League, 71..W. 23rd St., New York, 
and find out exactly how they can most effec- 
tively co-operate in this effort to legally 
eliminate the slashing of prices on trade- 
marked and branded merchandise, 





HERE seems to be 
a concerted move- 
ment among the lead- 
ers in financial and 
credit circles to curtail the development of 
the sales of merchandise on credit which 
practice is growing by leaps and bounds in 
various industries, particularly the luxury 
industries, such as jewelry, automobiles, 
radio, phonographs and similar products. 
Several notes of warning have been sounded 
within the past few months to the effect that 
the growth of the installment business was 
reaching dangerous proportions, but it seems 
that these have not been heeded sufficiently 
and it looks now as if active steps would be 
taken in the financial and credit worlds to 
put the brakes on strongly in a way that 
will stop this general spread of installment 
business. 
One of the most widely known experts 
of commercial credit recently sent out to 


Bankers and Credit 
Men Oppose In- 
staliment Business 
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ross & Bequelin 


acknowledge with grateful 
appreciation the many 
favors shown them during 
the past year and take this 
opportunity of wishing 
their host of customers and 


friends 


A Merry Christmas 


and 


A Happy New Bear 
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the general press an article calling atten. 
tion to the fact that the spread of the jp. 
stallment business was a serious menace to 
industry at the present time—the one great 
weakness in our commercial structure, Ag 
he pointed out, the sale of merchandise op 
installment payments is not based on the 
customer’s assets but simply on his abifity 
to pay the installment from his wages; that 
as long as employment will keep up, there 
is no trouble but should we suffer a_ period 
of unemployment a vast amount of these 
installment accounts will become absolutely 
worthless, with the result that a large num- 
ber of dealers will have to go to the wall 
and their failure, in turn, will seriously 
embarrass the wholesalers or manufacturers. 
He urged the credit men of the country to 
hold down the credit of people having ap 
installment business for this reason. 

Within the past week, one of the leading 
financiers of Cleveland, an official of one of 
the largest financial institutions of that city, 
has announced the installment buying of 
jewelry, musical instruments and_ similar 
commodities must and will be checked by 
the refusal of banks to continue indefinitely 
their present policies of loaning money to 
finance companies that make this installment 
business possible. He called attention to 
the fact that installment buying has existed 
for many years in clothing, household furni- 
ture and jewelry, etc., but retail purchasing 
on this plan has recently become far more 
general than formerly. He reviewed the 
situation in the automobile trade which has 
tended to bring this about and the develop- 
ment in installment buying in that industry 
which has been followed in others, and 
called attention to the large number of new 
financing companies that have engaged in 
extending credit to retail purchasers of 
many sorts of commodities. These compa- 
nies are now vigorously competing for 
business and new companies are being or- 
ganized with the result that the installment 
business is developing in many lines of 
industry at a most dangerous rate. 

In pointing out the elements of weakness, 
in the present situation, this financial au- 
thority refers first to the obvious danger 
that exists when millions of people of slight 
financial means have mortgaged _ their 
future incomes for present satisfaction. 
Secondly, he claims there is an element of 
danger in the personalities of the organizers 
and executives of the new finance compa- 
nies; for he says the business is one that 
calls for cold, impartial credit judgment of 
the experienced commercial banker, while 
these new companies have been largely 
organized by men who are primarily sales- 
men and promoters, without the requisite 
knowledge to carry on a business of this 
kind. Thirdly, he points out that the pres- 
ent extended spread of partial payment plans 
used to stimulate retail selling is a direct 
result of operations of these companies and 
is made possible only by credit extended by 
nbanks on terms that will certainly have to 
be made more rigorous whenever interest 
rates advance to higher levels. When this 
occurs, and the rigorous terms are imposed, 
many of these finance companies will have 
to go out of existence and the dealers now 
using their services will be left to “hold the 
bag.” This will mean financial embarrass- 


——— 
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The Biltmore Watch Case Co., Inc., has 
moved from 58 Canal St. to new quarters at 
4) John St. 

The Reliable Watch Co., Inc., wholesaler 
and importer, 110 Nassau St., announced 
last week that it has made an increase in 
its capital to $25,000. 

Levy-Wander, Inc., jewelers, 1600 Broad- 
way, was elected a member of the Merchants 
Association of Greater New York at a re- 
cent meeting of the board of directors of 
this organization. 

The Maiden Lane Outing Club will hold 
its annual Winter affair on Saturday eve- 
ning, Jan. 30. The function will take the 
form of a beefsteak dinner and will be held 
at the Elks Club, 108 W. 43rd St. 

Patek, Philippe & Co., Alfred G. Stein, 
American director, will move Dec. 26 from 
their old offices at 68 Nassau St. to new 
quarters in Rooms 1206 and 1207 at 607 
Fifth Ave., known as the McCutcheon build- 
ing, 

The Southern Jewelry Travelers’ Associa- 
tion will hold its annual meeting on Satur- 
day afternoon, Jan. 2, at 2:30 p. m. The 
meeting this year will be held in the rooms 
of the National Jewelers Board of Trade, 
22 W. 48th St. 

An important meeting of the Good and 
Welfare Committee of the National Jewel- 
ers Board of Trade was held yesterday 
(Tuesday) afternoon at 3 Pp. M., at the rooms 
of the board, 22 W. 48th St., after THE 
JeweLers’ CircuLAR had gone to press. 

At Albany, N. Y., last week, the Secretary 
of State issued a certificate of incorporation 
to Braunstein, Schoncite & Morse, jewelers 
of this city. The capital is $150,000 and the 
incorporators are C. Braunstein, P. G. 
Schoncite and N. B. Morse. 

The S. & Z. Pearl Co. is the name of a 
concern incorporated at Albany, N. Y., last 
week to do business in this city. The busi- 
ness was incorporated with 40 shares of 

common stock, no par value. The incor- 
porators are M. and F. Schuman and W. 
Swirn. 

The business of Belgard & Frank was in- 
corporated at Albany, N. Y., last week, with 
authority to engage in the jewelry business 
in this city. This firm was incorporated with 
1,000 shares, worth $100 each, and 1,000 
shares of common stock, no par value. The 
Mcorporators are M. and L. M. Belgard and 
C. 1. Frank, 

Mortimer C. Foster, chairman of the 
auction law committee, with one or two 
members of his committee, held an impor- 
tant conference late yesterday (Tuesday) 
afternoon with representatives from the lead- 
mg auctioneers of New York looking to final 
settlement of the proposed auction law, 
Which is to be introduced into the Board of 


coerinen by the committees early next 
year, 
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firm name of Kivel Bros., now in bank- 
ruptcy, has applied for a discharge from all 
his debts, according to a notice sent to all 
creditors last week by Peter B. Olney, Jr., 
referee in bankruptcy. Creditors and others 
interested may attend the hearing in the 
United States District Court, located in the 
Post Office building, on Wednesday, Jan. 
20, at 10:30 a. M., and at that time show 
cause, if any, why the discharge should not 
be granted. 


Henry Freund, of Henry Freund & Bro.,’ 


20 W. 47th St., is sailing for Europe on the 
Vajestic next Monday. Mr. Freund is go- 
ing to Switzerland and Holland, where he 
will purchase and order his Fall goods for 
1926. Mr. Freund reports that their watch 
business during the year has shown an im- 
provement and their sales of the Jules Jur- 
gensen and Paul Vallete watch have been 
large in the past 12 months. Louis Freund, 
of this concern, was scheduled to return to 
this city yesterday (Tuesday), after a trip 
through the middle west. 

The following additional contributions to 
the United Hospital Fund have been re- 
ceived by Leopold Stern, chairman, Jewelry 
and Kindred Trades: $200: International 
Silver Co.; $100: J. Mehrlust, Peter Korn, 
L. & M. Kahn & Co.; $75; Bernard Rice’s 
Sons, Inc.; $50: Goudvis Bros., Sigmund 
Cohn; $25: Wolfsheim & Sachs, Inc., L. 
Kamsly & Sons, Eduard Van Dam; $20: 
Jan. W. Paris, Inc.; $15: Simon F. Gug- 
genheim; $10: A. Roseman, Morris J. 
Schuster, M. & A. Rosenberg, G. A. Veeck, 
Inc., Charles F-. Wood, H. M. Brison, Jr.; 
$8: employees French & Son; $5: I. Kritzer, 
Joseph A. Stein, Kaufman Mfg. Co.; $3: 
Zin & Kolker. 

The Alvin Silver Co., 20 W. 47th St., will 
broadcast an interesting program on Christ- 
mas Eve, between 11:30 and midnight, 
through station WEAF. G. Ernst Fahys 
will open the program with a talk, in which 
he will deal with the servant problem, espe- 
cially as it relates to the care and arrange- 
ment of silverware. This is a new clement 
in the talks broadcast by the Alvin concern 
which are meeting with a ready response. 
After Mr. Fahys completes his talk, four 
professional actors will round out the re- 
mainder of the program and will recite 
Dicken’s Christmas Carol. Their recitations 
will end promptly at midnight. Mr. Fahys 
has been giving talks from WAAM in New- 
ark and is planning to speak from Boston 
and Chicago. 

The Maurice Deutsch Building Corp., 
owner of the Lorsch building, 35-39 Maiden 
Lane, announced last week that Harry 
Goldstone, a diamond merchant who has 
been in this building for over seven years, 
has renewed his lease. The following con- 
cerns have also renewed their leases: Buhl, 
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Solomon Kivel, doing business under the 






Peer & Keefe, dealers in watch materials ; 
John B. Murphy, dealer in Masonic em- 
blems and jewelry; G. Del Gatto & Sons, 
dealers in cameos, and S. Freedkin, dealer 
in diamond jewelry. The owner of the 
building announces that it has completed a 
satisfactory burglar alarm system affording 
protection to all offices, and in this way has 
enabled the tenants to obtain lower burglar 
insurance. The owner also makes it known 
that arrangements can be made to name the 
building after any firm taking a large 
amount of space in this structure. 

The estate of Benjamin F. Rees, member 
of the diamond firm of Zimmern & Rees, of 
170 Broadway, who died March 11, 1921, 
was appraised on Friday last at $157,720 
gross and $123,374 net. The appraisal dis- 
closed statements by Joseph Rees, partner of 
the decedent, that Mr. Rees was a person of 
great skill in the purchase of diamonds, that 
he bought nearly the entire stock of his firm 
in London, Antwerp and Amsterdam, and 
made five trips abroad during the course of 
each year. It was said that Mr. Rees had 
made 100 round trips for this purpose, and 
that upon his death no other member of the 
firm was able to carry on the purchasing 
and it was necessary to form a new partner- 
ship under which Jacob Aul was admitted 
for the purpose of taking charge of the pur- 
chasing. Henry B. Zimmern, who furnished 
the financial strength of the business, retired 
on Dec. 31, 1922, and his interest was taken 
over by David Zimmern, Jos. Rees and 


Jacob Aul with no valuation for the good , 


will. The affidavits to this effect were sub- 
mitted for the purpose of proving that the 
estate of Benjamin F. Rees should not be 
taxed for any good will of the firm. The 
report showed that under the partnership 
agreement the surviving partners were en- 
titled to purchase the interest of a deceased 
member at the inventory value of the same, 
and that on the date of Mr. Rees’s death 
the inventory value of his share was 
$133,297. 

The Metropolitan Museum of Art an- 
nounces a course of six lectures important 
to designers in all lines including jewelry 
which will be held in Class Room A of the 
museum on Mondays and Thursdays, Jan. 
4, 7, 11, 18 and 21 at 4 p. m. The lectures 
are under the general heading of “The 
Analysis of Beauty” and will be delivered 
by De Witt H. Parker, Professor of Phi- 
losophy in the University of Michigan, one 
of the most eminent authorities on esthetics 
in the United States. In his course, Pro- 
fessor Parker will deal with the theory of 
beauty, stressing especially its relation to the 
fine arts. The theme will be treated with 
constant reference to contemporary points 
of view and will be illustrated as far as 
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possible by works of art from the Metro- 
politan Museum. The lecture Jan. 4 will 
be on “What Is Art ry. Ton, 7, “The Prob- 
lem of Esthetic Form” ; Jan. 11, “Form and 
Representation in Painting and Sculpture” ; 
Jan. 14, “Beauty and Pain”; Jan. 18, “The 
Paradox of the Industrial Arts”; and Jan. 
31, “The Function of Art.” 

Samuel Elbaum, of Elbaum Freres, 2 W. 
46th St., importers and cutters of diamonds, 
returned from a purchasing trip in Europe 
on the Leviathan, Dec. 21. 

The D. & B. Import Co., importer of 
watch chains, fobs, and novelties, 162 W. 
34th St., announced last week that V. H. 
Hildebrand will represent the concern in 
the middle west. 

S. C. Powell, of S. C. Powell & Co., 
importers of diamonds, 2 W. 46th St., is 
returning to this country on the Leviathan 
after a successful purchasing trip to the 
diamond markets of London, Amsterdam, 
Antwerp and Paris. 

Walter A. Griffith, of the R. L. Griffith & 
Son Co., Providence, spent three days in 
New York last week, calling upon the con- 
cern’s customers, and making his head- 
quarters of the local offices of the R. L. 
Griffith & Son Co., 13 Maiden Lane. 

Alfred L. Levy, for many years with the 
late Julius Wodiska, is now connected with 
J. Schnelwar, Inc., manufacturer of plati- 
num mountings and diamond jewelry, 71 
Nassau St. Mr. Levy expects to leave for 
the road some time in January with a com- 
plete line. 

Chinese carved jade and other precious 
stones, including necklaces, pendants and 
brooches were sold at public auction last 
week at two sales held in the Anderson Art 
Galleries. A 26-inch graduated green jade 
bead necklace was sold for $300, while a 
pair of flower plants went for $320. Other 
articles of jade as well as a number of 
items of jewelry were also sold. 

George Fine, of Max Fine & Sons, Inc., 
diamond importers, 87 Nassau St., sailed 
for the European diamond markets last 
Tuesday on the Mauretania. Harry Fine, 
of the same concern, sailed last Saturday 
aboard the steamship Reliance on the 
Level Club Cruise to the West Indies. The 
Reliance is scheduled to return on Jan. 2, 
and shortly thereafter Mr. Fine expects to 
leave for his regular territory. 


Max Morganthau, who was for many 
years a member of the Fishel, Nessler Co., 
has become affiliated with the A. L. Wagner 
Mfg. Co., manufacturer of silverplated and 
sterling silver hollow ware and novelties, 
with showrooms at 303 Fifth Ave. and fac- 
tory at 132-138 King St., this city. Mr. 
Morganthau has an equal share in the busi- 
ness with the other two partners, A. L. 
Wagner and Harry Schattman. Mr. Mor- 
ganthau’s admittance to the firm will enable 
it to increase its plant and production, ac- 


cording to the announcement made to the 
trade. 


An involuntary petition in bankruptcy 
was filed in the United States District Court, 
this city, last Friday against the Elite Watch 
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Case Co., Inc., dealer in watches, jewelry, 
precious and _ semi-precious stones, 106 
Fulton St. The petitioning creditors are 
Ruth Weinstein, with a claim for $246 and 
Miller & Rosenthal, for $388. Judge Knox 
signed an order appointing Louis Neustein 
as receiver, under a bond of $1,000. This 
order was signed last Friday shortly after 
the petition was filed and places the con- 
cern’s assets at $2,000 while the liabilities 
are estimated at $10,000. 


Two young men were arrested by detec- 
tives last Thursday on charges of being im- 
plicated in the hold-up and robbery of M. 
Hoffman & Sons, retail jewelers, 727 E. 
152nd St. This robbery occurred the latter 
part of November and netted the thieves 
between $600 and $700. Immediately after 
the hold-up, a man giving his name as 
Morris Goldberg was taken into custody and 
according to the police, has confessed. It 
is claimed that on the strength of his con- 
fession, Detectives Schaefell and Barry of 
the Morrisania Station, arrested the two 
men last Thursday. They gave their names 
as George Dewes, 20 years old and Louis 
Bernstein, also 20 years of age. Both men 
are charged with assault and battery but it 
is said they have not made any admissions 
connecting them with the Hoffman robbery. 
The police are still looking for two other 
men who acted as lookouts. Both Dewes 
and Bernstein were arrested at the 71st St. 
Regiment Armory, 34th St. and Park Ave. 

The annual meeting of the Jewelers 24 
Karat Club of New York will be held at 
the club rooms, 15 Maiden Lane, Monday 
next, Dec. 28 at 3 p. M., at which time the 
various officers and committees of the club 
will make their reports for the year. Out- 
side of the report of the president, secretary 
and treasurer, the most important will be 
that of the banquet committee, which will 
tell of the arrangements that have been 
made for the great event which will be held 
Jan. 23 at the Waldorf-Astoria Hotel. The 
tickets for this banquet have all been sold 
and there is a long waiting list owing to 
the fact that the seating capacity of the 
room has been exceeded by the applications 
sent in. The most important feature of the 
meeting will be the election of officers for 
the ensuing year. It is the general expecta- 
tion that Frank Sloan, the present vice- 
president, will be elevated to the presidency. 
Who will take the placé as vice-president 
has not yet been determined. It is also ex- 
pected that Secretary Ward and Treasurer 
Jung will be re-elected. All members of 
the club who can possibly do so are urged 
to attend this meeting as some matters of 
extreme importance are to be discussed. 

Early last Sunday morning an ordinary 
building brick was hurled through the large 
plate glass window in the store of the Inter- 
national Silver Co., 9-13 Maiden Lane. 
Nothing was taken from the window. It is 
the belief of the police that the rock was 
thrown by some intoxicated person or by 
one of a crowd of youths bent on doing 
damage. The stone was hurled against the 
upper part of the window which leads the 
police to believe that robbery was not the 
motive, as the hole in the glass was too 
high for anyone to reach into the show win- 
dow. The brick was thrown with such 
force that it broke the large plate glass 
window, went through another glass in the 
back and finally crashed through a showcase. 
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The window, it is believed was smashed 
shortly after 6 o'clock, Sunday morning. 
After the broken window was discovered, 
L. B. Hall, vice-president and general man- 
ager of the store, was called from his home 
in Brooklyn. He took a hurried survey 
and found that nothing had been stolen. He 
then had the window barracked and guarded. 
The space in front of the store has been 
roped off until the broken show window is 
replaced to: prevent possible injury from 
falling glass. When the window. was in- 
stalled more than 20 years ago, it was the 
largest single piece of plate glass put in 
any store in New York. 





eum 


Portland, Me. : 


The Waterman Jewelry Co., Portland, 
Me., which has been carrying a loan depart- 
ment in its store, will discontinue this serv- 
ice after Dec. 31, and is having an auction 
sale of all unredeemed pledges which have 
been in its possession over four months. 
The sale will continue through the holidays 
until New Year’s. 

A large quartz crystal, quite common in 
the caves of Kentucky, but very rare in 
Maine, was found in the town of Freeport 
on a place known locally as the “Sand 
Farm” by a resident of the town, who cas- 
ually picked up the stone as he was walking 
over the farm. The stone is water-white in . 
color and is shaped somewhat like a tourma- 
line except that the stone is double, but it 
might easily be called a first cousin to the 
Maine tourmaline so extensively mined in 
the central part of the State. The owner of 
the “Sand Farm” was shown the stone. 














To get the information on which its Con- 
sumer Analyses are based, the Merchandis- 
ing and Research Bureau of The Milwaukee 
Journal each year mails questionnaires to 
10,000 housewives in the metropolitan dis- 
trict of Milwaukee. These names, selected 
at random from each of the 1,700 pages of 
the city directory, resulted this year in 3,500 
completely answered questionnaires being re- 
turned personally to the office of the Mer- 
chandising Bureau. Here each question- 
naire is carefully checked by experts of the 
bureau before it is accepted. In order to get 
the ccoperation of housewives in filling out 
and returning questionnaires in persons, the 
bureau gives to each housewife who returns 
an acceptable questionnaire, a shopping bag 
filled with samples and full size packages of © 
groceries. The findings of the bureau are 
predicted on a computation of the United 
States Bureau of Statistics, that data ob- 
tained from 3 per cent returns to any ques- 
tionnaire submitted, provided they represent 
true cross-sections of the source of informa- 
tion, may be applied as representing the 
entire field under inquiry and that when so 
applied the resulting figured percentages rep- 
resent the most nearly correct approximation 
obtainable for the entire field. The 1925 
consumer surveys are published in four vol- 
umes to cover the following subjects: Jew- 
elry, watches, fountain pens, pencils, etc., 
grocery products, candy and gum, cigars, 
cigarettes and tobacco, musical instruments, 
radio, automobiles, cosmetics, clothing, elec- 
trical appliances, building materials, and mis- 
cellaneous. 
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The banking service of The - 


National Park Bank is a 
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usefulness to commercial 
institutions in ail parts of 
the country 


Consequently, it is a serv- 


Service Developed From 
Service Performed 


ice founded upon experienc 
and achievement, one thatis 
practical, comprehensive, 
and well adapted to the 
requirements of merchants 
and manufacturers in the 
jewelry trade 


THE 
NATIONAL PARK BANK 


OF NEW YORK 
214 Broadway 


Park Avenue Office: 240 Park Ave. at 46th St. 
7th Avenue Office: 7th Ave. and 32nd St. 
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Damage estimated at $125,000 was caused 
by fire which burned a five-story brick build- 
ing at Elm St. and Cumberland Ave., Port- 
yd, Me.,’ and adjoining structures. The 
brick building was occupied by the Colonial 
silver Co. and other concerns. Nothing was 
gved. Two firemen, caught under a falling 
yall, were injured. ‘ 

The Waltham Watch Co. factory will 
dose from the Thursday preceding until the 
\onday, following Christmas Day in ac- 
grdance with the usual custom. H. R. Wil- 
(ams, manager of the New York office, visit- 
the offices and factory last week. I. E. 
Boucher, manager, has returned from a busi- 
ness visit to New York. 

The Shreve, Crump & Low Co. and Bige- 
iow, Kennard & Co. took part in the Ani- 
mated Advertising Adventure in the Boston 
Opera House for the benefit of the Boston 
Children’s Friends’ Society and the Travel- 
es’ Aid Society. Miss Virginia Roberts 
speared for Bigelow, Kennard & Co. and 
\iss Barbara Stone for the Shreve, Crump 
& Low Co. The two women wore the latest 
tyles in bracelets, barpins, earrings and 
rings. 

The standing of the teams in the Boston 
Jewelers’ Bowling League is as follows: 
Shreve, Crump & Low Co., won 35, lost 9; 
A. Stowell & Co., 32-12; Harkins & Mur- 
phy, 29-15; Thomas Long, 28-16; J. M. 
Kirby, 27-13; Hodgson, Kennard & Co., 26- 
Ig: M. S. Page, 23-21; D. C. Percival, 22- 
2:1. Alberts Sons Co., 18-26; Ripley-How- 
land Mfg. Co., 15-29; Smith-Patterson Co., 
15-29; E. B. Horn, 14-30; Bigelow, Ken- 
nard & Co., 11-29; Lenox Jewelry, 9-35. 

John Burke and three other young men 
were tried Dec. 15 in the Superior Court on 
charges of breaking-in and entering the 
store of the Thomas Hariott Co. on Winter 
St. and of stealing $1,000 worth of fraternity 
pins, which were found in Burke’s room. 
Burke exonerated the other three from any 
participation in the crime and denied he 
broke into the store. He said he bought the 
pins from the man who entered the building, 
but the jury returned a verdict of guilty 
against him. The jury was ordered to re- 
turn a verdict of not guilty against the three 
men, and Burke was held in $21,000 bail, 
with disposition of his case later. 

J. E. McCourt has sold all his interest in 
the New England Watch & Jewelry Co. to 
‘manuel and Max Alberts, formerly of the 
|. Alberts Sons, Inc. The business will be 
continued at 387 Washington St., where it 
was conducted by Mr. McCourt for the last 
0 years, the business name remaining the 
same. Harold Alberts is also associated 
with the new proprietors. This house is one 
of the largest in New England and ever since 
its existence has been the only house in Bos- 
ton dealing exclusively in watches. Edwin 
Morgan, clerk of the corporation, will re- 
se in the company’s service, as also will 
tdward EF, McCourt, son of the former 
‘wner. Mr. McCourt has not yet an- 
Nwunced what his plans are for the future. 

The Moore Pen Co. of Boston announces 
” its dealers, and the trade generally, the 
“‘Ppomtment of Roy E. Fisher as special 
"epresentative. Long experience in success- 
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ful fountain pen and automatic pencil mer- 
chandising and wide acquaintance among the 
trade excellently fit Mr. Fisher for this 
position. Another appointment is that of J. 
H. Brady as representative in Chicago. T. 
L. Sanborn, who has been advertising man- 
ager of the company for the past five years, 
has resigned to join the staff of the P. F. 
O’Keefe Advertising Agency of Boston, A 
very enthusiastic and interesting meeting of 
the New England salesmen of the company 
was held in the main executive offices on 
Dec. 16. W. F. Cushing, president of the 
company, opened the meeting, among other 
things announcing the addition of R. E. 
Fisher and J. H. Brady to the sales staff 
and the res’gnation of T. L. Sanborn, ad- 
vertising manager for the past five years, 
who will join the staff of the O’Keefe 
Advertising Agency of Boston. Mr. Cush- 
ing turned the meeting over to G. L. Davis, 
vice-president, who then called upon O. R. 
Smith, assistant to the president, to explain 
the changes in the line for 1926. Following 
Mr. Smith’s talk a general discussion was 
held, and then J. W. Hall, sales manager, 
spoke of the sales policy and splendid op- 
portunity awaiting the salesmen in 1926. 
Another discussion ensued, dealing with sales 
problems, after which B. A. Newell, general 
superintendent, showed the methods of 
shipping Moore products. J. P. Callaway, 
who will have charge of the advertising in 
1926, spoke briefly, and the meeting was 
closed with further remarks and discussion 
on important subjects led by Messrs. Cush- 
ing and Davis. 








Fire apparatus from four cities and 
towns was called to save a portion of Nor- 
ton, Mass., from destruction Dec. 18, when 
fire completely destroyed the two big 
wooden buildings at the Sweet Paper Box 
Co., on Main St., with a loss of upward 
of $50,000. Firemen, assisted by scores of 
spectators, saved buildings in the vicinity 
from serious damage, but at one time dur- 
ing the blaze the roofs of three houses were 
also burning. Within half an hour from the 
discovery of the fire by a passing motorist, 
shortly before 11 o’clock, the plant had 
been leveled. Fire fighters from Attleboro, 
Mansfield and Taunton, each of which 
places is about seven miles from here, were 
called to assist the local department in sav- 
ing surrounding property, the firemen 
paying but little attention to the burning 
structures of the box plant. Among the 
houses threatened was that of George H. 
fuller, treasurer and general manager of 
the Sweet Co. The Sweet plant was com- 
posed of two two-and-a-half story wooden 
buildings, each 75 feet long and 40 feet wide. 
They burned with spectacular brilliancy, 
attracting hundreds of spectators from 
places within a radius of many miles. 
During the early minutes of the fire several 
explosions caused the spectators to scatter 
hurriedly, but officials of the company were 
unable to explain the blasts. The company 
is owned and operated by George H. Fuller, 
Frank I. Nelson and Louis L’Amoreaux. 
Officials declare the loss is fully covered 
by insurance. They also said that the plant, 
which employs 30 men, had been working 
full time, had many unfilled orders on hand 
and rebuilding will start as soon as_ pos- 
sible. 
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ment to many of these dealers with the 
resultant effect on business in general. 

As we noted recently, some of the labor 
unions also, as a result of special investiga- 
tions, have come-out strongly against the 
development of the installment business on 
the ground that their members were being 
induced to buy merchandise far beyond their 
proper capacity to pay. 

There is no doubt that the development 
of the installment business in the jewelry 
line of late years has resulted in a large 
increase in sales of jewelry to the public 
by many of the firms who tried it and the 
success made by these firms has caused a 
large number of others to consider the ques- 
tion of putting partial payment plans into 
operation. But the opposit’on that is now 
developing to the installment plan in gen- 
eral indicates that there are two sides to 
this question which must be carefully con- 
sidered by all jewelers who contemplate 
making the change. Even though the in- 
stallment method of doing bus’ness may be 
considered a success at the present time, the 
jeweler must consider the question of the 
future as well as the present, and determine 
for himself whether the fight that is being 
made against installment purchases in eco- 
nomic, labor, credit and financial circles may 
not put a different aspect on the subject 
within the next year or so. 











The show window at the store of William 
G. Keefe, 257 N. Broad St., Elizabeth, was 
smashed last Sunday night by thieves who 
stole watches and other merchandise which 
was on display. The police are working on 
the case. 

“Matt” Stratton, superintendent of the 
Jewelers Co-operative Bureau, New York, 
but who resides in Newark, was a. passenger 
on a ferryboat which was crashed into by 
another craft on the Hudson River one day 


last week. Fourteen persons were injured 
but fortunately Mr. Stratton was not 
hurt. 


The pyralin toiletware sales department 
of the Du Pont Viscoloid Co. held the an- 
nual convention at the plant in Arlington, 
N. J., Dec. 7, 8 and 9. This convention was 
attended by district managers and sales rep- 
resentatives from all over the country and 
plans were made for the coming year. 
Among those present were: Clarence F. 
3rown, director of sales; G. H. Nevius, 
assistant director of sales; L. R. Blackhurst, 
district manager; L. B. Steele, advertising 
manager; H. S. Martin, manager special 
sales; D. E. Lawes, P. L. Lang, R. R. 
Crohn, W. A. P. Miller, W. B. Wilson, A. 
S. Newbery and F. F. Kaufman, of the 
New York office; R. G. McKinley, of the 
3oston office; J. F. O'Shaughnessy, district 
manager; R. A. Wait, R. H. Diehm, W. J. 
Lyons, H. P. McArthur and W. T. Brown 
of the Chicago office and R. H. Matthey, 
district manager, of the San Francisco 
office 
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Chicago Notes 


Archie Clark, of the Whiting Chain Co., 
Plainville, Mass., was in Chicago last week 
calling on the trade. 

Fred Haller, Chicago manager for the 
Ostby & Barton Co., has just completed a 
business trip through the south. 

George Weidig, Chicago manager for Jo- 
seph Fahys & Co., is spending a few weeks 
in New York and the home office. 

Charles S. Peckman, of J. H. Peckman & 
Sons, North Attleboro, Mass., was a visitor 
in Chicago last week calling on his many 
friends. 

Philip Hatowski, 720 W. Roosevelt Road, 
filed a voluntary petition in bankruptcy last 
week. He schedules assets at $300 with lia- 
bilities at $14,740.19. 

Milton Sandfelder, of the D. F. Briggs 
Co., returned last week from a two weeks’ 
business trip through the south. He reports 
business good in his territory. 

H. Tucker, of Tucker & Freedman, Mal- 
lers building, left this week for New York 
and the east, where he will spend a couple 
of weeks looking over the market. 

Thomas Hoefer, formerly connected with 
M. A. Mead & Co. and now living at Miami, 
Fla., was a visitor in Chicago last week and 
saw his many friends in the trade. 

Henry Davidson, of New York city, re- 
turned to his home this week after spending 
a couple of weeks visiting with his Chicago 
representative and calling on the trade. 

Frank Moran, representing the J. F. 
Sturdy’s Son Co., returned last week from 
a three weeks’ business trip through the 
south. He reports having had a nice busi- 
ness. 

S. C. Croft, of the Seligman Jewelry Co., 
Columbus Memorial building, returned this 
week from a flying business trip through 
Michigan. He reports business as very 
good. 

Clifford Whiting, of the Whiting & Davis 
Co., returned home for the holidays, after 
spending several weeks at the factory at 
Plainville and calling on the trade through 
the south. 

O. H. Klebsattel, Chicago, representing 
Binder ‘Bros., left early this week for New 
York and the east, to spend three weeks 
visiting at the home office and factory and 
his old home. 

K. F. Keller, of K. F. Keller & Son, 
Appleton, Wis., and W. C. Kyle, Princeton, 
Ill., were visitors in Chicago last week 
looking over the markets and purchasing 
goods to fill in their holiday stocks. 

William F. Joers, of Hayden W. Wheeler 
& Co., New York city, stopped off in Chi- 









cago last week for a few days to visit with 
friends on his way home from Kansas City, 
at which piace he is also the head of the 
Hoefer Jewelry Co. 

Clarence J. Roehr, vice-president of the 
Bassett Jewelry Co., spent the past week in 
Chicago visiting at their local office. Mr. 
Roehr left Chicago Friday night for home 
and en route will stop and visit the trade in 
Detroit and Columbus. 

E. G. Spears, of the C. H. Knights- 
Thearle Co., completed a _ business trip 
through his territory, and after spending a 
day in Chicago replenishing his stock left 
on a short trip through Illinois. He will 
return home in time for Christmas. 

John L. French, manager of the Chicago 
office of the R. Wallace & Sons Mfg. Co., 
left this week for Albany, N. Y., to spend 
the holidays with his family. Before re- 
turning home Mr. French will go to Wal- 
lingford, Conn., to spend a few days at the 
home office. 

‘Louis Fruend, of Henry Fruend & Bro., 
of New York city, arrived in Chicago last 
Friday morning, and after spending a few 
days here left for New York to spend the 
holidays at home. Mr. Fruend just com- 
pleted a successful business trip through his 
Pacific Coast territory. 

Adolph Weiss, of Heinrick, Herrmann & 
Weiss, with offices in the Heyworth build- 
ing, left last week for the home office in 
New York city, where he will assist in get- 
ting his new line of samples ready for 
Spring business. Mr. Weiss expects to re- 
turn to Chicago about Jan. 10. 

W. C. Bromley, representing the Potter & 
Buffinton Co., Providence, R. I., spent the 
past week in Chicago calling on the trade, 
after spending several weeks in the middle 
west. Mr. Bromley left for his home to 
spend the holidays and will complete his trip 
right after the first of the year. 

Albert Wuesteman, of Champaign, III, 
spent a day in Chicago last week attending 
a luncheon of the Rotary Club. Mr. 
Wuesteman is secretary of the Illinois State 
Society of Crippled Children, and he de- 
livered a very interesting talk on Crippled 
Children to the members of the Rotary Club. 

Earl Stamm, who has represented the 
Dueber Watch Case Mfg. Co. in both Chi- 
cago and New York for a number of years, 
will represent L. & M. Kahn & Co., dia- 
mond cutters, New York, in Chicago and 
vicinity. Mr. Stamm will go to New York 
next week preparatory to calling on the 
trade here early in January. 

B. Aronson and W. H. Isaacson, of B. 
Aronson & Son, returned last week from a 
three months’ business trip through the 





south, Mr. Aronson spent one day visiting 
at the Chicago office and his son, Edmund 
Aronson, before returning to his home jj 
Boston. Mr. Isaacson will remain in Chi. 
cago until after the first of the year, 

Joseph T. Brennan, of Buss-Linithicum. 
Thorson, completed his final trip of the year 
through the west as far as the Pacific Coast 
J. William Thorson, of the same firm, aly 
returned to Chicago, after spending many 
weeks calling on the trade in the middle 
west. Both Mr. Brennan and Mr. Thorson 
will remain in Chicago until after the holi- 
days. 

William B. Beitscher has leased space at 
4008 Milwaukee Ave., where he has estab. 
lished a retail jewelry store. Mr. Beitscher 
formerly was in the watch-repairing busi- 
ness in the Kranz building, and operated 
this business under the name of the Beitscher 
Watch Co. Mr. Beitscher will continue the 
watch-repairing business, but will operate it 
at the new address. 

It has been announced that George Flem 
ing, who has been associated with the Wads- 
worth Watch Case Co. for several years ani 
in the sales department at Chicago for the 
past six years, will be in charge of the of 
fice and sales department here after Jau. |. 
J. A. Connor, in charge of the office hert 
for the past seven years, has resigned, but 
has net announced his new connections. 

H. M.. Stewart, Fred Clarke, W. A 
Harnisch and George Maier, of the travel 
ing force of the Alvin Sliver Co., returnel 
last week from their respective territories 
They will remain in Chicago until after the 
holidays. Guy Robinson, Texas represents 
tive for this firm, also completed his trave- 
ing for the year and has left for his hon 
in Dallas, where he will remain until afte 
the holidays before coming to Chicago. 

Meyer J. Hatowski, of Boas Hatowski & 
Sons, Ltd., wholesale jewelers, located at » 
S. Wabash Ave., returned to the United 
States on the Mauretania, last week, ant 
after spending a short time in New Yor 
left for home. Mr. Hatowski was acc 
panied on the trip by his wife. He left 10 
months ago to establish a diamond coiies 
factory and office in Antwerp, and regor® 
having had a great deal of success ™ ths 
venture. Mr, Hatowski claims that the 
prices on diamonds in Europe are steadily 
rising and that there is a scarcity i laret 
sizes and fancy cuts. Mr. and Mrs. Hatow 
ski returned home for the holidays até 
remain here until Spring before returning ” 
Europe. 

One day last week a youth described # 
about 25 years of age, wearing 2 sr 
and no overcoat, threw a rock through 
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window of Klein & Co., 123 Madison St., 
and escaped with loot taken from the display. 
Yr. Klein claims that he had 20 diamond 
rings on a tray and the bandit got all of 


them, and they are approximately worth 


$00,000. 











L. H. Gauthreal, of E. H. Pudrith & Co., 
has been ill for a few days and unable to 
attend to his duties at the store. 

Robert Ryan, of Brown City, was in De- 
troit this week buying new stock for his 
holiday trade. He is experiencing an un- 
ysually busy season and expects to break all 
previous sales records. 

Owing to illness in his family, Jacob Segal 
has postponed his Winter trip to the dia- 
mond markets of Europe. For the last few 
weeks he has been looking after business at 
his main establishment in Detroit. 

A police report states that thieves broke 
into the safe of the J. S. Newell Gold Re- 
fining Co., at 1425 Park Place, during the 
night of Dec. 15. Platinum and bronze 
worth $1,000 is said to have been taken. 

Detroit retail jewelers report they have 
been greatly favored by the disbursement by 
local banks of approximately $3,500,000 in 
Christmas savings, which had been accumu- 
lated week by week throughout the year. 

Gecrge De La Rue, Mt. Clemens, has re- 
cently completed an extensive store remodel- 
ing program that gives him one of the most 
attractive jewelry establishments in that city. 
He also has added a gift shop and a number 
of other attractive features. 

Edward Berg, outside salesman for E. H. 
Pudrith & Co., will resume his trips again 
about Jan. 15. This is much sooner than 
usual, due to the fact that business condi- 
tions in this territory show a decided prom- 
ise for an early revival after the new year. 

Someone smashed the show window of Jo- 
seph Block, at Flint, during the night, re- 
cently, and escaped with about $500 worth 
of jewelry. The store is on the main thor- 
oughfare, but the thieves made their get- 
away before even a description of them could 
be obtained. 

R. B. Taft, Grand Rapids, is receiving 
congratulations from his many Michigan 
friends over his election as president of the 
Grand Rapids Jewelers’ Association. He is 
well known through the State and for a 
long time has been active in the interest of 
the jewelry business. 

All of the Detroit wholesale jewelers, 
owing to the general rush of business, are 
compelled to remain open evenings and on 
Sunday, a practice that is not generally fol- 
lowed at other seasons of the year. Whole- 
sale buying is much more extensive this year 
than ever before, they state. : 

a W. Chamberlain, Farmington, was in 
Detroit last week making purchases for his 
Christmas trade. L. H. Redmond, Pontiac, 
also was in the city on the same mission. 
Both have substantial stores and are experi- 
“neing a fine run of holiday business. Other 
buyers included W. W. Bridges, Marine 
City; L. R. Mix, Birmingham; Stewart 
Green, Mt. Clemens; Carl Dash, Romeo, and 
Fred Klunzinger, Mt. Clemens. 
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Lewis Meier’s Sons, at the Boulevard and 
Gratiot Ave, have recently completed an 
addition to their store and now are making 
a specialty of clocks, as well as general 
jewelry. They are handling the finest lines 
of both American and foreign makes, some 
of them ranging as high as $1,000. Their 
opening a short time ago was attended by 
large crowds and was a fitting start of a big 
holiday trade that now is in progress. 

The Luths, Dorweld, Haller Co., in the 
Liggett building, although it has recently 
acquired additional floor space and added an 
ivory department, is planning still further 
expansions after the first of the year. It is 
stated the entire stock arrangement will be 
changed and a number of departments estab- 
lished. Members of the company state that 
business has increased so rapidly within the 
last few months that they are compelled to 
make further extensive expansions. 

A $150,000 pearl necklace, which had taken 
at least 10 years to assemble and the beauty 
of which has not been surpassed by anything 
shown in Detroit for a long time, recently 
was offered to connoisseurs here by 
Charles W. Warren & Co., diamond mer- 
chants. With the idea of portraying De- 
troit’s ability to offer jewels as valuable as 
may be found elsewhere, and also for the 
purpose of heralding this particular neck- 
lace, a copper plate engraved letter,’ with a 
specially designed crest at the top, was print- 
ed on heavy vellum wedding announcement 
stock and mailed to a selected list of less 
than 500 names. The results obtained from 
the use of this rich-looking and unique mail- 
ing piece are said to have been extremely 
satisfactory. This campaign is considered 
unusual in Detroit, in view of the fact that 
a pretentious advertisement was employed to 
describe a single article. 

Edward R. Roehm, 510 Liggett building, 
manufacturer of fraternity jewelry, does not 
see anything to be gained by putting an end 
to high school fraternities in Michigan. It 
does not affect his business materially, he 
says, but he does sympathize with the young- 
sters, who are, in his opinion, just like any 
other body of people. “It is natural for 
groups to form no matter whether the mem- 
bers are young or old,” he states. “I fail 
to see where members of fraternities are any 
more snobbish than they are in other socie- 
ties. But I do find fraternity members of 
exceedingly high character, well poised and 
in every way conduct themselves like young 
gentlemen and ladies. I know, for I have 
had extensive dealings with them. These 
same young people are now entering other 
organizations, so I do not see where there is 
anything gained by keeping these societies 
out of the schools.” Practically every fra- 
ternity in the Detroit schools has ceased to 
exist owing to a recent State law which is 
being rigidly enforced. 








Market Prices for Silver Bars 
The following are the quotations for silver 
bars in London and New York as reported 
for the past week: 


Selling Price 
London U. S. Gov’t New York 
Date Official Assay Bars Official 
Dec. 15, 1925.. 31% 70% 68% 
Dec. 16, 1925.. 31f% 70% 68% 
Dec. 17, 1925.. 3144 71 68% 
Dec. 18, 1925.. 314% 71% 69 
Dec. 19, 1925.. 31% 71% 69 
Dec. 21, 1925.. 314% 71% 69 




















TRADE CONDITIONS 


Local retailers report that their trade during the 
past three weeks has held up well and that Christ- 
mas holiday trade has been of a larger volume 
than for the corresponding period of last year. 
The local trade not only was better and larger in 
volume, but the out of town trade showed a big 
improvement over that of last year. The dealers 
feel that the New Year will start in all right and 
that after the first two or three weeks in January 
there will be a marked improvement in their trade. 
General business conditions in the towns of southern 
Indiana are better now than they have been at any 
time for several months past. In fact the reports 
published from time to time by one of the large 
commercial agencies show southern Indiana white 
for the first time this year. Business men are 
Icoking on the bright side of the trade picture 
and feel that business during the coming year is 
going to show a big improvement over trade during 
the closing year. Reports from many of the 
towns in this section are quite encouraging. There 
is a better feeling among the farmers and things 
are moving along right lively now.. 





E. A. Rhodes, retail jeweler at Chrisney, 
Ind., was in Rockport, Ind., on a business 
mission a few days ago. 

Mose Gans, formerly engaged in the 
wholesale and retail jewelry business in 
Evansville, has returned from an eastern 
business trip. 

H. H. Tislow, well known retail jeweler 
at Petersburg, Ind., has been re-elected a 
director in the Petersburg Trust and Sav- 
ings Co. for the ensuing year. 

Local glassware dealers report that their 
trade during the past few weeks has picked 
up a great deal and that holiday trade was 
exceptionally good and that in fact they had 
no room for complaint, 

The retail jewelry stores at Boonville, 
Ind., did a large volume of business during 
the Christmas holidays. In fact the volume 
of trade was much larger than it was last 
year, due to the fact that many of thé coal 
mines in and around Boonville have started 
up recently and this has greatly stimulated 
business in many retail lines. 

Frank H. Nall, 40 years old, floor lamp 
manufacturer, died at his home here a few 
days ago after a short illness. He had been 
engaged in the floor lamp manufacturing 
business here for a number of years and was 
well and favorably known to the trade. He 
is survived by his widow, one son, his 
parents, two brothers and one sister. The 
body was buried in Oak Hill Cemetery 
here, the funeral services having been 
private, 

Mr. and Mrs. Oliver Artes, and daughter, 
Nancy, of Chicago, are expected to arrive 
in Evansville in a few days to spend the 
Christmas holidays with relatives and 
friends. Mr, Artes is a son of the late 
Charles F. Artes Sr., and for a number of 
years was associated in the retail jewelry 
business here with his brothers, William and 
Charles F. Artes under the firm name of 
Charles F. Artes Co., Inc., of 321 Main St. 
The firm is one of the oldest in southern 
Indiana and is widely known. 








The M. M. Jay Jewelry Co., Waldo build- 
ing, N. 4th St., Clarksburg, W. Va., has 
opened a credit department. This concern 
has been doing business in Clarksburg for 
the last 25 years. 


























W. W. Roberts, Nicholasville, Ky., was 
one of the many visitors to the wholesale 
houses in Cincinnati last week. Hubert Par- 
sons, Brookville, Ind., was also in Cincin- 
nati for a couple of days. 

The will of John C. Tauber, of Plain City, 
near London, O., was filed here Saturday 
and shows his estate to be worth $20,000. 
Mr. Tauber was the creator of the famous 
“Columbus Clock,” considered to be one of 
the most remarkable clocks ever produced, 
according to dispatches from London to Cin- 
cinnati. 


The Charles H. Schmitt Co. and A. Sauer 
& Co. were stopped in their Christmas rush 
to fill orders when the lighting system of 
the Glenn building became out of order, 
Monday, Dec. 14. The lights of the entire 
building went out Monday evening and every 
department in the place was held up from 
working for a short space of time. 

A thief threw a brick through one of the 
show windows of the Sterling Jewelry Co. 
at Dayton, O., Monday, and got away with 
loot valued at $3,500. The robbery occurred 
early in the morning, although there were a 
few people in the neighborhood at the time. 
The watches and jewelry on display in the 
windows had been augmented because of the 
holiday season. 


Practically all of the downtown stores will 
remain open an hour longer during Christ- 
mas week, in order to take care of the rush 
that is expected to develop at the last minute. 
The stores usually close at 5 p. mM., but for 
the first four days this week remain open 
until 6 o’clock. Jewelry stores in the sub- 
urhs or beyond the so-called downtown dis- 
trict will stay open until 9 o’clock. 

Leo Gosling, former secretary of Joseph 
Noterman & Co., has established a business 
for himself and will deal in diamonds and 
precious stones. He has taken temporary 
offices in the establishment of the A. S. 
Workum Co. in the Schmidt building, Sth 
and Main Sts., and will remain there until 
securing his own suite of offices. He had 
been connected with the Noterman firm for 
about 20 years. 


The office force of Schumer & Jockers, 
Inc., diamond cutters and dealers, Wiggins 
Block, has been increased through the ad- 
dition of Mrs. Edna Werner. The office 
formerly had been in charge of Miss Louise 
Gunkel, but the increased business done by 
the firm made it compulsory to add Mrs. 
Werner to the staff. Mrs. Werner had been 
connected with another jewelry firm for a 
number of years. 

C. E. Richter, of the Richter & Phillips 
Co., was installed as a member of the board 
of directors of the Kiwanis Club at the 
Chamber of Commerce, Monday, Dec. 14. 
He was elected two weeks ago and was one 
of the three candidates on the blue ticket 
to be named. The jeweler will take an ac- 
tive part in the Christmas party that is given 
annually by the Kiwanis Club for children 
who are patients at the Tuberculosis Sana- 
torium in Lick Run. 

Suit charging infringement was filed in 
the United States District Court in this city 
by the D. L. Auld Co., of Columbus, O., 
against Gustave Fox et al., doing business 
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as the Gustave Fox Co., 3rd and Race Sts. 
Charges in the suit are that the jewelry 
firm, which manufactures advertising novel- 
ties, infringed the Frederick H. Auld patent 
covering alleged improvements in devices for 
securing name-plates. The court was asked 
to enjoin further infringement and to award 
the Auld company an accounting for profits 
and damages. 

Jewelry in all its intricate allurement pre- 
sents the most romantic of all Christmas 
gifts, according to Edward Herschede, of 
the Herschede Jewelry Co. and also a di- 
rector of the Cincinnati Retail Merchants’ 
Association. This is due, he is quoted as 
saying in the local press, to the fact that the 
most remarkable artisans in the world are 
the men and women who fashion the ex- 
quisite jewelry for Christmas buying this 
vear. This remarkable attractiveness in 
jewelry has only been obtained after years 
of painstaking labor and after many disap- 
pointments, together with a lot of hard, 
earnest effort. 


A widely known broadcasting “jazz” or- 
chestra has been secured by the entertain- 
ment committee of the Cincinnati Wholesale 
Jewelers’ and Manufacturers’ Association 
for the annual dinner-dance to be given at 
the Hotel Gibson, Saturday, Jan. 9. The 
orchestra is that conducted by Miss Freda 
Sanker. Edgar Noterman, Arno Dorst, Eli 
Gutmann and Arthur Jacobs are at work 
completing all details for the festive occa- 
sion which, it is hoped, will surpass any- 
thing yet attempted in a social way in the 
association. Three days after the dance the 
newly elected officers of the association will 
be installed into office. These include: Au- 
gust Nuernberger, president; William W. 
Oskamp, vice-president; Ed H. Croninger, 
secretary, and Edgar Noterman, treasurer. 
Clarence Loeb, who retires as president, will 
become a member of the executive commit- 
tee. 

Funeral services for Mrs. Ann Elizabeth 
Neuhaus, age 53, wife of Theodore Neuhaus, 
president of the Neuhaus Mfg. Co., were 
held at the late residence, 1922 Williams 
Ave., Norwood, Tuesday. Mrs. Neuhaus 
had been ill but a short time and died at her 
home last Saturday. After services the body 
was removed to Lebanon, O., for burial. 
Mrs. Neuhaus was a native of Lebanon, but 
for a number of years lived in Newport, 
Ky., before the family removed to Norwood. 
Theodore Neuhaus, husband who survives, 
is president of the jewelry manufacturing 
company in the Edwards building, which 
bears his name. Surviving Mrs. Neuhaus, 
in addition to the husband, is Mrs. Ralph 
Felix, a daughter, of Glendale, Cal.; two 
sons, David Neuhaus, of Kansas City, Mo., 
and Theodore Neuhaus, Jr., of Cincinnati; 
a brother, George K. Dunham, of Cincin- 
nati, and a sister, Mrs. Samuel Brickerstaff, 
of Kalamazoo, Mich. 

A complete reorganization has been ef- 
fected by A. Sauer & Co., in the Glenn 
building, in an effort to expedite the large 
amount of work that is pouring in on the 
company. Albert Sauer, president of the 
firm, is henceforth supervisor of the shop, 
and in this new capacity he will take the 
place of Edward Sauer, who was the former 
foreman. Each section of the factory has 
become a co-ordinating department with its 
respective head and is divided as follows: 
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engraving, Ralph Cook; setting, Willian 
Bender; platinum and mountings, Albert 
Jasper; jobbing, Edward Tshant; stock, 
George Wilbrock; office, Maurice D'Arcy 
The Sauer firm has made a number of gy. 
pansions during the year and is now work. 
ing at night and on Sundays in an effort tp 
catch up with orders. The new plan of 
departmental division started this week and, 
according to Mr. Sauer, is working with 
much greater success. 

Four youths of the “sheik” type are being 
sought by the Cincinnati police as the group 
that abducted and robbed Walter Decker of 
$6,065 in cash and a diamond ring valued g 
$200. Mr. Decker, who is a salesman tor 
3arker & Friesens, jewelers at 409 Central 
Ave., was held up at 3rd and Rose Sts, fast 
week by a group, thrown into an automobile 
and carried to the outskirts of the City, 
where he was tied to a tree. He was carry. 
ing a satchel of money with which to cash 
the checks of the men who are employed at 
a railroad depot on W. 3rd St., this con- 
venience having been done by the jewelry 
firm for some time. Someone evidently fa- 
miliar with the bi-monthly practice of the 
firm concocted a plot and succeeded in get. 
ting away with the money. Apparently no 
tangible evidence has been gained by the po 
lice so far in their search for the robbers, 
but it is firmly believed that the four in 
volved in the robbery were young men. The 
loss of the money was partly covered by in- 
surance. 











Canada Notes 





Daniel Rosche has commenced a watch 
repair business at Regina, Sask. 

J. S. Jerome, jeweler, of Lloydminster, 
Sask., recently sustained a fire loss. 

Harry Wilder, jeweler, of Kingston, Ont, 
has given a chattel mortgage to Eleanor 
S. Smith for $3,000. 

The H. F. King Optical Co. of Montreal 
has purchased the Brown Optical Co., Ltd, 
of which H. F. King was formerly manager. 
The amalgamated businesses are carried on 
at 556 St. Catherine St., West Montreal. 

The Toronto section of the Amalgamated 
Optometrical Association of Ontario is as- 
sisting the College of Optometry of Can- 
ada in holding free public eye clinics, which 
take place at the College three times a week. 
The association expects to complete arrange- 
ments for such provincial-wide clinics at 
several Ontario cities. 

Edmund Scheuer, formerly president of 
the jewelry firm of Edmund Scheuer, -Ltd, 
Toronto, was the guest of the Primrose Club 
at a dinner given in his honor on Dec. 15th, 
when he was presented with an honorary 
life membership in the club. The presenta- 
tion was made by Arthur Cohen, as a ft 
cognition of Mr. Scheuer’s activities in social 
and benevolent work in connection with the 
Federation of Jewish Philanthropies with 
which he has been for many years identified. 
Mr. Scheuer in returning thanks for the 
honor conferred upon him gave some ir 
teresting reminiscences of his early efforts 
to promote the welfare of his co-religionists. 








The Reliable Jewelry Co. is the new style 


of the business formerly conducted 
Frank Huffman, Winnipeg, Manitoba, Can 
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TRADE CONDITIONS 


The jewelers located in the suburbs of Cleveland 
are sharing very poorly this Christmas. The 
downtown trade is getting the business and unless 
there is a severe period of wet or extremely cold 
weather the suburban trade will fare no better. The 
fne weather the city has enjoyed is responsible 
for existing conditions. People come down with 
3 list of proposed purchases and shop at their 
leisure. Had the weather been sloppy and cold 
there would have been a holding off of shopping 
and neighborhocd shops would have been patronized. 
Jewelry advertising occupied more space in the 
daily papers than other commodities. Jewelers 
from small towns have been making many trips to 
replenish stocks, and all report a very good holiday 


trade 





A. C. McKay, Michigan representative of 
the Wagner, Gilger, Cohn Co., is in from 
his territory and is assisting in waiting on 
the trade. 

The Hart Jewelry Co., Warren, O., was 
visited by burglars Dec. 15. They cut a 
hole in one of the windows and stole mer- 
chandise worth approximately $1,000. No 
clue has been found. 

The Harris jewelry store, New Phila- 
delphia, O., will have to vacate the present 
quarters owing to the Woolworth Co. having 
bought the premises. A new location has 
not yet been found. 

The Retail Merchants Board has sent out 
warnings that canvassers are offering pre- 
miums to housewives if they will purchase 
certain goods. The canvassers are “fakers” 
and claim to be from downtown stores. 

A meeting of credit jewelers is scheduled 
to take place on Dec. 29 to consider plans 
for forming a permanent organization. There 
are enough concerns in the business to form 
a strong body in the downtown section alone. 

Records of the United States District 
Court of Cleveland show that F. P. Scofield 
& Co., under date of Dec. 15, petitioned the 
court to be allowed to join the petitioning 
creditors of T. E. Weir, of Youngstown. 
The claim is for $511. 

A large number of optometrists gathered 
in Cleveland on Sunday to attend the lectures 
of Dr. Davies, of Ohio University, in con- 
nection with the extension course. The 
meeting was held in the rooms of the 
American Optical Co., and lasted from 10 
A.M. until 4 Pp. mu. 


Schultz Bros., pawnbrokers, 2284 E. 55th 
St, reported to police that thieves entered 
their store some time during the night of 
Dec. 18. Besides jewelry other merchandise 
was taken the value of which was not esti- 
mated. Entrance was gained through forcing 
4 window in the rear of the store. 

Among out-of-town jewelers in Cleveland 
last week on buying trips were W. M. Hale, 
Cuyahoga Falls; C. J. Welf, Matua; E. L. 
Aukerman, Norwalk; Mrs. P. J. Bergen, 
Barberton ; L. W. Wyckoff, Chagrin Falls; 
W. R. McCarthy, Amherst; L. S. Mosher, 
Akron; H. F, Pitkin, Akron; F, Smith, 
Youngstown ; Mr. Mink, Youngstown; Mr. 
rorter, of the George S. Dales Co., Akron. 
and Mr, Scatterday, of Akron. 

‘ Henry C. Osborn, president of the Ameri- 
oa Multigraph Co., has been elected to fill 
enna term of president of the 
eveland Better Business Commission, The 
offices of the commission were moved last 


“stantly. 
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week from the Statler Hotel to the eighth 
floor of the Federal Reserve Bank. The 
new quarters are much more commodious 
and pleasant in every way. Officers are still 
striving to eliminate the word “perfect” 
when applied to diamonds. Several credit 
jewelers have so far declined to comply 
with the commission’s suggestions regarding 
the word, and may be bulletined for it. The 
merchants’ contention is that the stones they 
are selling as perfect, fit the description 
accurately, and their reputation for honesty 
has been built up by their long established 
business. 

A sneak thief paid a visit to some of the 
downtown jewelry stores the middle of last 
week and got away with a three-stone dia- 
mond ring from the Scribner & Loehr Co., 
valued at about $1,000. The ring was not 
missed until the evening and the check up 
showed a counterfeit in its place. Nobody 
in the store could remember showing the 
rings to anybody answering the description 
of a suspect. This man first visited the 
Cowell & Hubbard Co. where his actions 
aroused suspicion, and the clerk waiting on 
him noticed that he had a ring in his hand 
which he kept concealed. Asked what ring 
it was he claimed he brought it along for 
size. An employe of the store followed him 
down the street but as he did not attempt 
to enter any other jewelry store the 
espionage was dropped. The description fur- 
nished the police is as follows: 42 to 45 
years of age, weight 140 pounds, dark com- 
plection and clean shaved. He was dressed 
in a dark suit and overcoat and wore a light 
fedora hat trimmed with black. He talked 
with an English accent and was extremely 
polite. 











Two negroes robbed the jewelry store of 
William Ash, at 1306 Franklin Ave., one 
morning last week and got away with a 
tray of diamonds and jewelry, valued at 
$1,400, according to the report made to the 
police. They left no clue. 

Local jewelry stores have been having a 
nice business for the past 10 days and the 
holiday season so far 1s reported to be satis- 
factory. Christmas shoppers have been 
thronging the stores and departments and 
there is current a generally optimistic feel- 
ing in the trade. 

Charles J. Farthing, well-known jeweler of 
Effingham, IIl., was killed early last week 
in an automobile when he tried to cross a 
railroad track. He waited while an east- 
bound train passed and then without look- 
ing, apparently drove into the path of a 
westbound one. He was killed almost in- 
He was known in the local whole- 
sale trade here and well liked by his friends. 

Travelers for the local wholesale con- 
cerns are all in for the balance of the year. 
The Christmas holiday rush is on with the 
dealers and they have no time nor inclina- 
tion to see the salesmen. Most of the men 
have been out for the past two months and 
have been having a nice business. There is 
a generally optimistic tone to the trade and 
the prediction of a good holiday business has 
been justified by the records of the sales 
books of the travelers. The men will be in 
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until after the first of the year, spending 
their time at their homes for the Christmas 
festivities and later reporting to head- 
quarters before getting into their territories 
again. 

Arthur W. Cuquet, of the Goldman & 
Cuquet Jewelry & Optical Co., at 7th and 
Olive Sts., was the victim of hoyse burglars 
during the absence of himself and family 
from his home one night last week. The 
robbers effected an entrance through a sec- 
ond floor window, evidently having climbed 
a porch and taking two suitcases packed 
them full of loot, consisting of linens, silver- 
ware and jewelry, valued according to the 
report made to the police, at $1,200. 

Two local baseball celebrities are reported 
having signed in the local jewelry league 
for the “hot stove” period of the Winter. 
Urban Shocker, pitcher for the New York 
Yankees and previously a star pitcher for 
the St. Louis Browns, is now with the local 
jewelry firm of Gerhart-Bauman Jewelry 
Co., 510 Washington Ave., for the Winter 
season. Also with the same concern in a 
similar capacity of a salesman is Harry 
Rice, a member of the St. Louis Browns. 

Lots of excitement was engendered on a 
recent afternoon when the private burglar 
alarm in the store of the Heffern-Neuhoft 
Jewelry Co., on Locust St., sounded. Em- 
ployes dashed into the street seeking the 
police and a crowd soon gathered expecting 
to see part of a daring holdup. Fortunate- 
ly, however, it was a false alarm, the 
burglar device in the work shop of the firm 
on one of the upper floors of the building 
having been inadvertently sounded by an 
employe. 

A robber smashed the front of one of the 
display windows of the store of the Jules 
Friton Jewelry & Gem Co., at 121 N. 7th 
St., one night last week. Using a brickbat, 
he hurled the missile at the glass and 
knocked a smal! portion out of one corner. 
The opening made by the shattered glass 
was not large so that the thief was only 
able to get what valuables were within 
reach. These consisted of several watches, 
a box containing some gold coins and some 
miscellaneous articles of jewelry, the value 
of which was small. The police were noti- 
fied by Chas. A. Hussman, president of 
the concern, and he made an inventory of 
the lost articles for them. 

The first annual dance of the newly 
formed South St. Louis Retail Jewelers’ 
Association, was held last week, at Al- 
hambra Grotto, on S. Grand Blvd., and was 
a great success. Several hundred persons 
attended including representatives of all the 
stores in the association, members of the 
local wholesale jewelry trade, and the ladies 
and friends. Music was furnished by a fine 
orchestra and the performers got little 
chance to rest, as the crowd was ready to 
dance without cessation until long after 
midnight. A number of attendance prizes 
were distributed. There were dances of all 
kinds, among them the latest rage, the 
Charleston. This had a number of fervid 
devotees and there might be said to have 
been about “57 different varieties” and 
many of the spectators found plenty of 
amusement in watching the performers ex- 
ecute the varied steps in this latest craze. 
The first dance was a great success and 
came as a fitting opening of the new Winter 
season for the members of the organization. 
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is closing out 


Barker Binneil, San Diego, 
his stock at 648 S. Broadway. 

The retail jewelers will keep their stores 
open evenings for the four days preceding 
Christmas. 

Feagans & Co. report that they have a 
force of 225 employes to take care of their 
big holiday trade. 

A little son of Ed Turner of the E, W. 
Reynolds Co. has been critically ill, but is 
apparently getting better. 

George W. Cureton, vice-president of the 
Newall Mfg. Co., Chicago, will, it is ex- 
pected, arrive here Jan. 4. 

Harry Phillips, traveling representative of 
C. F. Sischo & Sons, has returned from 
his Arizona trip. He reports fairly good 
conditions in that State. 

The Ernsting Co., San Diego, recently 
furnished three trophy cups for the Cali- 
fornia-Nevada golf tournament at the dis- 
trict convention of Kiwanis Clubs. 

Wm. Grieshaber, who has been in the 
material department of the E. W. Reynolds 
Co. for many years, is taking an extended 
vacation and has gone to Honolulu. 

The Guarantee Watch Co., of which Jack 
Solomon is manager, has opened for business 
at 701-703 Broadway Arcade building. Mr. 
Solomon was formerly in business in Chi- 
cago. 

B. G. Anderson, manufacturers’ repre- 
sentative with offices in the Broadway 
Central building, intends to go east just 
after Christmas and visit the factories he 
represents. 

E. A. George, wholesaler in the Title 
Guarantee building, intends to start for 
New York, Providence and other eastern 
points immediately after the holidays to re- 
plenish his stock. 

Carl Entenmann, 1018 W. 16th St., veteran 
manufacturing jeweler, has been devoting 
his efforts specially to Masonic jewels and 
emblems recently. He has long been known 
for this class of work. 

Charles H. Clark, 801 S. Spring St., has 
fully recovered his health and is able to be 
in his store daily. He has gained about 30 
pounds in weight since he was operated on 
in Cincinnati some months ago. 

Wm. E, Phillips, manufacturers’ agent, 704 
Title Guarantee building, has been having 
his offices further remodeled, installing new 
display counters and wall cases, thus en- 
abling him to show his stock to better ad- 
vantage. 

George L. Bannister, head of the jewelry 
department of the May Co., has added be- 
tween 25 and 30 to his sales force for the 
holidays. This includes the watch depart- 
ment, clock department, novelties and other 
departments similar in character. 

Dr. L. D. Meador, optometrist, is now 
located with Charles H. Clark Co., in the 
latter’s jewelry store, 801 S. Spring St. He 
has a fully equipped office outfit and is pre- 
pared for any kind of optometric or optical 
service. 

H. W. Slaudt, of Koke, Slaudt & Co., is 
back after a very successful business trip 
up the Coast as far as Seattle. He reports 
the outlook for that section as altogether 
encouraging. He plans to leave for New 
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York and the east immediately after Christ- 
mas. 

R. H. Whitehead, president of the New 
Haven Clock Co., is expected to be in Los 
Angeles in a few days to complete arrange- 
ments by which the E. W. Reynolds Co. 
will become distributor for the clock com- 
pany on the Pacific Coast, and also arrange 
for a campaign of national advertising. 

L. G. Balfour, Attleboro, Mass., manufac- 
turer of fraternity jewelry and similar mer- 
chandise, has opened an office at 203 
Jewelers’ building. The office is in charge 
of P. R. Reynolds, who came here some 
months ago from Kansas City, Mo. The 
same concern has a branch in San Francisco. 

B. H. Berson and Jesse Measer, of the 
3erson-Measer Co., have returned from 
their trip to San Diego and Imperial 
Valley. They give a favorable report on 
business, which they say is much better than 
a year ago. They found a demand especially 
for wrist watches and military strap 
watches. 

Louis Levin, certified watchmaker, in the 
Jewelers’ building, reports a constantly in- 
creasing demand for dials on which the cus- 
tomary numerals are omitted and letters 
forming names are substituted, an idea 
originating with him. He expects soon to 
make a display of such dials in the win- 
dow of a leading bank. 

The Automobile Club of Southern Cali- 
fornia, the membership of which is now over 
110,000, is still issuing the club emblem 
designed about 10 years ago by Wallace 
Ginder, who was then designer for Brock & 
Co. Many thousands of these emblems are 
to be seen on cars not only on this Coast 
but even east of the Rocky Mountains. 

A. H. Sonnendecker, formerly watch- 
maker, having his office at 704 Title Guaran- 
tee building, but recently a member of the 
firm of Smith & Sonnendecker, doing busi- 
ness on Whittier Boulevard, east of Los 
Angeles, has returned to his former loca- 
tion in the Title Guarantee building and is 
again confining himself to watchmaking. 

E. H. Harrington, recently with the New 
York Pen Store, Long Beach, has come to 
Los Angeles and opened a new “Watch and 
Pen Hospital” at 817 W. 3rd St., next door 
to the location formerly held by Ed. Peter- 
son. Mr. Harrington, before coming to 
California several years ago, was for 14 
years in one location in Denver, Colo. Be- 
sides watches he will carry a full line of 
pens and pencils in his new store. 








San Antonio, Tex. 





The McNeel Jewelry Co. has employed 
Mr. L. H. Houser, Mrs. L. W. Higson and 
Miss M. Ray to assist during the holiday 
season. 

Robert Rubenstein, of Rubenstein & Son, 
of New York, and B. F. Swarlsberg, Bruner 
Watch Co., of New York, spent several 
days in San Antonio and were given the 
kind hospitality of B. Sadovsky, manager of 
the Alamo Jewelry Co. 

Mrs. M. Brenner is the new saleslady 
employed by the Bell Jewelry Co. E, A. 
Louis, formerly of Houston, Texas, is the 
new engraver employed by the concern. H. 
Hale and C. Lamb, both of San Antonio, 
are the new men employed by the concern 
to assist during thé Christmas season, 
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Wm. Capurro has moved his store to a 
new location at 523 E. Houston St., where 
he has fitted up a complete store to accom. 
modate his business. The street floor has 
wall cases on one side and a line of show 
cases on the other, all in mahogany finish 
Back of the show cases is a continuous Jing 
of plate glass mirrors. There are two 
mezzanine floors, the front one occupied by 
the watch repair department and the rear 
one by the jewelry manufacturing and re. 
pair department. In the rear is the optical 
department which is in charge of W, A 
Sedgewick, optometrist. Mr. Capurro has 
recently added to his jewelry lines a line of 
sterling silver and high grade plated ware 








Pacific Coast Notes 





The Harry Jacoby Estate of Oroville 
_ is retiring from business. 

C. Shork, jeweler of Genesee, Idaho, 
is ikea a sale with the intention of mov- 
ing away. 

Andrew M. Nelson of Arlington, Wash, 
advertises that he is closing out his business 
and is selling his stock and fixtures. 

Primrose & Selby, jewelers of 826 Main 
St., Ventura, have greatly enlarged and im- 
proved their store and have added many new 
items to their already somewhat complete 
lines of stock. 

Taylor Jacobson, Fullerton, Cal., has noti- 
fied the police of that community that a 
man giving the name of “George Adams” 
and the address of 1261 Orange St., Red- 
ondo Beach, cashed a fraudulent check of 
$33, in purchasing a watch from the jewelry 
store. Police found that the beach address 
was fictitious. The man who appeared to 
be about 60 years of age was very neatly 
dressed. He told Jacobson that his son had 
given him a watch for a present and he 
wanted to exchange it for a better timepiece, 
paying the difference by check. Merchants 
of Fullerton have been warned not to ac- 
cept checks from strangers. 

Three bandits, on Dec. 9th, raided the 
jewelry store of J. T. Chalstran, Corning, 
Cal., and escaped with diamonds valued 
according to early accounts at several thou- 
sand dollars. The jeweler had gone home 
to dinner, leaving the stones in his window 
and intending later to return and lock them 
in the safe. The thugs parked their car 
in front of the store. One of them remained 
in the machine. Another held up the traffic 
at the point of a revolver and the third 
smashed the glass in the window and, reach- 
ing in, scooped up a handful of stones. 
Citizens, attracted by the breaking of the 
glass, as well as those held up, gave chase 
as the bandits drove away, but they mag 
aged to elude their pursuers. 








Attention is again directed to the at 
nouncement made by Postmaster General 
New a short time ago to the effect that with 
the co-operation and support of the public, 
he intends to put the post office on a holiday 
basis and have no mail delivery on Christ 
mas Day. For this reason, retailers, whole- 
salers and manufacturers in every line of 
industry are urged to stress this point with 
their customers and arrange in every Way 
to mail letters and packages sufficiently 
early to have them delivered before Christ 
mas. 
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M. E. Edelstein, of the Illinois Watch 
Case Co., Elgin, Ill., is visiting San Fran- 
cisco. 

Nathan J. Glass, of the N. J. Glass Co., 
has been elected Worshipful Master of the 
Doric Lodge, F. & A. M. 

A week’s business trip in southern Cali- 
fornia is being taken by William Marshall 
with the Burr W. Freer Co. 

Arthur Sinclair, of Jas. Apffel, Los 
Angeles, is calling on the trade here in the 
interests of the Apffel factory. 

Burr W. Freer, president of the Burr W. 
Freer Co., is going east to visit his factories 
and will not be back for several weeks. 
Joe Granat, of Granat Bros., manufac- 
turing jewelers, Mission St., has just re- 
turned from New York. His visit east 
was in the interest of the firm’s mounting 
line. 

Word has been received from several of 
the better class jewelers of Fresno, Cal., 
that in spite of the fact that numerous 
jewelry auctions are being held, business is 
very satisfactory. 

Mrs. Eugene Wachhorst, widow of the 
late Eugene Wachhorst of the famous Sac- 
ramento store, is visiting the city. The third 
generation of the family is now running 
the Wachhorst establishment. 

From his representatives in Europe, Fritz 


Barkan, diamond importer, 704 Market St.,, 


has received word that all conditions point 
to an increase in the price of diamonds, 
particularly in the better class of merchan- 
dise. 

George H. Davis, manager of the Seattle 
office of A. I. Hall & Son has been elected 
president of the Allied Seattle Jewelers’ 
Association which is composed of members 
of all branches of the jewelry trade in 
Seattle. 

R. H. Whitehead, vice-president and gen- 
eral manager of the New Haven Clock Co., 
is making his first trip to this and other 
Coast cities, calling on the trade. After his 
trip to the leading cities, Mr. Whitehead 
will return to New Haven, Conn. 

It was reported last week that the Key- 
stone Watch Case Co. has decided to dis- 
continue keeping stock at branch offices. This 
would mean the closing of the local office 
at 150 Post St. No notice to the trade on 
the subject has yet been sent out by the 
watch case company. 

Retail jewelers visiting the trade include: 
C. Mantele, Stockton; Earle Bothwell, San 
Jose ; Fritz Graff, Elmhurst; E. M. Weed, 
Richmond; O. A. Poulsen, Richmond; L. 
A. Mead, Santa Clara; J. J. Baker, Palo 
Alto; A. E. Bartholdi, Elmhurst; and C. 
M. Bruner, Santa Rosa. 

_C. C. Gross, manufacturers’ representa- 
tive, has returned from a swing around the 
circle, from the Pacific northwest, to EI 
Paso, Texas. He stated that he had found 
conditions very much better this year and 
he had found the dealers looking forward 
to a very satisfactory business. ‘ 

December business is especially brisk with 
leading silverware houses on the Coast. The 
International Silver Co. is extremely busy, 
according to Edward V. Saunders, Coast 
manager for the company. Holiday busi- 
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ness seems to have started earlier than usual 
in the opinion of Charles E. Fisher, office 
manager for the W..B. Glidden Co., repre- 
sentatives of R. Wallace & Sons’ Mfg. Co.; 
Silverware demand is big this year with the 
Gorham Co., and Edson Adams, who some 
months ago took over the Reed & Barton 
line, said that business is proving very goed. 
At a meeting of the nominating com- 
mittee of the western district, National 
Jewelers’ Board of Trade, held on Dec. 5, 
Prentiss A. Rowe, recently elected vice- 
president of A. I. Hall & Son, was unani- 
mously nominated as a candidate for a direc- 
tor. Mr. Rowe’s candidacy will be balloted 
on at the annual meeting of the western 
district, National Jewelers’ Board of Trade, 
to be held in January. The nominating com- 
mittee consists of: Burr W. Freer, chair- 
man; A. W. Huggins and L. W. Kaye. 
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The M. J. Kalin Co., with offices on the 
seventh floor of the Security building on 
Grand Ave., has announced that it will move 
into new quarters on the sixth floor of the 
same building after Jan. 1. 

E. Starkey, retail jeweler at Waterford, 
Wis., is now able to be in the store, after 
being severely ill for the past five weeks. 
He visited in Milwaukee last week and 
stated that he feels very much better and 
expects to gain in health. . 

Lester Hall, Janesville, Wis., has been 
added to the force in the shop of Fred J. 
Theleman, manufacturing jeweler. Mr. Hall 
comes to the Theleman firm from the Parker 
Pen Co. at Janesville. He formerly worked 
for jewelers in that city.. 

The Tegtmeyer Realty Co., of Milwaukee, 
has been organized with a capitalization of 
$100,000 by Archie Tegtmeyer, well-known 
retail jeweler in Milwaukee; M. S. Sheridan 
and Hattie Tegtmeyer. The stock consists 
of 1,000 shares with a par value of $100. 

Edward F. Mechler & Son, at Marshfield, 
Wis., has a window display for the Christ- 
mas season which is attracting considerable 
attention because of the thought behind it. 
It shows the humble birthplace of Christ in 
Bethlehem and miniature carved figures are 
placed around it. 

In a report prepared by the Amateur 
Trapshooting Association, C. W. Olney, 
well-known retail jeweler in West Allis, 
Wis., is rated as being the best shot in Wis- 
consin. Mr. Olney holds several sectional 
titles in addition to this, and is one of the 
best-known trapshooters in the country. 

Louis Burmeister, of the E..H. Warnke 
Co., manufacturing jeweler, has been named 
district secretary for Wisconsin and Minne- 
sota by the American Numismatic Associa- 
tion. Mr, Burmeister is one of the most 
prominent collectors of old coins and stamps 
in this section of the country and is an au- 
thority on them. He is also a member of 
the American Philatelic Society. 

Retail jewelers who visited in Milwaukee 
last week included: E. Wegener, Beaver 
Dam; A. J. Brill, Kiel; William Liulevich, 
Racine: E. A. Eichstedt, Random Lake; M. 
Schneider, Burlington; Arthur Jones, Wau- 
kesha; J. Brehley, Cudahay; J. B. Davis, 
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Lake Mills; E. A. Jones, Portage; W. H. 
Shaver, Delavan; William Endlich, Kewa- 
skum, and F. E. Kiehl, Waukesha. 

The Sam H. Magdal jewelry store at 
Monroe, Wis., has been moved frony.its old 
location in the White building to the new 
business building known as the Eugene 
block. The interior of the store and win- 
dows have been entirely remodeled to fit the 
requirements of a high-class jeweler’s estab- 
lishment. The fixtures and woodwork are 
of mahogany finish. The formal opening of 
the store was attended by a number of the 
residents of Monroe. 

R. L. Schlick, who operated a retail 
jewelry firm at Rice Lake, Wis., for a num- 
ber of years, held the formal opening of his 
new store at 6601 Greenfield Ave, West 
Allis, last week. Mr. Schlick has one of 
the best business locations in that city and 
his friends in the jewelry business look for 
him to have a successful trade. A number 
of the Milwaukee wholesale and jobbing 
jewelry firms sent congratulations and visit- 
ed the new store. 

A. F. Weckerle and Henry Derus, repre- 
sentatives of the O. F. Bingenheimer Co., 
wholesale jewelry house in Milwaukee, are 
assisting in the local office during the Christ- 
mas rush. They report that retail jewelers 
in their territory are experiencing a better 
business than they had last season and that 
the Christmas shopping started earlier this 
year. The Bingenheimer company will re- 
main open nights to accommodate its cus- 
tomers who are unable to come into the of- 
fice at any other time. 

The Christmas number of Material 
Thoughts, published by the William F. Goll- 
berg Co., jewelers’ supply house in Milwau- 
kee, has been mailed to 1,200 jewelers in the 
middle west. The bulletin is printed in green 
and white to carry out the Christmas colors. 
A good article is published in the issue 
about the origin of Christmas and some of 
the customs which have come down through 
the years. Another article describes the 
“American Home,” which has been built and 
sent to France by a buliders’ association. 








Atlanta, Ga. 


J. J. Scheff and George Springer, both of 
Ewing Bros., wholesale jewelers, made a 
week-end trip to the mountains Saturday on 
a fishing trip. Both report having had an 
excellent time. 

W. W. Turner, Cedartown, Ga:; A. H. 
Kirkland, Columbus, Ga., and Joseph E. 
Edwards, Jackson, Ga., were among the out- 
of-town visitors in Atlanta during the week. 
They report good Christmas trade. 

Joseph G. Sellars, for years with the firm 
of Maier & Berkele of this city, has resigned 
to accept a position with the Gorham Mfg. 
(Co., Providence, R. I. He will have charge 
of the territory in Georgia, Alabama and 
Florida. John Madigan, for many years 
manager of the Gorham branch office here, 
has secured a year’s leave of absence and is 
going to Chicago for the Gorham concern, 
it is understood. 











In Portland, Ore.,. Alfred Manning has 
been sentenced to serve one year for smash- 
ing a window in the store of F. L. Miller. 
Merchandise worth $1,000 was recovered. 
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Vase for Large Flowers 
A Hawkes reproduction of an old 
Waterford design of the Period 

1786 to 1810 


HAWKES WATERFORD GLASS 


PUT A FEW PIECES IN YOUR WINDOW TO 
ATTRACT PEOPLE WHO BUY GOOD THINGS 


The revival of the fashion for Waterford is creating 
a big market for Hawkes reproductions. Even 
owners of genuine antiques admire and buy Hawkes 
facsimiles of famous old patterns because they have 
the true characteristics and spirit of the original 
Irish pieces—the weight, the color, the hand cutting, 
and the humming, unforgettable ring that long ago 
gave birth to the description “Singing Waterford.” 
Put your store in the vanguard of those who can 
furnish Hawkes Waterford. Made in stemware, 
bowls, vases, plates, celery trays, decanters, nappies, 
etc. 


Advertised nationally in “House and Garden” 
starting with the October issue. 


Send for photographs and prices 


T. G. Hawkes & Co. 


Corning, New York 


New York City Showroom: 542 Fifth Avenue 
Pacific Coast Office: 140 Geary St., San Francisco 
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BORRELLI & VITELLI | 
wish to ertend to all their patrons | 


A Merry Emas 










and 
QZ Happy and Prosperous | 
Pew Year | 


366 Fifth Avenue New York City 















Y/E wish to announce to 
the trade that we are 
now in the market with our 
new One-piece, 18K Dinner 


Ring. 
To Jobbers and Manufacturers Only 


Gemart Jewelry Mfg. Co., Inc. 


121 Canal St. New York City 
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The Carrell Jewelry Co., Bessemer, will 
enlarge its store on Jan. 1, to take care 


of the growing business. On this date the 
store will be moved from its present loca- 
tion, corner of 19th St. and Second Ave., 
to 204 19th St., which building will be re- 
decorated and improved generally. 

The Christmas holidays this year have 
been practically free of jewelry thefts. For 
the first time in a number of years the city 
this Christmas was free of floating penny- 
weighters, sneak thieves and other jewelry 
thieves. There have been a few bad check 
men plying their trade, but not as many as 
usual. 

A couple were arrested in Birmingham 
by Detectives McAdory and Brannon, of 
the city force, on the charge of passing a 
number of worthless checks on jewelers 
and others here. Over $250 worth of these 
checks are now in the hands of the police, 
who say the record of this couple will be 
investigated in other States. 

Arrangements are being made for award- 
ing the 1925 silver loving cup, offered an- 
nually by the Anniston Exchange Club. Ths 
award will be made by a committee, and 
the cup will be given to the man or woman, 
who in the opinion of the committee ac- 
complished the most unselfish good for 
Anniston during the year 1925. 

A man who used the name “F. A. G. 
Prince” was arrested by Detectives Propst 
and Walton, of the Birmingham city force, 
and locked up in jail on the charge of 
forging and passing a number of checks on 
retail jewelers and other merchants of 
Birmingham. There were several checks, 
but all of them were for small amounts. 

The retail jewelry trade has been better 
this Christmas than for a number of years, 
according to several of the Birmingham 
jewelers. More cash was in circulation this 
Christmas than there has been since the 
World War, jewelers say. Christmas buy- 
ing commenced considerably earlier than 
usual this year and continued steadily up 
until the last day. 

The Birmingham News silver loving cup 
for the year 1925 is on display at the retail 
jewelry store of Reid Lawson, Inc., and 
sa work of art. The design for the cup 
was selected personally by Mr. Lawson. The 
cup contains 110 ounces of silver. It is 
214% inches high without the base and 2714 
inches high with the base. It is 34 inches 
across the handles from tip to tip. The 
cup was made by the Gorham Co. and cost 
$500. Soon after New Years the cup will 
be presented by a committee composed of 
members of the civic clubs and other or- 
ganizations of the city, to that man or 
woman who in the opinion of the commit- 
wee has rendered the most unselfish good to 
Birmingham during the year, 1925. 

H. T. Wilson, convicted in Birmingham 
Oct. 3, 1924, on charges of forgery and 
Passing worthless checks and sentenced to 
ix months in jail in each of four cases, 
and who escaped from the Jefferson county 
Jail in Birmingham on Aug. 14, 1925, is 
now serving from 6 to 14 years in the State 
Prison of Montana at Deer Lodge, accord- 
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ing to a letter received by Sheriff J. T. 
Shirley in Birmingham. Wilson was con- 
victed on the charge of forgery in Mon- 
tana, under the name of “H. T. Holland,” 
but his identity was established by finger- 
prints. So far as Alabama officers are con- 
cerned, Wilson will be allowed to serve 
his term in Montana, as no effort will be 
made to bring him back to Birmingham. 











C. H. O’Byron, another veteran of San- 
som St., is able to be back at his watch 
material establishment, after a 10-days’ ab- 
sence caused by a severe attack of indiges- 
tion. 

The trade has been notified that the busi- 
ness conducted as the Kimmel & Fliegner 
Co., 726 Sansom St., has been dissolved. The 
business thereafter will be continued at the 
same address by I. Kimmel, alone. 

A slight improvement is reported in the 
condition of J. F. Neill, veteran of Sansom 
St. and secretary of the Sansom Street Busi- 
ness Men’s Association, who is confined to 
his home by a severe attack of illness. 

Lindsay Mcllvaine, for many years em- 
ployed by O. E. Miller, Jenkinstown, Phila- 
delphia, but who has been for some time in 
Chambersburg, Pa., is back in town and ex- 
pects to again become associated with the 
jewelry business here. 

Aisenstein & Gordon, wholesalers on San- 
som St., are making their old friends happy 
at this time by a gift of a handsome little 
memorandum book, done in finely tooled 
leather with gold ornamentation. The memo 
pad, gilt edged, can be taken out when 
filled and replaced by another inset. 

Two suits have been filed in the municipal 
court here against the Parkside Jewelry Co., 
114 N. 40th St., one by Luria & Son, New 
York, to recover $563 for merchandise 
claimed delivered and the other by Jacob 
Winderman, 253 S. 2nd St., this city, who 
sues to recover $326, also claimed due for 
merchandise. 

Vigilance of a clerk in a pawnshop at 
South and 13th Sts., caused the arrest of a 
negro who attempted to pawn a revolver 
and some pieces of jewelry. The clerk 
called the police and two detectives arrested 
the negro. The police believe him respon- 
sible for a number of robberies of homes 
and stores in the northern part of the city. 

Sansom St. and other sections of the 
wholesale jewelry district have been under 
heavy police guard during the holiday sea- 
son, both uniformed and plain clothes men 
heing on duty through the day, while more 
patrolmen have been scattered through the 
district at night. Thus far no robberies 
have been reported in the district through 
the rush period. 

A number of New York and Philadelphia 
jewelry buyers were present at the Phila- 
delphia Art Galleries last Thursday at the 
sale of the collection of jewels of the late 
Lillie M. Morgan. The collection included 
several rare Oriental and other pieces, mostly 
in diamonds, emeralds and sapphires and fair 
prices were realized. Many of the pieces 
were bought by local dealers. 

Because of the necessity of overtime work 
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during the pre-holiday rush, ‘Athletics, ine 
cluding principally bowling, has had to take 
a back seat among the employes of Fulmer 
& Gibbons, manufacturing jewelers at 10th 
and Sansom Sts., but after the New Year, 
activities will be resumed on the alleys and 
a regular schedule established for the rival 
teams, which have been organized as the 
Diamonds, Rubles, Sapphires and Emeralds. 

The administrator of the estate of the late 
Samuel Deutsch has sent out checks in full 
payment of all accounts due from the estate. 
As yet the Deutsch store on Sansom St. has 
not been disposed of, although it is under- 
stood several offers have been made for it 
and the good-will. The Deutsch building 
likewise is still held, but it is expected it 
will be put on the market. 

Harold L. Wertheimer, at one time con- 
nected with the trade, committed suicide in 
the St. James hotel here by shooting. He 
was a veteran of the World War and the 
suicide is laid by those who knew him best 
to the effects of shell shock suffered in 
France where he served in the ambulance 
corps and was cited for the Croix de Guerre 
for bravery under fire while rescuing 
wounded. He was found dead in his room 
at the hotel. He had seated himself in front 
of a large mirror, placed: the revolver to 
his head and sent a bullet into his brain. 
Mr. Wertheimer, who had a large circle of 
friends, was only 26 years old and lived 
with his uncles, Moses and Simon in Oak 
Lane, a suburb. 











‘Local retail jewelers report an active and 
what appears to be a prosperous holiday 
business. ; 

The Metal Arts Co., 77 South Ave., Ro- 
chester, N. Y., has submitted to the police 
department a list of the articles stolen from 
the sample cases which were taken from a 
salesman’s car on the night of Dec. 10. The 
articles which can be easily identified if they 
are presented for loan, have the imprint of 
the Metal Arts Co. on the inside of the ring 
and each ring has a design number stamped 
in large numerals inside of the ring shank. 
The missing articles include 25 rings stamped 
with the quality “10K gold, Metal Arts 
Company, Rochester, N. Y.” and the design 
number. ‘One smaller case, which holds 23 
rings was partially filled with the same type 
of merchandise. Two trays of class rings, 
each tray containing 24 pins and one small 
green box containing six fraternity pins, 
set with genuine hald pearls were also taken. 








Business Troubles 


A voluntary petition in bankruptcy has 
been filed by Harold W. Wixson, Ellsworth, 
Minn. 

A voluntary petition in bankruptcy has 
been filed by F. Wade, Sulphur, La. The 
assets are said to be $3,542 and liabilities 
$6,503. 

A voluntary petition in bankruptcy has 
been filed by Philip Hatowski, Chicago, The 
assets are $300 and the liabilities are $14,740. 
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That this depgrtment shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with THE 
Jewelers’ CircuLar regarding any advantageous 
device or plan which they are utilizing in con- 
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nection with their business. 











Getting Ready for 1926 





Written Expressly for The Jewelers’ Circular 




















PHis is the season when all advertising 

managers are planning their appropria- 
tions for the coming year. How to select 
the most valuable one—the paper that will 
reach the largest number of readers inter- 
ested in their merchandise—is sometimes a 
dificult problem. It was one that was 
solved very effectively, however, by L. A. 
Witherill, of Syracuse, N. Y. The firm 
killed two birds with one stone by staging 


one favorite paper upon which the 
whole family depend for their knowl- 
edge of prices upon the different com- 
modities in which they must invest 
from time to time. 

We want to know which is your 
favorite. 


OUR COUPON SALE 


will give us this information. When we 
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the prices quoted it was necessary for the 
customer to clip the coupon and bring it in 
with him. Most people were rather flattered 
in feeling that they were assisting in shaping 
the advertising policy of the firm, and this, 
coupled with the really attractive merchan- 
dise and prices, induced considerable buying 
in the usual dull period. 

Each of their windows was filled with at- 
tractive merchandise at special prices. One 








A. H. WITHERILL, SYRACUSE, N. Y., FEATURES PEARLS WHILE THE LEVYTANSKY JEWELRY CO., SAN FRANCISCO, CAL., SHOWS REQUISITES 


a sale of post-holiday merchandise at re- 
duced prices, and at the same time getting 
a line on the paper read by the largest 
number of their customers. They took a 
half page in each of the three daily papers, 
in each of which they. quoted a number of 
items very attractively priced. Each item 
was blocked off in a little square and each 
square also contained the name of the paper 
in which the advertisement appeared. At 
the top of the page was the heading: 


GREAT COUPON SALE 


In every household there is usually 


FOR THE HOME 


receive the coupons they are all care- 
fully counted and credited to the news- 
paper from which they are clipped. 
Thus we are able to determine which is 
the best, the second best and the third 
best, and we distribute our advertising 
accordingly. So you see how valuable 
this information is to us and why we 
are willing to offer you very extraor- 
dinary inducements to bring your coupon 
here during the week of our Big Cou- 
pon Sale, 


. 


In order to secure the advertised items at 


of them attracted especial attention from 
all of the feminine sex. Knowing that sim 
ulated life attracts far quicker than any- 
thing else, they borrowed a model attired 
in ball gown, placed a jeweled coronet up 
her head and several strands of synthetic 
pearls about her throat, and displayed the 
figure prominently in their window, together 
with numerous strands of pearls, many 
them: in satin lined cases. It being the 
height of the Winter festivities these beat 
tiful strands, at reduced prices, moved ve? 
rapidly. 


Many jewelers do not care to conduct 
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Storekeeping Department 











sales, and rely upon quality rather than the 
price to move their merchandise. In such 
a case they make an appeal to the pride 
of the householder. An exceptionally good 
piece of advertising prior to the New Year 
season was that of the Levytansky Jewelry 
Co.. San Antonio, Tex. The ad was bor- 
dered with little New Year’s bells, and read: 


New Year Calls 


Civilization boasts no ceremony 
older than the beautiful custom ot 
receiving one’s friends at the portal 
of the New Year. Probably you al- 
ready have a suitable punch bowl, 
sufficient glasses, trays and cake plates 
for the occasion, but if by any chance 
you lack anything of the kind bear in 
mind that we have an_ especially 
beautiful—and as to certain items, 
novel—display from which you may 
choose replenishment. 


Their window display neatly complemented 
the ad showing tea and coffee sets on silver 
salvers, etched glassware, silver cake trays 
plain and embossed, other pieces of hollow 
ware and flatware, the whole topped with 
two big lamps with art glass shades. The 
window steps were covered with drapes of 
black velvet and several massive candle- 
sticks held red tapers. On the wall was 
hung a painting of Father Time with his 
scythe. 

A novel idea in the getting up of effective 
ads has been tried out by Edward Hudgens, 
of Galena, Kan., for the past year, and 
found to be very successful. In speaking 
of his plan Mr. Hudgens said: “In getting 
up my advertising I formerly employed ad- 
vertising experts, none of whom were resi- 
dents of this community. But these ad 
writers, though undoubtedly clever, never 
gave me exactly what I wanted, due to the 
fact that they could hardly be expected to 
know the exact selling conditions of this 
community and the lines I wished to push 
most prominently. Finally, in thinking over 
the matter I came to the conclusion that 
‘home talent’ might help me out. The plan 
has been an unqualified success ever since 
I inaugurated it. Each month I offer a 
series of merchandise prizes, in the sums 
of $10, $5, $2.50 and $1 for the best ads 
suitable for newspaper use. There are no 
strings to my offer. Nobody is asked to 
purchase anything. The ads submitted be- 
come my property, to do with as I see fit. 
I seldom use any of the ads as a whole, 
but from nearly all of them I get one or 
more ideas that I can fuse together into a 
Practical whole. Since adopting this plan 
my husiness has increased fully 30 per cent., 
and not only have the effectiveness of my 
ads increased, but the ad writers have nearly 
all become my regular customers, and have 
brought others with them. In order to 
stand a chance of writing the best ad, a 
Person naturally has to visit the store, ex- 
amine the merchandise and get the prices— 
all of which tends to securing their own 

trade, for it is natural for a man to buy 
the goods about which he knows the most. 
Ads are submitted each week but only 
monthly prizes are awarded. Each piece of 
copy must be up to date when submitted. 
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The plan has drawn a lot of attention to 
my store and lines, and .that is what gets 
the trade. It is the best advertising and 
does the work better than any kind I ever 
had—and it is the least expensive. 





Two Attractive Displays by K. Fal- 
kenberg, Walla Walla, Wash. 





ERE, are two very attractive window 
displays of the enterprising jeweler, 
K. Falkenberg, Walla Walla, Wash. Mr. 
Falkenberg always keeps his displays up to 
the minute and shows timely, attractive 
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Suggestion Creates Business 





GLAVICR’S, of Los Angeles, on its Christ- 
mas advertisements made use of holly 
wreaths to enclose suggestions of “Gifts to 
Him” and “Gifts to Her.” The list was in 
small print and close together in order to 
come within the wreaths, but these sugges- 
tions were merely added to the bottom o1 
a big advertisement in large print. 
Another firm, Nordlinger’s, now consoli- 
dated with Brock’s, advertised specifically 
that 
FATHER—will appreciate a fine watch. 





VASES AND TIMELY GIFTS FEATURED IN THIS WINDOW BY K. FALKENBERG, 
WALLA WALLA, WASH. 


merchandise which never fails to arrest at- 
tention. The first window in the picture 
displays beautiful pottery, vases and a 
variety of dainty gifts, suitable for the 
home. These articles are found in Mr. 
Falkenberg’s gift section. 

The other window contains an inviting 
display of ladies’ and men’s wrist watches 
and men’s pocket watches. The beauty of 








BIG BROTHER—has constant use for 
a fitted suitcase in choice leather. 
SISTER—will delight in any one of 
a score of dainty femininities such as 
a bead necklace, lip stick, or mesh 

bag. 

MOTHER—will approve heartily of a 
14 K. gold hatpin or veil clasp, or 
perhaps a picture frame in fine leather. 





HERE A RICH DISPLAY OF WATCHES BY THE SAME JEWELER 


the display is enhanced by a rich vase 
placed on either side of the window. The 
fixtures and furnishings in the store are 
exceedingly attractive and no effort was 
spared to make the entire store one of 
beauty and impressiveness. 


Have you tried placing a small daily poster 
in a silver frame in one corner of your win- 
dow, and given thereon a Daily Gift Hint? 
Before it group on a gay silk scarf the spe- 





(Continued on page 109) 
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Jewelers’ Merchandising Calendar 





Up-to-the-Minute Suggestions for the Progressive Jeweler 


Written Expressly for The Jewelers’ Circular 














J-A-N-U-A-R-Y 
ANUARY was not one of the original 
months in the Roman Calendar, but was 
added with February by the Roman 
Emperor Numa Pompilius in the year 672 
B. C. The name, January, was taken from 
the Roman deity Janus, who presided over 
open doors and is thus a fitting name for 
the opening month of the year. But while 
January 1 was popularly regarded as the 
beginning of the year it was not until 1752 
A. D. that it became the legal beginning of 
the year, as March 25 was the jegal begin- 

ning of the year until that time. 

New Year's Day 

In ancient Rome all tradesmen worked a 
little for luck’s sake on this day so that they 
might have constant business throughout the 
entire year. In the middle ages people sus- 
pended business entirely believing that a loss 
or mistake in business on this day would 
continue through the whole year, 

The habit of seeing.the old year oft and 
the new year in and also the habit of paying 
calls on New Year’s Day originated in 
Scotland about 500 years ago. It was the 
custom for the young mén to claim a kiss 
from the first unmarried woman they should 
meet in each house. : 

Birthstone” » 

Garnet—signifying constancy and fidelity, 
power, grace and victory. 

Flower 

Snowdrop—signifying Hope. 

Anniversaries and Holidays 


1. New’ Year’s Day. 

2. 150th Anniversary of the raising of the 
first American flag at Cambridge, Mass. 

8. Anniversary Battle of New Orleans, 
1815. (La.) 

17. Benjamin Franklin’s Birthday. 

19. Robert E. Lee’s Birthday. (Fla.; 
Ga.; Miss.; Tenn.; S. C.; N. C.; Va.; Ala.; 
Ark.) 

21. Stonewall Jackson's Birthday, 1824. 

25. Robert Burns, born, 1759. 

29. Carnation Day—William McKinley’s 
Birthday. 

31. Child Labor Sunday. 


States Admitted to the Union 


Georgia, 1788. 
Utah, 1896. 

New Mexico, 1912. 
. Connecticut, 1788. 
26. Michigan, 1837. 
29. Kansas, 1861. 


Symbols and Sentiments 


OaPN 


ge Onyx 
Guardian Angel .................-.. Gabriel 
Special Apostle................ Simon Peter 
FO eS Aquarius 
SE cca dpaceesbesdons Light- Blue 
SPECI POCO TET Garnet 


“The gleaming garnet holds within its sway 
Faith, constancy: and truth to one alway.” 


Popular Symbols . 

New Year's Day—The infant New Year 
and the aged Old Year, Father Time with 
his scythe, hour-glass, zodiac sign, bells. 

January Weddings—Brides and grooms, 
cupids, hearts, rice and old shoes, church 
and altar, wedding scenes, orange blossoms, 
wedding bells, confetti. 

Thrift Week—Beginning on Benjamin 
Franklin’s birthday, hence Franklin’s bust 
and portrait, his thrift sayings, Poor 
Richard’s Almanac, bank books, banks, etc. 

Southern Tourists—Seashore, _ bathing 
girls, aquatic sports, golf and other sports, 
dancing and cafe scenes, all symbols of the 
pleasures of the warmer climate of the 
south, travel. 

Carnation Day—Carnations, pictures and 
busts of McKinley, draped with silk flags 
and mourning. 

Winter Sports—Skating, skiing, hockey, 
Winter scenes, trophies. 

Indoor Festivities—Dancing and _ opera, 
fans, gloves, dainty handkerchiefs, perfumes, 
etc., theatre programs, dance programs, in- 
vitations. 

Sales—Price tags, sale 
pennants, etc., sail boats. 
Appropriate Sale Events 

Birthstone Campaign. 

Clearance Sales. 

Clock Week. 

New Year’s Sale. 

Inventory Sale. 

Southern Tourists’ Needs and Necessities. 

Table Silverware Sale. 

After Christmas Sale. 

Remodeling and Repairing of Old Jewelry. 

Optical Campaign. 

Jewelry for Men, 
Dress Jewelry. 

Silverware Sales. 

Diamond Specials. 

January Wedding Gift Sale. 

For the Theatre Sale. 

Utility Merchandise Week. 


signs, banners, 


emphasizing Formal 


Selling Keynote 

The retail selling keynote for January is 
dominated by the cut-price clearance sale. 
Jewelers may or may not fall in line with 
other merchants in holding sales, but if they 
do not they must have sales of some kind or 
another to offset the inducements given by 
other merchants. 

Price is being emphasized in every quarter 
and it is good business to make price the 
keynote of the January offerings. 


January Slogan 
The Best Year Ever. 
Things to Do This Month 


January need not be a month of rest for 
the jeweler. The reaction from the in- 


creased business in December will affect the 
business where. nothing is done to make it 
different, but not the business that seeks out 
ways of keeping the merchandise moving. 
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The birthstone campaign will be as Stic. 
cessful in January as in any other month if 
the activities of the store warrant it. Holg. 
ing special weeks will combat to some extent 
the clearance sale efforts of stores in other 
trades. 

The whole fact of the matter is that the 
jeweler must show the public that he is wide 
awake and ready to do business by going t 
the public with suitable merchandise pre. 
sented in an attractive manner. It may be 
that there are certain lines of jewelry ang 
related merchandise that will feel a falling 
off in demand, but the jeweler has his remedy, 
just as other merchants in other trades haye 
and that is in “sales” of one kind or another 
It is not necessary to have a store-wide 
clearance sale unless it is thought advisable. 
Special sales of certain lines will prove an 
adequate substitute. In the list of appro 
priate sale events given in the foregoing the 
jeweler will find many sale events that he 
can place special emphasis upon and keep 
his store busy. 

It is more necessary at this time than at 
some other periods of the year for the 
jeweler to make business by special events 
and efficient advertising of these events, 
The jeweler should not forget for a moment 
that he is a merchandiser as well as a 
jeweler and watchmaker. 


From one source of information it was 
found that there are 56 per cent, as many 
weddings in January as in June. The wed- 
ding gift business should be advertised 
more strenuously than ever if the jeweler 
is to sell half as much wedding gift mer- 
chandise in January as in June. 

In some localities the jeweler will find a 
sufficient number of his customers preparing 
to go south for the rest of the Winter. 
These customers should be prepared for the 
change in the climate and its attendant 
needs. The jeweler should learn what these 
needs are and advertise them to the cus- 
tomers going south. 

The Formal Dress season is at its height. 
This affords the jeweler another chance to 
show his customers that they require special 
jewelry, and to inform them that he has 
that jewelry for them. Men and women 
who entertain and are entertained at their 
homes, at the theatre and café have many 
needs unsupplied that the jeweler should 
strive to supply. 

There is much merchandise purchased for 
Christmas trade and not sold. An “After 
Christmas Sale,” frankly acknowledged as 
such, may be made the medium of a clean-up 
that would be gladly accepted by most 
jewelers. A price concession is necessary, 
but the cash receipts will be increased, and 
available capital augmented by such a sale. 

Anniversaries and birthdays continue to 
occur in January and there should be as 
much effort to secure business through these 
events as at any season of the year, and 4 
little more effort than usual will get more of 
this business. 

January sees the Winter at its zenith. 
The jeweler carries many lines that can be 
called Winter merchandise because its use ‘8 
more usual at this season. These are the 
wanted lines and the advertising should bring 
them and their usefulness and desirability to 
the public eye. 

Winter sports are also at their height. 
Trophies and prizes can be sold by a little 
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yersonal solicitation. All business is worth 
wing after and the more going there is the 
more business results. 

Thrift Week may be the basis of a sale 
of odds and ends, discontinued lines and 
Show the amount of the saving 


patterns. , 
P find the means of 


and the customer will 
accepting the offers. ; 

The main thing to do in January is to go 
aiter business by adopting the slogan, “The 
Best Year Ever.” It can be, and will be for 
those jewelers who redouble their efforts to 
get business at all times. 

January is inventory month for some 
‘ewelers. This is a rather important in- 
ternal event in the store. It should reveal 
much to the jeweler. He should study it 
dosely to learn much. 

January is usually the month of resolu- 
tions, why not make it a resolution to study 
ome one phase of the business each month 
of the year, not merely a superficial study 
but an intensive study. Some of the sub- 
jects suggested are Gift Departments, Credit 
Business, More Advertising, Better Window 
Displays. With the best of good intentions 
sme of us get into a rut, not only in our 
actual conduct of the business, but in the 
way we think of the business. In making a 
study of any subject connected with the 
business the jeweler will do well to take up 
the study with an open mind, just as if he 
new nothing about it. Prejudice and pre- 
conceived convictions are hard to overcome, 
but unless they are the study will be biased 
and of little value. 

January with its 31 days is one of the 
longest months of them all. Let’s make 
business show that the number of days 
counts in sales. 





Suggestion Creates Business 





(Continued from page 107) 
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tial merchandise mentioned. People get in 
the habit of looking for this little sugges- 
tion each day. A Los Angeles store used 
this plan effectively, only by advertisement 
instead of window display. Its first an- 
houncement read after this manner: 


EVERY DAY—A GIFT HINT. 

Shorter and shorter, the time till Christ- 
mas. 

How many names have you scratched 
off your list? 

It's high time you had begun, you know. 
To help you this store has planned 
to suggest one ideal gift daily. 

Monday—Fountain Pens. 

A good gift suggestion for the school 
hoys and girls, 











Ain’t Been in the Wash Yet 


— said a friend of the family to the 
- ored lauhdrywoman, according to the 
hristiamEvangelist, “have you seen Miss 
Edith’s fiance?” 
Eliza pondered a moment, then bent over 


the w 
© washtub once more: “No, ma’am,” she 


said. “ain't been in the wash yet.” 
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Joe Pieper Holds Jewelry and Beauty 
Revue at Rotary Club 








Written Expressly for The Jewelers’ Circular 

















LLUSTRATED below is the very attrac- 

tive new store front just erected by F. 
Pieper, the enterprising retail jeweler of 
Covington, Ky. The distinctiveness of this 
front is readily apparent. The store itself, 
which has been entirely renovated, measures 
16 feet wide and 60 feet deep. An elevator 
runs to the optical department on the sec- 
ond floor, in charge of Fred Pieper and an 
assistant, both graduate optometrists, and on 
the third floor the workshop and stock room 
are located. 

The Rotary Club of Covington, at the 
instance of Joe Pieper, recently staged a 


purse of solid gold with fine mesh worth 
$3,500, one three-stone platinum diamond 
dinner ring worth $7,500, two round dia- 
mond solitaires valued at $2,500 each, and 
many other pieces of the finest craftsman- 
ship. Some of the jewelry was brought te 
Covington for the occasion direct from the 
Boston style show. Mr. Pieper, with his 
usual enterprise advertised the display in an 
attractive newspaper announcement occupy- 
ing 7% inches, three columns wide. 

The jewelry while displayed in Mr. 
Pieper’s store was guarded by two men. 
This little event did a great deal to stimu- 


F PIEPER 
JEWELER 





INVITING NEW FRONT FOR STORE OF F. PIEPER, COVINGTON, KY. 


style show which met with much success. 
Six attractive models displayed the new 
gowns and coats and artistic jewelry of the 
latest design. About $150,000 worth of 
jewelry in all was exhibited. All of this 
jewelry was afterwards shown in Mr. 
Pieper’s store, from 10 a. M. until 8 P. M., 
when it was placed in a deposit vault at the 
local bank. The pieces shown included 
magnificent platinum wrist watches studded 
with diamonds, eight platinum diamond- 
studded bracelets which were worn in the 
latest Parisian fashion, that is, six at the 
wrist and one above. and one below the 
elbow, and valued from $1,000 to $3,500 
each, a platinum diamond anklet watch 
valued at. $500, a dorinecombination. vanity 


late interest ‘n jewelry.and the newspaper 
advertising was reinforced by motion pic- 
tures of the model wearing the jewels and 
the anklet watch. This was shown by Mr. 
Pieper on the screen in a local motion 
picture theater. 

There is a little lesson in this bit of enter- 
prise for other jewelers. Style. shows, of 


this character can be shown throughout the 


entire country and the more they are ad- 


vertiséed, ‘of course, both in the newspaper 
and through thé motion pictures, fe better 
for the jewelry industry. : \ 








F. J. Gilbride will open a jewelry store at 


Little Falls, Minn. . itinpininacchaaguitinnliaaiae 
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The above building is used exclusively for 
Watchwork and its kindred trades, Jewelry 
and Engraving. It was designed and built 
for this purpose only. 




















**Make No Little Plans” 


“They have no magic to stir men’s blood 
—make big plans—aim high in hope and work.” 





T HE above are the words of a city builder who realized that a city 
grows by not being afraid to tackle the job that is necessary to 
be done, regardless of the size. 

Now what is said in regard to cities is just as true in regard to 
individuals, and now we say to you, make no little plans, aim high 
and GET THE BRADLEY WAY. 

Make 1926 the banner year in your existence. You have been 
thinking of it for some time, tackle the job no matter how big it may 
seem, just make up your mind you are going to have it and you will 
ultimately succeed. 


Bradley has thousands of students scattered all over the country and many working in foreign lands. We have thousands 
of the very highest class recommendations and a few of them are contained in the catalogue which we furnish free of 


charge. 


A thorough organization; a system that has been worked out by years of experience in handling thousands of students, 
adopting some special line of work, eliminating things that were not of the utmost importance. Doing things finally 
adopted, and doing them well has been the means of putting Bradley in the very forefield of Horological Institutions either 


here or abroad. 

Bradley Horological with its increased facilities is bigger and better 
than ever. In its forty years of existence this great school has 
turned out scores of the best workmen of which the country can 
boast. Figure your affairs so that you can be with us to start off 
with 1926, if not immediately, just as soon as possible after the first 
of the year. 

One of our latest catalogues will prove of interest to you. A 
postcard will get it. Address: 


BRADLEY HOROLOGICAL 
Dept. C 
Peoria, Illinois 














“There were no dollars going begging when 
I made up my mind to come to Bradley,” a 
young man, who has long since made good 
in a store of his own, remarked. 

“It was a case of putting myself thru, but 
then I figured it this way. Before coming to 
Bradley, I knew just enough to keep my head 
above water by moving from one store to 
another, but was never sure of my job for 
very long and never could get really good 
wages anywhere. The course at Bradley just 
put me on my feet, and now—well, every year 
I am getting further ahead in the game.” 

















Only a Few Minutes Work a Dayr 
Then You Need This Polishing Dust Collector! 


Many users thought a few || ed separation system and new 
minutes’ work did not justify || model suction fan. 


the purchase of one—But the 
new and cleaner shop—The —Get It Today 


“sage Fy weg A. one oo YOU WANT ONE 
ner and the absence of dan- . . 

ger to their health in breath- | *%¢ besin your saving. 

ing metallic dust has since 
proved its need. 


Every article you polish, be it 
large or small, contributes its 
mite of dust—don’t let this 
find a resting place in your 


Leiman Bros. eae: it’s extremely harm- 4 : 
ul. 

POLISHING This is the outfit so widely 

DUST advertised—and being widely 

—— agen its tea 

est store or shop or 

COLLECTIN G the largest factory is vo 

OUTFIT in need of it. We send them 


- — — — of the 
globe. ey’re known every- 
winseaia where simply because they do 
The only highly successful |} collect the dust—they do keep; 
dust collector on the market || the shop clean and they do in-¢q 
today—much more efficient |] crease the sweeps returns all 
than larger and more expen- || the time, giving health insur- 
sive outfits due to our patent- || ance as a by product. 


Free Illustrated Catalog on Request 


LEIMAN BROS. 
60BP14 Lispenard St., New York 


We move to our own building, 23 Walker St., Feb. 1. 


Makers of Good Machinery for 35 Years 
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What’s a Fine Watch and a Fine Clock? 





Broadcast From Station WRNY, by Sam Bernard, Author and Founder of Timeology. 




















I SUPPOSE most people are not particu- 
larly interested in the intricacies of the 
mechanism that makes watches and clocks 
possible. The average man looks upon 
clocks and watches as more or less delicate 
machines for telling time. As a matter of 
fact, time-markers are the most apt indica- 
tions of our advance from savagery. To 
the savage, time is of no account. We— 
men and women of the twentieth century 
—are anxious to know the hour and minute. 
Indeed, we time them and use them to our 
advantage. And to this end, we need 
watches and clocks that will day in and day 
out record time for us truthfully, accurately. 

There are, of course, watches and clocks 
made abroad as well as in the United States ; 
and people frequently ask, “Are American 
clocks better than the foreign?” “Are 
watches made in Switzerland better than 
American-made watches?” 

Perhaps, it is fitting at this time that | 
call your attention to the fact that the best 
of watches and clocks—and it makes no 
difference whether they are American-made, 
Swiss, or any other—need occasional inspec- 
tion and adjustment, even thorough over- 
hauling. You cannot expect them to fulfill 
their function faithfully—that of telling you 
always the right time—if the “works” is 
full of dust and dried-up oil; or, when a 
wheel or a wheel-pivot is worn or loose. 
However, this is most apt to happen more 
or less frequently if it is a poorly-made 
watch. The high-grade watch made of the 
best material and adjusted by master-watch- 
makers will, avoiding accidents, always be 
your best servant and your most faithful 
friend. 


A watch, more than any other machine, 
may be compared to the human _ body. 
There are over 150 distinct parts; and each 
part has to fit perfectly! The imperfect 
Part may not stop the watch, but may cause 
It to take other than its appropriate rate, 
and make it either lose or gain. 

The work on the very fine small watch, 
or the larger, extremely thin model, is so 
delicate that a watchmaker’s eyes are seldom 
good for this kind of work for more than 
a dozen years or so. 

The watchmaker who made the smallest 
watch movement in the world, a fifth of an 


inch in diameter, went blind after he com- 
pleted it. 

But let us not get away from the subject 
for today—What makes a good watch, so 
that if you want to buy one you may know 
which to choose. Quite frequently, the only 
difference people see between a higher and 
a lower grade watch is the price. The high 
grade watch movement is 
finished, it has more jewels, and is least 
affected by the variation of heat and cold: 
It is true, however, that these points do not 
clearly convey the idea to many people that 
they should therefore spend more money, 
for fine workmanship, etc., things they can- 
not actually see and none but the jeweler 
can really appreciate. 

We know that dust gathers more readily 
on a rough surface, and that it sticks to it 
more tenaciously, than to a highly polished 
surface of a well-made watch. Dust being 
sensitive to water from the surrounding air, 
tends to affect more readily the various 
parts of the lower grade watch movement 
and results in either tarnishing or corroding 
the metal parts and accelerates the wear of 
the delicate and sensitive parts of the 


mechanism. 
Rough surfaces are eliminated in fine 
watches for more reasons than one. Take 


for example, a highly polished metal plate 
and another that is merely filed or ground 
smooth, and put a drop of oil on each. This 
drop of oil will remain still and globular 
on the polished surface, but on the rough 
one it will spread, the file marks acting as 
channels for the oil to travel on. 

In a cheap watch, where the parts are 
more or less rough, the oil travels up on a 
rough arbor, or pinion, or winding wheels, 
or the main spring barrel. The oil will 
even spread itself on a roughly polished 
jewel. This oil “dissipation” will leave the 
parts that need the oil, dry. This means, 
of course, that the wearing process will 
begin at the point of friction much earlier 
than if the oil had all remained concen- 


trated at the point and place where it was 
originally intended. It is for this funda- 
mental reason: that a fine watch movement 
is highly polished and finished at every 
point where friction develops. 

Let us bear in mind the fact that a small 


more highly’ 


watch movement requires for thorough oil- 
ing only as much oil as you can pick up on 


‘the point of a pin—of course, if it is dis- 


tributed - properly to the various points of 
friction. We can thus readily see that this 
matter of exact and correct watch lubrica- 
tion is of considerable importance; but of 
equal importance is that the various parts 
of the watch movement should have as near 
a perfect finish as possible. 

It would be inaccurate to say that the 
watches and clocks made in America are 
better than those made in all foreign coun- 
tries. There are some beautiful clocks 
made in France, and some splendid watches 
made in Switzerland. This holds particular- 
ly true with regards .to the mantle clock 
that ‘France is famoug for; also, the desk, 
or as it is generally “called, the French 
Traveling clock. Some of these only tell 
time; but more frequently they also have 
an alarm attachment, and a good percentage 
of them strike the hour and _ half-hour. 
Many of these French traveling clocks do 
both, alarm as well as strike the hour and 
half-hour, and not infrequently you will 
come across some of them which even strike 
the quarter of the hour. These quarter- 
striking clocks have two hammers: a 
heavier one for the hour and the half-hour, 





and another a little more delicate in its 


shape as well as weight which strikes on 
a lighter gong, the quarter of the hour. It 
strikes two, for the first quarter after the 
hour; four, at the half-hour; six, at the 
quarter of; and eight, as the clock is abogt 
to strike the hour. 

Another feature that you may see oc- 
casionally in connection with these French 


traveling clocks is the monthly calendat.’ 


They are made to record 31 days a month, . 


however, and you have to set them ahead 
when the month is only 30 days. 

Regarding hall clocks, the English have 
been the leaders in this. field for several cen- 
turies. But beginning with the Willard 
brothers, especially Simon Willard, at the 
end of the eighteenth century, and followed 
later by the Howard and more recently the 
Waltham, some beautiful wall and hall 
clocks are made right in our midst. Simon 
Willard, the most ingenious of American 
clock makers, designed an improved wall 
clock and was granted a patent in 1801. 
He called it, Timepiece. It has been known 
for many years as the “Banjo.” Nobody 
to this day has been able to improve on the 
construction of this clock movement. He 
had also made several other inventions but 
like nearly all inventors and geniuses, Simon 
Willard was a very poor business man, and 
reaped very little benefit from his inventions. 
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CH AND EVERY CRYSTAL IS USED PROFITABLY. 


The G-S Fancy Shape Crystal Outfit 


Is the simplest for fitting fancy crystals 


Very easy to fit—all that is necessary is to obtain crystal 
desired and snap into case with very little work. 





NO EQUIRED FOR FITTING WATCH CRYSTALS 
res, r gma ROUND AND FANCY SHAPES 


Anyone can fit quickly— without any trouble goo ™e, <a 


Over 7,000 jewelers are now using the 


Improved G-S Flexo Crystals 


= and highly recommend them. Try them once and 
you will always use them. 


Domed and Finished to Size Beware of substitutes—insist upon the genuine bearing 
Send for FREE samples G-S trademark 


G-S FLEXO CRYSTALS are made of a special material for watch crystals out, nas 2 * on eae’ gies ee. highly trans- 


h serted in watch. 
Encent and cannot be distinguished from glass when in ed i oy nent ho Huet on Lay on is 
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OR _ CRACK. 
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The G-S Flexo Round 
Crystal Outfit 


is the most practical and profitable system 
introduced to the Jewelry trade for fitting 
watch crystals. It enables a jeweler to fit 
any case in a minute, giving customers 
prompt service and entire satisfaction. 

A small stock of only 4 gross G-S FLEXO 
CRYSTALS (% dozen per size) is required 
for a complete assortment to fit any size 
or make of watch, both the open and hunt- 
ing case. (Hunting case crystals are made 
specially thin to fit the thinnest watch.) 
(Open case crystals are extra thick.) 


Write for full particulars 
Manufactured by 


GERMANOW-SIMON - 
MACHINE CO. Patented 


545 West Ave., Rochester, N. Y., U. S. A. GS Flexo Crystal 


Inserting Machine 
Representative—Dominion Jewelry I 
489 St. Paul St. W., Montreal, + lle 4 _ Complete 





























: Telephene, Whitehal] 7240 Cable Address, Matthey, New York 


| Johnson Matthey 
: & Company, Ine. 


BULLION MERCHANTS 
CHEMISTS AND METALLURGISTS 


DEALERS IN 


PLATINUM 


AND THE PRECIOUS METALS 





} JOHNSON MATTHEY & CO., LTD. 
Hatton Garden, London, E. C., Eng. 
Official Assayers and Refiners te the Bank of England 


36th Floor 


Woolworth Building 
New York 
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HANDY @ HARMAN 


Fulton 2 Gold Sts., Bridgeport, 
New York City Conn. 


425 Richmond St., Providence, R. I. 
SHIP TO ANY ONE OF OUR THREE PLANTS 
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He allowed other clock makers to copy his 

ent Timepiece, or anything he invented, 
and never thought of prosecuting them tor 
infringing on his patent. Had he demanded 
a royalty from his numerous patents he 
would have been a very rich man. Instead 
he contented himself by haughtily refusing 
to speak to, or even to notice the offender, 
and they prospered at his expense. It seems 
almost pathetic that after 70 years of inces- 
sant work, and of numerous successful in- 
ventions, he retired from business with the 
magnificent sum of $500 to his credit, and 
died a poor man. 

But to get back to watches, for the Box 
of Wonders was never so popular as it is 
today, and to resume our discussion as to 
what constitutes a good watch, remarks in 
this connection by the American National 
Retail Jewelers’ Association are of interest 


to the general public. } 
A ‘cheap watch is of necessity coarsely 
made, the various parts being stamped, 


pressed, fraised or otherwise turned ‘out by 
bulky tools, which are made to produce them 
in enormous quantities. These parts, of course, 
must vary in size in proportion to the wear 
of the tool. The material, brass or German 
silver, of which these parts are made is 
necessarily soft to lessen the wear of the 
tool and thereby reduce one element in the 
cost of production. The shape or form of 
these parts must be as simple as conditions 
will permit to reduce the cost of the dies 
and tools, and to reduce also the number of 
the operations in the process of manufac- 
ture. The train of wheels and pinions are 
generally of coarser number and the brass 
wheels softer to save the tools and opera- 
tions in the manufacturing. The whole 
caliper must be simple and of as few parts 
as possible to reduce the cost of production. 

This method of making parts by machine, 
however high a degree of mechanical ex- 
actitude may be achieved, cannot be as ac- 
curate or as durable as those manufactured 
with a view to high-grade performance and 
endurance. Machine-made parts cannot be 
subsequently re-examined and improved, 
or fitted, because the time and ability of the 
expert would cost more than the first pro- 
cess of manufacture. Therefore all parts 
must be made so as to allow for slight 
deviation in sizes and fittings with other 
parts in the watch, and with such wide 
limits of accuracy must lead to unsatisfac- 
tory results in the finished product. Fred 
T. Haschka, an horologist, says that cheap 
watches are seldom a financial success either 
to the producer or to the retailer, because 
subsequent repairs and corrections so often 
take away the best part of the sales profit; 
and when they need repairing the charges 
seem to the customer out of all proportion 
to the original cost of the watch. 


As compared with the mechanical accur- 
acy achieved in machine-made parts, we find 
in high-grade watches that every individual 
piece 1s tested by itself and also in connec- 
tion with other parts, to insure accuracy 
and perfect fitting. For this reason fine 
watches can be made thinner without detri- 
ment to their good performance. 

n a fine watch, the brass or nickel is 
rolled or hammered hard, and the number 
of Stamped out parts are fewer. as required 
accuracy permits only of perfect pieces. 
This also applies to the cutting of wheels 
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and pinions, to assure the correct shape and 
size of the teeth and the gears have more 
and finer teeth than a cheap watch. 

It would seem that all machine-made 
watches ought to be low priced. Why then 
this difference in price? A few jewels more 
or less do not make the difference. It is 
because in high-grade watches there is a 
great amount of special or individual work 
done in examining, fitting and adjusting, 
which takes a great deal of time, skill and 
experience, and these elements raise the 
price and the quality of the article con- 
siderably. 

Here really lies the essential difference in 
the two methods of construction and adjust- 
ment. However close to perfection mathe- 
matical and mechanical accuracy may ap- 
proach, it cannot achieve the same results 
obtained by the hand and eye of the trained 
expert. The thousandth part of an inch 
means to the layman a fine degree of ac- 
curacy; but the eye and the finger of the 
really expert mechanic transcend even such 
a minute measurement, and achieve results 
that only the human touch can accomplish. 

In a fine watch all surfaces are made very 
smooth, highly polished and finished so that 
the dirt will not hold easily, and the lubri- 
cating oil will stay at the point where it is 
needed. The wheels and pinions are cut 
with the maximum number of teeth, accur- 
ately cut and divided; the pinions are hard 
and finely polished, and the gears are per- 
fect, so that there is no loss of power in 
transmission. 


The mainspring and barrel are each care- 
fully fitted to give the necessary motive 
power without unnecessary wear. The 
mainspring is well-hardened and_ highly 
polished, and its unfoldment works with the 
least possible friction. 

The double roller escapement in a fine 
watch is provided with well-made and 
finely polished rubies or sapphires in all its 
acting parts, closely adjusted to avoid all 
loss of power. 

Jewels in themselves are of little value 
unless they are applied in such a way as to 
reduce friction and wear. For that purpose 
they must be selected rubies or sapphires, 
of proper shape, the holes. upright and highly 
polished so that the pivots turn in them with 
a minimum of friction and wear, or they 
are worse than useless, as cheap and there- 
fore rough jewels wear pivots faster than 
hard brass would do where there is no 
jewel. 

The compensation balanée in a fine watch 
is constructed with extreme care and ad- 
justed to temperature; and the Breguet 
balance spring is adjusted with terminal 
curves to eliminate the errors of positions 
to very close limits. 

In a fine watch the case is: fitted indi- 
vidually to the movement, thus insuring a 
thin, well-fitting case that is a source of 
pleasure to the discerning wearer and a pro- 
tection for the works. 

In these days when the layman is per- 
haps more familiar with machines than ever 
before, he should be more intelligent about 
the construction and care of his watch. 
“It is a machine,” says the American Na- 
tional Retail Jewelers’ Association, “which 
requires for its correct operation 
careful handling, proper lubrication, and 
cleanliness.” And there is not the shadow 
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of a doubt that its authoritative opinion 
about a fine watch, and the carefulness and 
proper care-taking that it requires is un- 
questionably correct, 





The First Proposed Timepiece for 
Determining Longitude at Sea 





Geena FRISIUS is said to have been 
the first author who proposed the use 
of a timekeeper for the purpose of determin- 
ing longitude at sea. Frisius was a Flemish 
astronomer and mathematician who published 
an important book on this subject at Ant- 
werp in the early part of the sixteenth 
century. At that time we had no skilled 
horologists so Frisius’ idea could not be 
realized. Clocks were not so commonplace 
in the days of this early horological writer, 
having come into existence about the middle 
of the 14th century. 

During Frisius’ time two types of clocks 
were known—portable clocks, which included 
table clocks and very cumbersome watches, 
driven by a coiled spring, and non-portable 
clocks operated by a falling weight. It was 
the clumsy watches which Frisius suggested 
as a means of telling time at sea. The 
errors, strange to say, were to be corrected 
by frequent comparison with a sand clock 
or water clock. 

This must seem rather crude and unscien- 
tific to many and yet it is believed that the 
water clock or sand clock would have been 
less effected by the ship’s motion and 
temperature changes than would be the large 
egg-shaped watches which were then coming 
into use. The Nuremburg eggs varied as 
much as 15 minutes a day away back in 
1530. 





Swamped with Inquiries 





ATLANTA, Ga., Dec. 21, 1925. 
Technical Editor, Jeweters’ CIRCULAR: 

Dear Sir:—I can testify to the value of 
THE JEWELERS’ CIRCULAR as an advertising 
medium through my recent experience, The 
article which you published some time ago 
about my workshop attracted the attention 
of a number of ambitious watchmakers in 
different parts of the country who were 
fired with the idea of building regulators for 
themselves. I got so many letters asking 
what kind of machinery I use and how | 
planned my clocks that I became tired of 
writing descriptions so I had some photo- 
graphs made of some of the principal ma- 
chines that I use in order to save myself 
giving detailed descriptions by letter, and | 
sent these for their information and my 
relief. 

I am sending you by this mail a set of 
these photographs which show how I make 
short cuts in correspondence. Need not 
return them to me as I have duplicates. 

Very sincerely yours, 
(Signed) J. P. Stevens. 


Smile Awhile 











“Hullo, Brown. Are you 
lawn-mower this afternoon?” 
“Yes, I’m afraid I am.” 
“Splendid! Then you won’t be wanting 
your tennis racket—I’ve broken mine !”— 
The Continent. : 


using your 
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LEES & SANDERS, 


Chicago customer writes: “We trust these shipments will reach 
you promptly and will prove satisfactory as heretofore.” 


SWEEP SMELTERS, 


BIRMINGHAM, ENG. 











OLD GOLD and SWEEPINGS 


We place at your service our years of experience in refining precious metals. 




















Send us your next shipment. You will find our returns prompt and satisfactory. 


THE WILLIAMS GOLD REFINING CO. 


2978 Main St., BUFFALO, N. Y. BRIDGEBURG, ONTARIO. 











THOMAS J. 


DEE & Wo. 


REFINERS 


* vi P ‘e manufacture re. 
Sweeps, Polishings, Gold, Silver, een old--olatea, 
Platinum and Plated Scraps. + tat ia in RSs 


Let us supply you with 
soft platinum plates, 
solders and wires, also 


wires, 
14Kt., 
old | 


also whit 


wanna" | MANUFACTURERS — | feta" Shh 
Platinum and White Gold Wedding a 
Ring Blanks. Fancy White Gold 


Mountings. Selections Sent on Request. 


5 So. Wabash Ave. CHICAGO 317-319 E. Ontario St. 


Purchasing and Sales Dept.: Refining and Manufacturing Plant: 














We are makers of fancy Bead Necklaces of all kinds in Jade, Amber, Amethyst, Crystal, Jet, etc., et. 
Stone Necklaces of every description. 


Bohemian Cut Glass Ware a Specialty 


Drops for Earrings Beaded Hand Bags Bohemian Garnet Goods . 
ZIMMER & SCHMIDT Gablonz °/N, Bohemia, Czecho-Slovakis | 
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Granted by the United States and 
ae, Registered Trade-Marks.] 


UNITED STATES PATENTS 


Issue of Dec. 15, 1925 


1,565,303. VANITY CASE. Epwarp W. Bassett, 
Toledo, O., assignor to The Celma Co., Toledo, 
0. Filed July 1, 1925. Serial. 40,896. 5 
Claims. 

In a vanity case, a flexible diaphragm remov- 
ably mounted therein and cooperating with the 
case bottom to form a powder-receiving chamber, 
the diaphragm having a binding around its margi- 








nal portion and embracing its edge to form a 
packing for engagement with the side wall of the 
case to provide a close joint therebetween. 


1,565,333. ELECTRIC CLOCK. Franx J. Sea- 
BOLT, Schenectady, N. Y., assignor to Service 
Clock Co. Filed Feb. 20, 1924. Serial 693,- 
954. 13 Claims. 

The combination with a clock mechanism of 
means for setting the hands thereof comprising a 
V shaped element on the minute hand arbor, an 
electromagnet, a two part setting mechanism one 
part of which parts is gradually moved with the 
hand against a bias into holding engagement with 
the magnet, the other part following said first 

















4 





part quickly when the hands reach a predetermined 
negro means whereby the second part holds 
ge ‘e against movement when the latter 
in a se vy the magnet unless the hands are 
on friain position, said first part in moving in 
. sponse to its bias carrying the second part with 


it into engagement with the V shaped element to 
set the hands 














1,565,334. ELECTRIC CLOCK-SETTING MEANS. 
Frank J. Seasott, Schenectady, N. Y.; as- 
signor, by direct and mesne assignments, to 
Service Clock Co., Inc. Filed Jan. 2, 1914. 
Serial 809,849. 22 Claims. 

A setting device for a clock comprising a set- 
ting element biased to a predetermined position 
and arranged to set the hands in moving to said 


t 
aa 34 





position, a magnet for holding the said device 
against the bias and means for moving the said 
element into the control of the magnet. 


1,565,506. SEPARABLE BUTTON. Lesser Sam- 
ueLs, New York. Filed March 7, 1924. Serial 
697,490. 5 Claims. 

In a separable button, a male member having 
a stem and a head therein, a female member hav- 
ing a head, a hollow post flanged outwardly, a 
plate engaged against the flange and having a 
slotted rim, a pair of clamping members having 
arms slidable in said slots of the rim and having 
relatively opposed jaws to grip the stem of said 
head of the male member therebetween, a plate 
engaged with said rim and over the clamping 
members and having its edge rolled over the rim 
and flange of the post and slotted to receive said 
arms, and a flat U-shaped spring in the hollow 











post formed independent of the clamping mem- 
bers and having fingers at each end thereof, the 
fingers extending outwardly in opposite directions 
and being engaged with the respective clamping 
members on opposite sides of the jaws to tension 
the latter in a direction toward each other. 


1,565,538. CLOCK CASING. JoserpH Witcox, Jr., 
Athol, Mass., assignor to Wilcox Novelty Co., 
Athol, Mass. Filed June 13, 1925. Serial 
136,984. 5 Claims. 

A clock casing forming a permanent enclosure 
for a clock mevement and comprising a front 
member, a base member fixed thereto, and a move- 
ment support firmly secured to said front member 














and also to the base member and forming a brace 
between said parts, said support being effective to 
frictionally retain a movement therein. 


1,565,563. BUCKLE. Gaston A. Guyot, Attle- 





Serial 


24, 1924. 


boro, Mass. Filed Dec. 
757,911. 3 Claims. 
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In a belt buckle, a front, a lever pivoted to the 
front and having an angular lip, and a swinging 
jaw pivoted on the lip ends in axial alinement 
with the pivot of the lever and having movement 
independent of the lever and being engagable with 
the lip ends to have the extent of its swinging 
movement restricted thereby. 


1,565,651. CHANGEABLE FINGER RING. Mar- 
TIN Kass and Samvuet. Stern; New York. 
Filed April 30, 1924. Serial 710,030. 3 
Claims. 

A finger ring comprising a pair of circular 
bands alike in all respects and arranged in re- 
versed relation, said bands having between them 
two opposed spaces to receive stones, said bands 
being closed in at two opposite points and fixedly 
united, forked ears extending laterally from each 





side of said bands at their connections, and semi- 
circular side elements pivoted to the sides of said 
bands adjacent the closed in portions to fold ad- 
jacent the sides of said bands, said side elements 
having stone receiving openings in their peripheral 
faces and having designs on their side surfaces. 


1,566,023. SEPARABLE CUFF BUTTON. Cuarzs 
P. Kueuner, North Providence, R. I. Filed 
April 23, 1925. Serial 25,406. 6 Claims. 

A separable cuff button comprising stud and 
socket members, said stud member having a sheet 
metal inner head plate with an integral hollow 
projection to extend into said socket member, 





socket gripping elements operatively mounted in 
and projecting from said hollow projection and 
an axially movable spring pressed pin for moving 
and holding said elements in expanded’ position 
and having a recess therein for permitting said 
gripping elements to move to released position. 


1,566,104. BELT BUCKLE. Franx F. Kwnorue, 
Ridgewood, N. J. Filed May 9, 1924. Serial 
711,090. 3 Claims. 

A belt buckle comprising a member having 
spaced sides, and webs located along said sides, 
said webs having recesses, a bar extending across 
the member and having its ends located in said 





recesses, said bar being provided with a projec- 


tion extending laterally from the member and 

means for attaching the buckle to a belt. 
DESIGNS 

69,012. FINGER RING. Samvet Darin, West 


Allis, Wis. Filed Aug. 9, 1923. Serial 6,988. 





Term of patent 7 years. 


69,0066. MIRROR OR SIMILAR TOILET AR- 
TICLE. Witttam S. Becutotp, Newark, N. J. 
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Filed June 2, 1925. Serial 13,636. Term of 











patent 7 years. 





UNITED STATES TRADE-MARKS 


{The following trade-marks have been adjudged 
entitled to registration under the Act of Feb. 20, 
1905, and are published in compliance with Section 
6 of said Act.] 


Trade-Marks Published Dec. 15, 1925 
220,812. (CLASS 28. JEWELRY AND 
PRECIOUS-METAL WARE.) THe Von 
STEINNER & BauMGaRTNER Co., Washington, 
D. C. Filed Sept. 25, 1925. 


Ser. 


Particular description of goods.—Finger Rings. 
Claims use since July 9, 1925. 


221,916. (CLASS 28. JEWELRY 
PRECIOUS-METAL WARE.) 
MUNITY, Ltp., Oneida, N. Y. 
1925. Under ten-year proviso. 


N. F. Nickel Silver 


Particular description of gocds.—Silver-Plated 
Tableware, Flatware, Hollow Ware, and Cutlery. 
Claims use since March 1, 1886. 


221,941. (CLASS 28. JEWELRY AND 
PRECIOUS-METAL WARE.) V. E. Brack 
Co., Providence, R. I. Filed Oct. 19, 1925. 


“Ganttatr’’ 

Particular description of goods.—Lingerie Clasps, 
Beauty Pins, Vanity Boxes, Lockets, Cuff Buttons, 
Cuff Links, Bracelets, Buckles, Key Rings, Chain 
Fasteners, Snap Fasteners, Spring Rings, Tie 
Clasps, Lapel Buttcns, Brooches, All of Which 
Are Made of or Plated with Precious Metals; 
Chains for Personal Adornment, Bracelets, Charms, 
Fobs, Pendants, and Finger Rings. 

Claims use since April 15, 1925. 


AND 
OneEripa Com- 
Filed Oct. 17, 


Ser. 


Ser. 





[ACT OF MARCH 19, 1920, SEC. 1 (b)]. 
THESE REGISTRATIONS ARE NOT SUB- 
JECT TO OPPOSITION. 

Issue of Dec. 15, 1925 


207,083. (CLASS 27. HOROLOGICAL INSTRU- 


MENTS.) Tue E. IncranamM Company, Bris- 











THE 






tol, Conn. Filed Sept. 10, 1925. Serial 


220,071. 


BRISTOL 


Particular description of goods.—Watches. 
Claims use for not less than one year. 





Trade-Mark Registrations Granted Dec. 15, 
1925 


206,945. FINGER RINGS. Wixiiam Henry Cor- 
BOULp, London, Eng. 
Filed Aug. 27, 1923. Serial 185,007. PUB- 


LISHED SEPT. 15, 1925. 
207,077. JEWELERY FOR PERSONAL WEAR, 


NOT INCLUDING WATCHES. DELTA 
Sicma Put Fraternity, Inc., Washington, 
Dk. 

Filed July 18, 1925. Serial 217,546. PUB- 

LISHED OCT. 6, 1925. 

207,078. WEDDING. ENGAGEMENT AND 


OTHER FINGER RINGS FOR BOTH MEN 
AND WOMEN; CHARMS, AMULETS, 
BRACELETS, LOCKETS, BROOCHES, 
BAR PINS, STICK PINS, CUFF BUT- 
TONS, CUFF ’ LINKS, NECKLACES, 
NECKLACE CLASPS, EARRINGS, EAR 
SCREWS, FLAT AND HOLLOW SILVER- 
WARE, STERLING AND PLATED BELT 
BUCKLES, TIE CLASPS, AND WATCH 








CHAINS. JosepH Mazer Co., Inc., New 
York. 
Filed July 17, 1925. Serial 217,523. PUB- 
LISHED OCT. 6, 1925. 
Who Is Responsible for False 


Financial Statements? 





By SAMUEL BERTCHER 


:* the days when statements are to so 
large an extent the basis of credit ex- 
tensions, it is well to pause and consider the 
causes making for false financial statements. 


There are two motives for issuing false 
statements. 

The first is the deliberate intent to de- 
fraud creditors. A certain percentage, 
fortunately small, of human beings are 


criminally inclined, and until we discover a 
more effective method of treating such in- 
dividuals nothing but the full penalty of the 
law must be applied. The National Associa- 
tion of Credit Men, with its fraud fund that 
has already reached $1,000,000, is working 
toward this end. 

The second motive is the fear of issuing 
a true statement because the condition 
shown will prevent the merchant from ob- 
taining his necessary credit. It is my im- 
pression that the greater number of false 
financial statements find their origin in this 
motive. Most false statements are issued 
not with the purpose of defrauding, but 
with a view to obtaining credits essential to 
the continuance of the business. 

In order to avoid a bad showing, the 
merchant inflates his inventory and seriously 
promises himself that by next year he will 
have more than made up the amount of the 
falsity and will show a true statement. Next 
year, instead of being able to make up the 
difference, he finds his loss still larger. Now 
his fear of showing the true condition of his 
business is greater than ever, and he con- 
tinues to inflate his assets, hoping for the 
one season which will pull him out. The 
season probably never comes, and he is a 
victim of false statementitis when he fails. 

Who is to blame for this condition? 

To some extent the merchant, but to quite 
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a degree credit men themselves are to blame 
because of lack of discretion on their part. 

Admitted that profits are the life of bysj. 
ness, absence of profits, or even a loss, does 
not necessarily mean the death of a bygj- 
ness. Credit men have been so imbued with 
the idea that profits are essential that they 
frown and look askance at a merchant who 
does not show a gain. They immediately 
suspect the man who has a loss. Many cop- 
cerns have gone on the rocks because some 
credit men thought they were no longer 
entitled to credit in view of the loss as 
shown. ; 

Observation has taught the customer to 
realize all this. ‘ Debtors have been 
educated to the whim of the credit men jn 
this respect that they have gone out of their 
way to fashion statements that will bring 
a smile to the credit man’s face and avoid 
that much dreaded dictum: “Sorry we can't 
check you; you don’t show progress.” 

I know of a concern that showed a capital 
of approximately $20,000 and lost about half 
of it during the year. This concern had 
operated successfully for several years and 
had established a good credit. When the 
statement came in showing this loss, the 
credit man who had been extending the 
largest line of credit decided to “pull out.” 
He sent for the customer and straightway 
informed him that much as he regretted jt he 
would be obliged to discontinue extending 
credit because of the loss indicated in his 
statement. The customer tried in vain to 
explain the loss. The customer impressed 
upon the credit man that his withdrawal of 
credit would result in others withdrawing 
credit and that if he thus were deprived of 
the various sources of credit he could not 
go on. Many years of satisfactory dealing 
with this house meant nothing to the credit 
man, for had not the customer shown a loss 
during the year? The customer left the 
credit man much disheartened. He _ had 
been trodden upon by his largest creditor. 
How could he hope for better treatment 
from the smaller creditors? He lost heart, 
could not attack his work properly and 
eventually failed. I know the man, and I 
say he was and is honest and entitled to a 
chance to continue. 

If debtors are to be treated in this man- 
ner, are they not forced to make dishonest 
statements in order to give themselves a 
chance to continue in business? 

The fallacy of insisting that statements 
exhibit profits has resulted in false state- 
ments. Before debtors can be educated in 
business ethics, credit men must be educated 
to treat their customers so that they won't 
fear to tell the truth. When one realizes 
that credit men spend a good deal of their 
time prosecuting false statement makers for 
whom they, in many cases, are responsible, 
one finds a peculiar paradox in a vital part 
of our business structure. 

Give consideration to the statement 
which shows a loss. All is not gold that 
glitters! 








\s a result of the hold-up of the store of 
J. Sadovsky, Kansas City, Mo., on June 29, 
1925, Sam Nadel, a well known gun man, 
has been sentenced to serve seventeen years 
on other charges and an indictment for the 
Sadovsky robbery case is lodged against 
him. 














cir 
ing 
oid 
n't 
al 
ilf 


ad 


December 23, 1925 





Nearly all of the jewelry stores are keep- 
ing open this week until 9 o’clock, in order 
to accommodate the holiday shoppers. There 
has been a fairly good rush of customers 
the last week. 

Walter M. Bonn, of the M. Bonn Co., 
says that orders being received for jewelry 
are on the increase and that as far as his 
house is concerned, preparations are being 
made for a good Spring trade. He is of the 
opinion that all conditions warrant the 
thought. 

A few days ago an unknown thief broke 
the display window of the jewelry store of 
Saul Vatz, at 6313. Frankstown Ave., by 
hurling a brick through it. Before the pro- 
prietor could ascertain what it was all about, 
a negro had made his escape with jewelry 
reported as worth $400. The district in 
which the Vatz store is situated is in the 
East End section of the city. 

Jewelers are being urged to get behind the 
move for a new postoffice building in Pitts- 
burgh. A bill appropriating $2,225,000 for a 
structure to be erected at Seventh Ave. and 
Grant St. has been presented. The business 
men have been asking for a new building 
for the last 17 years. Then the postal re- 
ceipts only amounted to $1,800,000 and now 
they total $7,000,000 annually. It is claimed 
that the business service would be greatly 
aided by a new building. If the new build- 
ing is erected it will be possible to hold mail 
open until five minutes of train time, which 
it 1s assured would prove of great value all 
around. Mails now close 30 minutes before 
train time. , 

Announcement here that the building of 
the Rowland and Clark theater, in the block 
bounded by Liberty and Penn Aves. and 7th 
St., will occupy most of the square up to 
&th St, caused quite a stir in jewelry circles 
in the Penn Ave. district. It means that the 
playhouse will take in the Penn building, 
m which structure a large number of jewel- 
ers are located. It will force perhaps a 
dozen concerns to seek new locations. The 
building on the east will adjoin the store 
of Martin Gluck & Sons, leaving this store 
and that of the Samuel Weinhaus Co. the 
only establishments on Penn Ave., between 
7th and 8th Sts. There has been consider- 
able speculation going on for some time as 
to the probabilities of the nature of the 
building to be built on this property, reports 
a year or two ago having it that a hotel 
would rise on the site. The announcement 
that one of the largest theaters in the world 
would be built, with work starting in the 
Spring, however, definitely disposes of the 
hotel idea. A new hotel, however, is to rise 
on the site of the General Forbes Hotel at 
Penn Ave. and 6th St., just one block west. 

Extensive improvements contemplated and 
being made in downtown Pittsburgh are like- 
ly to shift the retail district materially. The 
Pennsylvania Railroad has $15,000,000 im- 
provements well under way in this city, with 
the opening of Grant St., through from 
Seventh Ave. to the station. A new post- 
office is to be built on Seventh Ave. at New 
Grant St. Strawberry Way is likely to be 
widened, and Cherry Way already has been 
widened part way and will be extended on 
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through to Liberty Ave. A new $5,000,000 
theater is to go up at Liberty Ave. and 7th 
St., and a new hotel is contemplated for 
Penn Ave. at 6th St. This is likely to bring. 
the Penn Ave. district in more prominently 
between 6th and 9th Sts., as well as shift 
more retail trade west from Stanwix St. 
Any widening of Strawberry Alley is likely 
to bring about an important shift of traffic,. 
and relieve also traffic moving from the 
southern side of the city. What jewelers are 
interested in, however, is a better street car 
service, and especially a subway. 



















































































Allentown, Pa. 





The following were among the traveling 
men calling on the trade in this locality: Al. 
J. Siegel, Helen Mfg. Co., Inc.; J. Rodney 
Allen, Oneida Community, Ltd.; G. W. 
Schaefer, Enos Richardson & Co.; Arthur 
Veit, B. & L. Veit. 

A large crowd presented themselves at 
Cohen’s jewelry store, 393 Hamilton St., 
last Saturday night, when the five Christmas 
gifts offered to visitors to the store and 
new Gift Shop were awarded by Mr. Cohen. 
The gifts included a $25 diamond ring, a $20 
man’s watch, a $10 ladies’ wrist watch, a 
$5 stop watch and a silver bread tray. 

Jewelry stores hereabouts are appropriately 
decorated for the Christmas holidays. 
Jewelers seem to be doing a good business if 
the number of people entering their stores is 
any criterion. More jewelry advertising is 
appearing in the local papers this year than 
ever before, big space being the rule. Most 
of the jewelry stores will remain open 
Christmas week in the evening, although E. 
Keller & Sons, the oldest jewelers in Allen- 
town, are using display space in the papers 
announcing to the public that their store will 
close at six o’clock, instead of five, as cus- 
tomary, 

Jewelry and precious stones valued at be- 
tween $1,500 and $2,000 were stolen from the 
jewelry shop of Sam Perkin, second floor, 
Perkin building, 527 Hamilton St., Dec, 14. 
Entrance was gained through a door which 
had been forced. The thieves were unable 
to open the large safe, being forced to con- 
tent themselves with ‘what they found in a 
smaller safe, and in the show cases and desk. 
Among the goods taken were diamonds, 
watches, old gold and numerous gold mount- 
ings. Just what time the thieves gained 
entrance to the store is not known. It is evi- 
dent, however, that they were frightened off 
before their plans were carried out, as a 
complete set of burglar tools was found in 
tre room. These were taken in charge by 
Detective Charles O’Donnell, who was de- 
tailed on the case. The gold taken repre- 
sented a collection of many years. There 
were quite a few old fashioned mountings 
that will be hard to replace, the models 
having long since gone out of style. 








L. E. Barnett’s store in Clarksburg, 
W. Va., was robbed in April, 1924, and im- 
mediately following the robbery Brannon 
Fisher, who was suspected of the job, shipped 
for Egypt. He returned a few weeks ago 
and was greeted by Pinkerton detectives. 
The Jewelers’ Security Alliance, of which 
Mr. Barnett is a member, is pressing the 
robbery charge. 





TRADE CONDITIONS 


The local jewelers very generally express satis; 
faction over the extent of this year’s Christmas 
holiday sales, some of them stating that their 
business was even better than last year. While 
the department stores only began keeping open in 
the evening on Dec. 19, the jewelry stores began 
evening opening on Dec. 14, and the jewelers say it 
paid them to do so, too. Buying began earlier than 
usual this year. 





Dr. George R. Rohrer, oculist, was elected 
a representative of the Grand Lodge, F. & 
A. M., at the recent annual meeting of 
Lodge 43, this city. 

The Hamilton watch factory is to be closed 
at 5 p. M. Wednesday (today), Dec. 23, re- 
opening Monday, Dec. 28. Jan. 1 will 
- another holiday, as well as the following 

ay. 

George R. Weber, of Louis Weber & Son, 
and wife, last week gave an elaborate din- 
ner in honor of friends who were preparing 
to leave for the south, where they will spend 
the Winter months. 

The following jewelers were recent visit- 
ors here: Captain Kissinger, Selina Grove, 
Pa.; H. S. Lineaweaver, Campbellstown, 
Pa.; Floyd Thomas, John H. Baker, John 
Mozart and Kenneth May, York; George 
Koch, Reading. 

Among recent visitors in Lancaster was 
Frank A. Fleisher, who graduated from 
the Bowman Technical School, 29 years 
ago. He only lately gave up a railroad 
position to take charge of the repair depart- 
ment of Baumgardner & Co.’s jewelry 
store, which is located at Hollidaysburg, 
Pa. 

At the December meeting of the Lancas- 
ter Optometrical Society the annual elec- 
tion of officers was held, with this result: 
President, John H. Fisher, Elizabethtown; 
vice-president, George L. Hepp, Lititz; 
secretary, John W. Forrey, Lancaster; 
treasurer, Nelson W. Pinkerton, Lancaster ; 
directors: E. R. Gehman, Lancaster; John 
H. Sensenig, New Holland; John R. 
Wertsch, Ephrata. The new officers were 
instructed to prepare a program of work 
and present their report at the January 
meeting. Of the 24 optometrists in Lan- 
caster county 18 are members of the organi- 
zation. 
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About 1,200 people visited the store of E. 
N. Whitcomb in the new Toussiant building, 
Berlin, N. H., at the recent opening. The 
store is one of the finest in New England. 
The very latest equipment and fixtures have 
been installed and the store compares fa- 
vorably with those in larger cities. Mr. 
Whitcomb was assisted in receiving by Mrs. 
Whitcomb, Mr. and Mrs. Albert Hudon of 
Berlin and Mr. Walter Gardner of the AIl- 
bert Walker Co., Providence, and Miss Lil- 
lian Monahan who showed the visitors over 
the attractive new quarters, Every lady visi- 
tor was presented with a carnation or rose. 
Flowers were sent by A. K. Pond Co., Inc., 
Albert Walker Co., Burleigh Optical Co., 
Dupond Viscolord Co., Inc., H. A. Osgood 
& Son, the Berlin National Bank and the 
City National Bank, D. C. Percival & Co. 
and others. 
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“America’s Leading Jewelry Auctioneer” 





JAMES L. HAND 


14 MAIDEN LANE Phone Cortland 6496 NEW YORK: 








Theodore Roosevelt said: 


from the fake auction. 


The nanie “Hand” is universally recognized by the Jewelry Trade to-day, as 
the LEADER in the PROFESSION of JEWELRY AUCTIONEERING, for 
“HAND METHODS?” are in strict conformity with the tenets of correct and 


honorable business! 


“Hand methods” stand foursquare, an Institution of The American Jewelry 
Trade! Hand has brought permanent prosperity to many an American Jeweler! 


“Every man owes some of his time 
to the upbuilding of the profession to which he belongs.” 


Hand has been honored recently by being called to assist important organiza- 
tions of the Jewelry Trade in framing state laws that will protect the jeweler 






























Read this letter from the President of one of Pennsylvania’s big Trust Companies! 


“Dear Mr. Hand: I want to say to you how greatly I appreciate the service you have rendered to our company as 
executor of the late Joseph Reininger of Easton, Pa., in conducting the sale of the stock and fixtures of that large jewelry 


store. 


“No orainary auction could possibly have achieved the result you did. The public were impressed with your candor 
and absolute fairness in conducting the sale and you at all times had their confidence. This naturally led to more sales 
and more active bidding. The prices realized were very good and there was no sacrifice of stock. I believe we realized 
thousands of dollars more for the estate than was possible in any other way. I know that we more than trebled the 
offers that we had privately for the stock. This, I feel, is due largely to your skill. If in the future occasion should arise 
for us to need your services, I should not hesitate to call on you. | am, with best wishes, yours sincerely, 


EDWARD J. FOX, President The Easton Trust Co., Easton, Pa. 





Hand Conducts All Sales Personally. 


You are given a Dignified, Successful Auction, the advertising 
value of which, andthe stimulation of yourself and your clerks to 
Better Salesmanship and more Up-to-date Merchandising following the 
sale, will be worth Ten Times Its Cost. 

Your stock, including all your unsalable or out-of-date merchandise, 
is quickly turned into Cash at a good price. " 

Hand Methods of selling your stock do not discredit you with your 
customers in any way, but do leave you with a clean reputation, 
increased prestige for your store, and hundreds of New and Permanent 
Customers. . . 

Dignity, Integrity and the Square Deal are the basis of all business 
success. 

A complete knowledge of the jewelry business—of the jewelers’ 
business problems—of the quality and value of the various kinds of 
merchandise carried by jewelers, and over twenty years’ experience 
selling jewelers’ stocks at auction, are a few of the Hand qualifications, 
and explain the unusual and invariable success of Hand Auction Sales. 


No Substitutes. Your Own Goods Sold. 


These are the reasons, also, why There Is No Guess Work About 
a Hand Auction Sale! 

1 have associated with me two of the most efficient and experienced 
auctioneers in the United States. These men are trained in Hand 
Methods and have brilliant records of successful sales. This association 
makes it possible for me, without risk of accident or illness, to under- 
take the largest sales proposition, and gives you the benefit, besides 
my personal services, of the help, when necessary, of these associates. 

The unqualified indorsement of members of the National Jewelers’ 
Board of Trade, of Banks and Trust Companies, the United States and 
Canadian Courts, of Wholesale Jewelers and reputable Retail Jewelers 
from all parts of the United States and Canada, Prove the Value of 
Hand Method Auction Sales. 

The testimony of these witnesses proves the truth of every state- 
ment in our advertising. This testimony is yours for the asking. 
The Hand Service is available to all jewelers, no matter how sma 
or large their stocks may 





Just concluding the removal sale of one of the largest and finest jewelry stores in New York City. Inventory $850,- 
000.00. The magnificent collection of diamonds, rubies, pearls, and emeralds of Henry Healy, Borough of Brooklyn, City 
of New York. Established 40 years. The total receipts of this auction were no doubt the largest ever obtained at a 


public sale in the metropolis of America! 





NOTABLY SUCCESSFUL HAND SALES! 


Over Four Million Dollars in Fifty Stores! 


No Doubt the Largest Selling Record of Any Auctioneer in America! 


Square Deal Miller, Detroit, Mich. 


Jos. Reininger Fstate, Easton, Pa., for Easton 
Trust Co., Executors. 

A.C. Thomas Jewelry Co., Wheeling, West, Va 

F. W. Hoftman Estate, Albany. New York 

David Goldman, Milwaukee, Wis. 

i: Chas. Ernst, Charleston, West, Va. 


Estate of S. 


Davis & Freeman, Atlanta, Ga. 

Hadley B. Dodge, Lynn, Mass. 

Stelfox Co., Austin, Texas 

C. E. Wheelock & Co., Peoria, TIL 

The Fred Brodegaaid Co., Omaha, Neb. 
J. M. & W. Westwater, Columbus, O. 
Duhme Jewelry Co., Cincinnati, O. 
Freidberg’s, Detroit, Mich. 

A. Thoma & Sons, Piqua, Ohio 


Grand Rapids, Mich. 


J. W. Nichols, Uniontown, Pa. 

Estate C. L. Haskins, Saratoga Springs, N. Y. R. S. & J. D. Paterson, Pt. Huron, Mich. 
August Jacobs, Quincy, 
Harvey Fritz, Oil City, Pa. 

Chambers & Stewart. Mt. Clemens, Mich. 
H. J. Bridger, Brooklyn, ; 

man, New Haven, Conn. 


Hasbrook China Co., Columbus, O. L. W. Vilsack, Pittsburgh, Pa. 
ranich Bros., York, Pa. H. J. Shupp, Wilkes-Barre, Pa. 


A. E. Seidel, Pittsburgh, East Liberty, Pa. 
F, C. Kaekel, Prop., Werner Jewelry Store, Kk. J. S. Roehm, Detroit, Mich. 


Welte & Wieting, Peoria, Ill. Geo. W 

E. C. Wettengel’s Gem, Cincinnati, O. 

Holts, Incorporated, 4 sales. Newark, Paterson, 
New Brunswick, and Plainfield, N. J. 

3. D. Wood & Co., Lancaster. Pa. 

Desboullons, Savannah, Georgia 


Kingsbacher Bros., Pittsburgh, Pa. 
Carl Mayer Co., Austin, Texas 


Ill. Narcisse Beaudry, Montreal, Canada 


E J. Sheer, Rochester, N. 
Green-Joyce Co., Columbus, O. 
Geo. Kapp, Toledo, O. 

W. A. Sturgeon Co., Detroit, Mich. 


H. J. Lohmiller, Escanaba, Mich. 
Wentz & Price, Sharon, Pa. 


William Frasier, Durham, N. C. 
Feldman, Franklin, Pa. 
Philip Present, Rochester, ° 

Emil H. Leffert, Council Bluffs, Iowa 
C. J. Hueg, Jersey City, N. J. 

Taylor Chapin. Oneida, N. Y.. 
Castelberg’s, Chester, Pa. . 
Henricksen Jewelry Co., Duluth, Minn. 


The “Hand Book” on Auctions will be mailed to you sealed, without cost or obligation! It explains Hand methods. In 


it, you will read Florence Dean Cope’s article published in Kimball’s Magazine. 
writes her impressions under the heading, “Honest Auctions.” 


Miss Cope attended a Hand Sale and 
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